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Palmer House, Chicago 
S I WRITE this, the annual 
meeting of the National Auto- 


that famous hostelry, the Palmer 


last week, has ended. It has been 
the most important convention the 
association has held in its 25 years 
of existence, with a record-break- 
ing attendance. I haven’t the ex- 
act count—no one has, apparently, 
—for they ran out of registration 
blanks by Wednesday; but I would 
estimate that there must have 
been close to 2,500—mebbe more— 
in attendance. The annual banquet 


year of 1941. 


know that much, for that was the 
dinner bill turned in by Mine Host 
Ed Lawless, who told me he 
thought this was the biggest ban- 
quet ever served by the Palmer 
House. Which is saying plenty, for 
the hostelry was old even in my 
kid days in Chicago, although re- 
built and modernized since. 


IT TAKES adversity to bring 
’em out, which is the true explana- 
tion why dealers from every point 
of the compass made Chicago their 
Mecca. They were the “lost tribes,” 
the “forgotten men,” loaded with 
worries over their future and there 
to get some sort of an answer that 
would encourage them to hold on 
until the war is ended. They talked 
to each other, they buzzed associa- 
tion executives, and I am afraid 
they went home without much in 
the way of an answer. 

It is to be regretted that Bill 
Knudsen and Leon Henderson were 
unable to keep their speaking 
dates at the banquet, for either or 
both might have been able to give 
the dealers some encouragement. 

Cyrus McCormick, a voice from 
Washington, while not a dinner 

speaker, was there with a forum 
that threw some light on the sub- 

(See SPARKS, Page 22, Col. 4) 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations Re- 
ported in Autometive News Today: 


1941 1940 
Pos. Pos. 

1—857,214 Chevrolet 792,809— 1 
507,179— 2 
3—439,331 Plymouth 414,760— 8 
275,996— 4 
218,890— 5 


mission and 
(See PARTS, Page 20, Col. 8) 


RFC Ready 
To Assist in 
Car Marketing 


WASHINGTON. — As this issue 
of Automotive News went to press, 
officials of the Reconstruction 
Finance Corp. were hard at work 
upon details of its automotive 
financing program, preliminary 
announcement of which was made 
by Jesse Jones, the Federal Loan 
Administrator. 

While officials were unable to 
say exactly when the details will 
be fully whipped into shape, AuTo- 
MoTive News learned that the work 
now is in its final stages and, un- 
less something unforeseen happens, 
further specific information will be 
available very soon, probably with- 
in a few days. 

The broad outline of the pro- 
gram was set forth by Federal 
Loan Administrator Jones, who an- 

(See RFC, Page 2, Col. 5) 

















9—109,723 Studebaker 96,384— 8 
10— 88,378 De Soto 67,047—18 






HERE’S YOUR uniform, General! 
While swamped Army tailors are mak- 
ing a Lieut. General’s uniform for Wil- 
liam 8. Knudsen, Automotive News’ 
artist did the ya in jig-time. You can 


Detroit to get th 
SI5'Uanas Banana! sos sary on'bane' 





3,189,875 
For complete sanding of all 
makes, see Page 19, issue. 























DETROIT. — Assuring a 
huge stockpile of replacement 
parts for cars and light 
trucks, the War Production 
Board last week issued three 
mobile Dealers Assn., held here at ax aale oF fis ae ee 


ture of 50 percent more parts than 
House, Tuesday and Wednesday of| _ produced during the entire 


This limited preference rating 
order on replacement parts comes 
in three amendments to existing 
orders, namely Extension 2 and 
Amendment No. 1 to Original Or- 
der P-57; Amendment No. 1 to 
original Order L-4a, and Amend- 
ment No. 2 to Original Order L-4. 
‘ —— —— = "aoe 

unctional p , such as e e, 
was attended by at least 2,200. I axle, cooling system, clutch, trans- 
electrical system, 





in Chicago. Left to 
President Harry Sommers of 


succeeds L. Clare Cargile of Texarkana, 


WASHINGTON. — All production 
of cars and light trucks—either for 
civilian, military or export pur- 
poses—must cease on Feb. 1, War- 
Output Czar Donald M. Nelson or- 
dered last week. Not affected by 
the order is production of heavier 
trucks, since these units are con- 
sidered essential to industry. 


Because some makers may not be 
able to complete by Jan. 31 their 
share of the 204,848 new cars and 
24,000 light trucks, allowed for Jan- 
uary, Nelson said manufacturers 
may file individual appeals to con- 
tinue work until Feb. 10, provided 
the continuance does not interfere 
with full conversion to war work. 


Nelson’s order applied to produc- 
tion of all cars and light trucks, 
with or without tires, and regard- 
less of any contracts entered into 
by the manufacturers. Nelson said 
“all foreceeable military demands” 
for light trucks and cars would be 
satisfied from the 650,000 new cars 





Kanzler Is Czar 
Over War Output 
Of Car Industry 


B A. Williams 
. 72 Editor 

DETROIT. — Ernest Kanzler, 
president of Universal Credit Corp., 
was put in complete charge of the 
conversion of the 
automotive indus- 
try to war pro- 
duction last week 
in a sweeping re- 
organization move 
by Donald M. 
Nelson, supreme 
commander of 
the nation’s war- 
production effort. 

Kanzler, who is 
a former directcr 
of the Ford Mo- Ernest Kanzler 
tor Co., will di- 
rect the activities of the motor in- 
dustry from Detroit, with full pow- 
er to put into effect any changes 
that will speed the output of war 
materials from the _ industry’s 
plants. “He will have all the au- 
thority he needs to get the job 
done,” Nelson declared. 

The Office of Production Man- 

(See KANZLER, Page 16, Col. 1) 








NEW NADA OFFICERS elected Thursday at th ual deal ti : ° ° 
right, Freasurer (re-elected) ‘Dave Costies “of St. ‘Touts: may survive without inter- 
Huntington, Ind., and SCoozstary Ralph * —camted of Portland, Me. Soanmers ference with that effort, deal- 


Car, Light Truck Output 
Banned After Feb. 1 


Ask War Orders, 
Easing of Rules 


Qn Car Sales 


3,000 at Convention 
Plead on Used Cars, 
Wage-Hour Rules 


By Mel Adams 
Staff Correspondent 


CHICAGO.—Pledged to all- 
out support of the war effort 
and a program whereby they 


ers from every part of the nation 
sat in on the most significant 
series of meetings in their history 
here last week, and adopted a 
four-point legislative program call- 
ing for: 

1. Delegation to President Roose- 
velt of control over inventories and 
distribution of “frozen” articles; 
2. Establishment of fair retail 
prices for these articles; 3. Designa- 
tion of the RFC, or some other 
government agency, to buy frozen 
articles at fair price when retail- 


and 60,000 light trucks now frozen 
in the hands of dealers. 

While the stoppage order came 
as no surprise (OPM previously 
had annonuced that production 
would halt “within a few weeks”), 
it will add still further to the woes 
of dealers and automobile workers. 
In Michigan alone, it is estimated 
by George W. Cross, state director 
of the U. S. Employment Service, 
between 325,000 and 350,000 auto- 
mobile workers will be laid off as|ers demand; 4. Release of retail- 
a result of the Feb. 1 stoppage of|ers from leases, rental agreements 
production. Many thousands morejand foreclosures on mortgages. 
will be made idle in other sections| (Complete text of program is else- 





For additional stories on ac- 
tivities at the NADA convention, 
see pages 2 and 23 and “Dealers 
Tell Me” on page 3. 





of the nation. where on this page). 
It was the silver anniversary 
Sommers Heads convention of the National Auto- 
N AD A Ci . e |mobile Dealers Assn., enn? 
e awarded to Chicago because s 
incinnati city was the scene of the first = 
Host in 1943 saentes in 1917, another war-time 
CHICAGO.—Harry Sommers, of! Literally swarming in and all 
Atlanta, was elected president of|over the Palmer House, the great- 
the National Automobile Dealers|est outpouring of dealers in his- 
Assn., Thursday afternoon at a/tory attended the sessions. They 
meeting of the board of directors|numbered in excess of 3,000, far 
in the Palmer House here. more than officials of NADA had 
Also named to office were Her-|expected or were prepared to reg- 
man Goodin, of Huntington, Ind.,| ister 
first vice-president; Ralph Bonney,| The dealers had come for a re- 
of Portland, Me., secretary, and|view of what had been accomp- 
(See OFFICERS, Page 22, Col. 3) (Continued on Page 23, Col. 1) 


NADA’s Legislative Program 


Following is the text of the National Automobile Dealers Assn. reso- 
yn ae eens the 4-point legislative program adopted by convention 
elegates: 


“1. That the President (of the United States) be authorized to fix in- 
ventories of any article which he deems to be strategic and necessary 
for the prosecution of the war and that he be further vested with the 
right to direct the distribution of those frozen articles to the Army and 
Navy, and such other classes of purchasers as he may deem proper. 


“2. That upon the exercise of the power to freeze inventories and to 
direct their distribution, the President shall establish the price of such 
article or articles at a fair retail level, in accordance with standards 
to be provided in the law. 


“3. That after an article has been frozen, its distribution determined 
and the price established, the U. S. government, through the Recon- 
struction Finance Corp. or some other designated agency, shall, upon 
demand by a merchant holding such an article, purchase that article at 
a price to be determined, according to standar provided in the law, 
above the merchant’s cost and below the established price—sales between 
dealers shall be expressly permitted without price restrictions. 


“4, Any merchant dealing in any such article shall not be liable for 
damages under any lease or rental agreement on premises normally used 
in the conduct of such business upon surrendering possession of the 

remises to the lessor or landlord. Any such merchant shall be entitled 
o a stay of foreclosure proceedings on any mortgage covering premises 
normally used in the conduct of his business or to a stay of any re- 
possession proceedings on such premises upon application to any court 
of competent jurisdiction upon the payment of fair rental terms to be 
established by the court.’’ 





“< 
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Dealers Averse to Accepting Cars for U.S. Stockpile 


Storage Space Diffic 


ulties, 


High Rents Are Cited 


CHICAGO.—Many dealers, their 
stocks of cars frozen, are averse to 
accepting more units from the Jan. 
1-15 production, it was revealed at 
the midwinter meeting of the Auto- 
motive Trade Assn. Managers, held 
last week in advance of the NADA 
convention in the Palmer House. 

Reports by managers, who turned 
out in record numbers and in some 
instances were accompanied by 
their association presidents, dis- 
closed that dealers willing to add 
to their pre-January inventories 
are doing so because they consider 
the cars saleable at a profit when- 
ever placed on the market. 


One of the objections raised by 
those opposing, especially in the 


Gen. Knudsen 
Named Czar of 
Army Output 


DETROIT.—Hailed as “one of 
the greatest production men in the 
world,” William S. Knudsen last 
week was appointed by President 
Roosevelt to direct all production 
for the War department, and was 
named lieutenant general, second 
highest rank in the Army. 

The former General Motors presi- 
dent, who until his appointment 
was director of OPM, assumed his 
new post early last week to expe- 
dite the war department’s gigantic 
munitions prograh, with special 
emphasis on planes, tanks, guns 
and ammunition. Gen. Knudsen will 
also be a member of the new War 
Production Board, headed by Don- 
ald M. Nelson and given full power 
over production and procurement 
of war equipment. 


Roosevelt, in setting up the new 
WPB, abolished the former, Sup- 
ply, Priorities and Allocations 
Board (SPAB) and transferred its 
members to the WPB. Other mem- 
bers, besides Nelson and Gen. 
Knudsen, will be Secretaries Stim- 
son and Knox, Loan Administrator 
Jones, OPM Director Hillman, 
Price Chief Henderson, Vice-Presi- 
dent Wallace and Harry L. Hop- 
kins, presidéntial assistant. 


The Army and Navy Munitions 
Board henceforth will report di- 
rectly to Nelson, who will confer 
with the President. 

In announcing the appointment, 
the President said: 


“Bill Knudsen is one of the great 
production men of the world and 
his acceptance of this new post 
means that he can give his entire 
time to the direction and expedit- 
ing of production, a field in which 
he has no equal. 


“The country is already im- 
measurably indebted to Mr. Knud- 
sen and in accepting this assign- 
ment at my request, he is under- 
taking one of the most important 
tasks of the war. He will of course, 
continue as a member of the new 
War Production Board.” 


larger cities, is the difficulty in 
obtaining sufficient storage space 
and in most instances the sharp 
rise in rates being charged for 
storing. 

Also adopted was a resolution 
urging that dealers be made ex- 
empt from application of the wage- 
hour law provisions unless 50 per- 
cent or more of their business is 
of an interstate character. 

W. A. Williamson, president of 
ATAM, conducted the two-day ses- 
sions. 

A highlight of the meetings de- 
veloped when Harry Bragg, man- 
ager of the New York City asso- 
ciation, introduced A. W. Pickett, 
a director, who presented a plan 
quickly endorsed by the group 
whereby factories would be urgent- 
ly asked to cooperate with dealers 
by selling repair parts to them at 
a discount of 80 percent, and ab- 
sorbing the loss, if any, in lieu of 
inability to ship new cars after 


actory Sales 


Facto 
Chiefs Confer 
At NADA Conclave 


CHICAGO.—Faced with a “must” 
to go on a 100 percent armament 
production basis after Feb. 1, car 
and truck factory sales chiefs 
nevertheless converegd upon Chi- 
cago during the NADA convention 
to discuss with their dealer groups 
ways and means for the latter to 
remain in business during the war 
emergency. 

Among those on the scene at 
factory hotel headquarters were 
William E. Holler of Chevrolet; H. 
Clay Doss of Ford; Forest H. 
Akers, A. vanDerzee, Harry Moock 
and Lee D. Cosart of the Chrysler 
Corp. and its units; Ken B. Elliott 
and C. Scott Fletcher of Stude- 
baker; William A. Blees of Nash; 
George Pratt and M. M. Roberts 
of Hudson, and others. 

The factory men frankly con- 
fessed their concern over possible 
loss of dealers and the necessity 
of rebuilding sales distributing or- 
ganizations at the end of the war. 
They explored with their dealers 
the lines of other products that 
might be handled to help take up 
some of the slack occasioned by 
the cutting off of new car supplies. 

It was especially noted that 
NADA convention deliberations in- 
cluded no word of criticism for the 
factories. In fact, at the closing 
session Wednesday afternoon, 
President Cargile of NADA took 
occasion to state that “despite ru- 
mors that some manufacturers are 
putting pressure on dealers and 
distributors to take cars, no action 
on the subject has been taken by 
this association.” 

The dealers made only one ap- 
peal to the factories when a reso- 
lution passed at the convention 
recommended an 80 percent dis- 
count on parts for repairs. 


News Roundup .. . 


DEALERS — NADA convention delegates, 
four-point legislative program which would 
Roosevelt to fix inventories and distribution for ‘‘frozen’’ articles; 


in record number, adopt 
(1) Authorize rr 


Establish fair prices for these articles; (3) Designate some U. S. agency 


to buy u 


and foreclosures. See story on pages 1 and 


articles if retailer demands; (4) Release retailers from 


eases 
23. 


PARTS — War Production Board assures two-years’ supply of desig- 
nated repair parts for cars, trucks, buses and heavy-duty trailers. See 


story on page 1. 


PRODUCTION — War-Production Czar Nelson ordered all 
of cars and light trucks to cease Feb. 1; individual firms may 


roduction 
e allowed 


till Feb. 10 to complete January quotas. See story on page 1. 


SEOEL AES — Yoonaytvenia dealers meet Tuesday to consider war 
of state department of commerce, (see sto 


subcontracting proposa 


on 


page 3); For additional stories on what dealers are doing on sidelines, 


see other pages in this issue. 


STOCKPILE — Due to storage space difficulties and high rents, many 
dealers are averse to accepting new cars under the U. S. stockpile plan, 
ATAM officials reported at NADA conclave last week. See story on page 2. 


TRUCKS — Heavy demand for military trucks viewed as a peril to 
production of civilian trucks; overloaded railways seen putting big bur- 


den on freight carriers; ‘‘Let’s Use 
and other pertinent truck stories, 
beginning on page 6. 


‘Em So We'll Have 'Em."’ For these 


see today’s commercial-car section 


DEFENSE — Automotive Council for War Production maps plans for 
pooling facilities in all-out conversion of automotive industry, (see story 


on page 8). Ernest Kanzler named 
version. See story on page 1. 


czar over automotive-industry con- 


At NADA Conclave 


PENNSYLVANIA CONTINGENT which attended the National Automobile 


Dealers Assn.’s 25th annual convention in Chicago last week. Left to 
manager of the 


Claude 8. Klugh of ere, 


tion; Ed McKean of Pittsburgh; John 


sociation, and Russell C. Jones of Reading, NAD 


DEALER GROUP from Elmhurst, Il 
to right, M. E. Pollard, Ed. Schram an 


FROM 
Chicago. Left to right, Fred Ackerman 
field; Milton Gottbein of Fairfield; J. 
Iowa City, and O. F. Sully of Council Bl 


OTHER ATTENDEES at the NADA 


Nolan, Florida dealer; Horace Everett, 


L. Clare Cargile, retiring 


NADA president, and David E. Castles 


right, 
ennsylvania dealers associa- 
resident of Philadelphia as- 


Gardner, 
A irector. 


1., tenes pg NADA conclave. Left 
el. 


d E. A. Lang 


IOWA came this group of dealers to attend the NADA convention in 


of Ottumwa; W. E. Balletier of Fair- 
a. Harter of Ottumwa; Vern Nail of 
uffs. 


conclave included, left to right, Claude 
Ford dealer from Winnipeg, Conte: 
ec 


ig Harry Sommers of Atlanta, newly e 


of St. Louis, re-elected treasurer. 


NADA Delegates, Wives 
Are Well Entertained 


CHICAGO. — As host organiza- 
tion, Chicago Automobile Trade 
Assn. saw to it that delegates to 
the NADA _ convention—and _ the 
200 of them who brought along 
the feminine members of their 
families — were well entertained 
during their stay in the city. 

Ben T. Wright, president of 
CATA, and Lynn S. Snow, former 
president and regional vice-presi- 
dent and convention chairman of 
the national association, handled 
the festivities for the men, while 
Mrs. Fred W. Patterson, wife of a 
director, headed the women’s com- 
mittee. 

First on the list of functions was 
the Monday night dinner, tendered 
by CATA to directors and past 
presidents of NADA. Wright pre- 
sided and Nathaniel Leverone, Chi- 


cago business and civic leader, de- 
livered the talk. 

American Finance Conference 
sponsored the Tuesday luncheon in 
the Palmer House, and further re- 
laxation from the cares of business 
came in the evening when Com- 
mercial Investment Trust, Inc., 
staged an “oyster and beer party.” 

Wright was in the chair again 
Wednesday noon as impressario at 
the CATA luncheon in the Palmer 
House, where talks were made by 
Navy officers appealing for dealer 
mechanics, and by Nathan Shefer- 
man of Sears Roebuck & Co., who 
discussed employer-employe rela- 
tions. 

Commercial Credit Co. and Na- 
tional Bond & Investment Co., had 
the delegates as their cocktail 
party guests at the windup of the 
afternoon business session. 


Tire Dealers 
May Sell Back 
To Suppliers 


DETROIT.—The federal govern- 
ment last week amended the tire 
rationing order to permit retail 
dealers to sell tires back to whole- 
salers, distributors or manufactur- 
ers. 


Price Administrator Leon Hen- 
derson said that the amendment 
is intended to provide relief for 
tire dealers who may wish to light- 
en their stocks or liquidate com- 
pletely because of difficult operat- 
ing conditions. 


Under the. revised tire order, 
dealers or wholesalers are also 
permitted to replenish their stocks 
of new tires and tubes by present- 
ing certificates and receipts ob- 
tained from sales of new tires and 
tubes to “eligibles” under the ra- 
tioning plan. 


Hudson Launches 
‘Nu-Conditioning’ 


Service Plan 


DETROIT.—Announcement of a 
nationawide “Nu-Conditioning” 
service program for Hudson own- 
ers was made last 
week by T. H. 

Stambaugh, Hud- ,. 
son director of 
national service 
operations, in 
which owners are 
urged to invest in 
“an ounce of pre- 
vention” now, as 
a means to keep 
them rolling dur- 
ing the duration. i 

Being offeredT, H, Stambaugh 
through Hudson 
distributors and dealers through- 
out the country the plan calls for 
a thorough inspection of the own- 
er’s car by factory trained service 
personnel, and an exact appraisal 
of the work needed to put the car 
in first-class operating condition. 

Two of the many features of the 
plan are a new car guarantee on 
the “Nu-Conditioning” work and 
convenient time payment terms are 
available if desired. 


Gilman Hurt 
In Car Crash 


DETROIT. — Max M. Gilman, 
president of Packard Motor Car 
Co., suffered a fractured leg and 
head injuries Thursday when his 
automobile struck a barricade on 
Woodward avenue in _ suburban 
Birmingham. The car, traveling 
north, skidded into the barricade 
at an excavation for a water main 
across Woodward avenue. 


Gilman is in St. Joseph Mercy 
Hospital, Pontiac, but his condi- 
tion is “not serious.” Mrs. Ruth 
Reeder, of Birmingham, a passen- 
ger in the car, suffered a fractured 
left leg and was also taken to St. 
Joseph Mercy Hospital. 


RFC 


(Continued from Page 1) 


nounced that the RFC has set 
aside $100,000,000 to assist author: 
ized dealers, finance companies ani 
banks in the carrying and orderly 
marketing of automobiles and light 
trucks which were manufactured 
subsequent to Jan. 16, 1942, to be 
disposed of under the then OPA 
rationing plan. 

The detailed program based upon 
this general statement of policy is 
in the hands of C. B. Henderson, 
who is the RFC chairman. (Jones 
is administrator of the Federal 
Loan Agency, of which the RFC 
is a part). 


Bemis ‘Forced Out’ 


BRISTOW, Okla.—First dealer cas- 
ualty of the war in this state was 
Harold Bemis, owner-manager of the 
Bemis Motor Co. here, who announced 
Jan. 19 that he was “forced to quit 
business. This leaves this 6,750-popula- 
tion town for the first time in 30 years 
without a Ford dealership. The parts 
stock has been purchased by the Fred 
Jones Co., of Oklahoma City and Tulsa. 
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Dealers tell me 


By John 0. Munn 





Dealers’ of salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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Penna. Maps Dealer ‘Factories’ 


Would Pool Facilities, 
Manpower for War Output 


Transfer of Title 


Okayed by OPM 
WASHINGTON. — OPM Iast 

week ruled that the ban on new- 

car sales does not prevent trans- 


DITOR SINSABAUGH wants 


me to give some observations 
of the NADA convention held in 


Chicago last week. The news 
features of which are adequately 
covered elsewhere in this issue. 

I had the pleasure during my 
four days’ stay of talking to 
many of the 2,300 dealers who 
attended the convention from all 
over America. I believe they all 
felt much encouraged after meet- 
ing brother dealers, listening to 
the addresses and learning of 
the future plans of NADA. Most 
of them agreed that the worst 
had already happened and that 
in the future news would at 
least be an improvement over 
that already received the first 
20 days of this month. —~ 
One of the principal topics of 
discussion behind the scenes, and 
one on which everyone was seek- 


ing advice, was the question of| J. 


whether or not it would be good 
business to buy the new automo- 
biles that were to be shipped after 
Jan, 15, and which are at present 
definitely restricted for sale until 
July 1943. It is my impression that 
the greatest percentage of the 
dealers decided that it was good 
business to buy all the new cars 
possible. They felt, that while re- 
strictions on this group of cars 
were rather severe, the rationing 
order both on these cars, as well 
as the cars frozen previously, 
would be tempered as the months 
progressed. Many dealers felt that 
refusing to take this pool of cars, 
estimated to be about 130,000, and 
thus forcing them in the hands of 
the government, finance companies 
or the factories, would put another 
competitor into business and elimi- 
nate the opportunity of a potential 
dealer gross profit of $65,000,000. 


Car Rationing 


Doubted 

ERE seemed to be a school of 

thought, too, that the govern- 
ment would never requisition cars 
and that they would eventually go 
to private consumers because the 
government has maintained many 
of the factory assembly lines for 
the production of military ve- 
hicles. These cars not only include 
heavy trucks, but cars very similar 
to passenger cars, but with black- 
out lights and other government 
specifications, including special 
paint, tires and equipment. 

A good many dealers felt on 
this question, too, that the cars 
in the special pool might be re- 
leased as soon as, or even sooner 
than, the cars in dealers’ stocks 
shipped before Jan. 15. 

It was pointed out that if the 
restrictions on the sale of new 
cars parallels those already in 
force or the tire rationing pro- 
gram ,there will be enough cars in 
the hands of dealers to last much 
longer than even the most pessi- 
mistic individual anticipates the 
war to continue. ° 


Voluntary Rationing 


Seen Automatic 
OME dealers even thought that 
the whole plan of rationing 
cars might eventually come to the 
same end as did the rationing of 
gasoline on the Atlantic seaboard 
last fall. It was felt that the gov- 
ernment would eventually realize 
that instead of disrupting, if not in 
fact bankrupting, such an im- 
portant and necessary trade as the 
automobile dealer—which would 
have a harmful effect upon our 
economy—that the country would 


Little Rock Dealers 
Reelect Kaufman 


LITTLE ROCK, Ark.—B. T. 
Kaufman was re-elected president 
and O. A. Cook, as secretary of 
the Greater Little Rock Automo- 
bile Dealers Assn., at a meeting 
held at Frederica hotel last week. 

The effect of the present war 
on automobile dealers was dis- 
cussed. 





get the same result if dealers were 
allowed to sell cars in the ordi- 
nary manner. Under conditions as 
now exist with dealers, having a 
fixed stock with no more new cars 
available, it would automatically 
ration cars to those who need and 
can pay for them, and at the same 
time bring into the market a lot of 
used cars needed to keep the 
wheels turning by individuals in 
the lower income brackets. 


It was pointed out many times 
that there is no assurance that 
the government will need any 
great number of cars other than 
those that are continuing to 
come off the assembly lines for 
military purposes. As proof of 
this belief the government is not 
now buying nor warehousing any 
cars. 

If all the present stock, includ- 
ing the special pool produced after 
an. 15 were sold in the ordinary 
course of events to the citizens of 
America, and there later develops 
a real need for more cars for mili- 
tary use, the government could 
then readily, as has already been 
done in England, commandeer the 
necessary cars from private own- 


ers. 
* * * 


Would Keep Dealers 


In Business 
At that time there will be plenty 
of automobile users who as a 
patriotic duty would be glad to 
offer cars. Such a plan would keep 
the dealers in business. The gov- 
ernment would not need to demand 
that dealers take a chance on 
carrying a lot of restricted cars 
that may be on hand at the war’s 
sudden ending and be in the way 
of new cars that the factories 
could produce on pretty short no- 
tice when peace comes. 

It was felt that from every 
standpoint the government, busi- 
ness and citizens would be better 
off by the rescinding of the 
freezing order and ceasing to 
ration new cars. 

* *¢ # 


Tires May Rot 


In Dealers’ Hands 
ee about 90 percent of 
necessity for the discontinuance 
of automobile production is due to 
the rubber situation, 97 percent of 
which has been imported by 
America from the Far East. En- 
couraging reports were given at 
the convention about the ability to 
develop increasing quantities of 
rubber from guayule bushes and 
from Africa and South America. 
Reclaimed rubber offers great 
possibilities, too, as does the 
manufacturing of synthetic rub- 
ber, @ program of 400,000 tons a 
year being now set up and avail- 
able by the middle of next year. 
But at the present rate tires are 
being rationed, the retail inven- 
tory is sufficient to mean that 
tires will deteriorate in dealers’ 
stocks before they are moved. 


* * * 


NADA’s Job 


More Important 
F course the picture with re- 
spect to freezing tires and 
rationing automobiles will be clari- 
fied Feb. 2, when rationing orders 
will give a better idea of what to 
expect. 

Speakers at the convention 
seemed to be frozen as solidly as 
cars. The three headliners found 
it impossible to attend. The dele- 
gates sympathized with the con- 
ditions that prevented the speak- 
ers from accepting the engage- 
ment and the substitute program 
was very acceptable. There were 
some very excellent talks on 
service, etc. 

The underlying thought that pre- 


vailed most everywhere was that 


NADA had become more solidified, 


that it’s work is more important 


than ever before, and with the ap- 
pointment of an executive vice- 
president there would be more 
continuity in the program. 












fer of title to a vehicle under 
the terms of a conditional sale, 
or similar installment contract 
entered into before 6 p.m. East- 
ern standard time, Jan. 1, pro- 
viding the vehicle actually was 
delivered before that time. 

The ruling, made in the form 
of an amendment to the origi- 
nal order, also makes it clear 
that the original order does not 
prohibit “retaking, repossession 
or redelivery of any vehicle 
upon default, breach or other 
contingency under terms of an 
installment contract entered in- 
to before 6 p.m., Jan, 1.” 





















Denver Dealers 
Hit New-Car 
Stockpile Plan 


DENVER. — Denver Automobile 
Dealers Assn. last week declared 
that the latest OPM order freez- 
ing about 140,000 new cars for one 
year or longer is “positively ruin- 
ous” to the retail automobile in- 
dustry. A resolution was adopted 
unanimously protesting against 
the order. 

The resolution, signed by Sam 
Marcus, Marcus Motor Co., presi- 
dent of the association, is addressed 
to President Roosevelt, Donald 
Nelson, Leon Henderson, all Colo- 
rado senators and congressmen in 
Washington and L. Clare Cargile, 
president of the National Auto- 
mobile Dealers Assn. The resolu- 
tion reads: 

“We object to the regulations of 
the order strenuously and are 
definitely unable to accept any 
future shipments from factories on 
the basis of this drastic ruling. 
Furthermore we feel that the 
present proposed rationing pro- 
gram effective Feb. 2, 1942, will 
only postpone the complete bank- 
ruptcy of all dealers. We request 
that the government formulate 
rulings making it possible for us 
either to continue in business or 
to liquidate immediately.” 


Appliances Added 


GREEN BAY, Wis.—The Brown Co. 
Motors, local Dodge-Plymouth dealer, 
has announced the opening of a new 
home C liance department. The com- 
pany will continue to operate its auto- 
mobile and truck service department 
on a 24-hour a day policy. 


Special to Automotive News 
INDIANAPOLIS.—Doubtless _be- 
cause of uncertain conditions in 
the automotive industry, the an- 
nual convention of the Automobile 
Dealers Assn. of Indiana here drew 
an overflow crowd, the largest per- 
haps ever to attend a state meet- 
ing. Dealers from small and large 
cities all over the state attended. 


Because of present conditions, 
the dealers thought it unwise to 
make any changes in the board of 
directors and officers and all were 
reelected as follows: President, 
A. W. Mitchell of LaPorte; vice- 
president (South) Bruce C. Kix- 
miller of Vincennes; vice-president 
(North) F. C. Yeager of South 
Bend; treasurer and recording sec- 
retary, William Kraff, Indianapolis; 
directors, Yeager, B. J. Swenson, 
Fort Wayne; Kixmiller; Frederick 
M. Sutter of Columbia, and Mit- 
chell. 


It was not known until the eve 
of the convention that officials of 
the National Automobile Dealers 
Assn. could not attend, so through 
the Indiana Bell Telephone an ar- 
rangement was made whereby L. 
Clare Cargile, president, and Ray 
Chamberlain, executive vice-presi- 
dent, broadcast their addresses to 
the convention from Washington. 

Gov. Henry F. Schricker of In- 
diana, who previously had indicated 
he might not be able to attend the 
meeting, was present and outlined 
the part he hoped Indiana dealers 
would play in the present emer- 


HARRISBURG, Pa.— Plans for 
pooling dealer shops in a “bits and 
pieces” war-production program 
will be discussed here Tuesday 
(Jan. 27) at a meeting called by 
the Pennsylvania department of 
commerce. 

Mark S. James, secretary of the 
department, has urged C. S. Klugh, 
manager of the Pennsylvania Auto- 
motive Assn., to invite all car 
dealers to attend the meeting to 
be held in the Capitol building at 
10:30 a. m. 


Gist of the department’s program 
as outlined by James, is as follows: 


“We in the Pennsylvania depart- 
ment of commerce believe we have 
a plan which not only will aid ma- 
terially in solving dealer problems, 
but will kill several birds with one 
stone. It offers the opportunity to 
stand back of the defense program 
by engaging actively in subcontract 
production similar to the bits and 
pieces program of England. It pro- 
vides a method by which man and 
machines can be put to work on 
active defense production in their 
own neighborhood. 

“In every section of the state the 
garages contain welding equipment, 
boring machines, drill presses, 


N. Y. Dealers 
Worried Over 
‘Special Jobs’ 


NEW YORK.—One of the major 
worries of dealers in this city is 
the number of so-called “special 
jobs” they have on hand. It is 
feared that these cars will be un- 
saleable if prospective new-car 
buyers are restricted to the list of 
those eligible for tires and tubes. 

The “special jobs” are deluxe 
models, limousines, convertible 
coupes and sedans and other lux- 
ury type cars. Physicians, nurses, 
policemen and persons engaged in 
other enterprises that now make 
them eligible for the purchase of 
new tires, certainly would not want 
cars of this type and cost for their 
regular duties, the dealers feel. If 
regulations restrict sales to per- 
sons engaged in essential defense, 
health and safety work, the deal- 
ers fear they will have these cars 
on their hands until the end of the 
rationing system. 





All Officers Retained 
By Indiana Dealers Assn. 


gency. He indicated that he is well 
aware of the fact that the trade is 
among the first to feel the full im- 
pact of the war, but expressed the 
belief that, with patience, the in- 
dustry’s troubles would be mini- 
mized as fully as possible. 

President Mitchell called for 
unity and calm, clea rthinking. He 
further indicated that panic on the 
part of the dealers and public only 
would result in untold hardships 
for both and a definite detriment 
to national defense. He also said 
that dealers should not expect any 
profits from their businesses, but 
that they should continue wherever 
possible to aid in the whole cause 
during the emergency. 

Hugh O'Neill jr., representative 
of the Chicago Federal Reserve, ex- 
plained Regulation “W.” 

ss @ 


Indianapolis Dealers 


Elect Johnson 


INDIANAPOLIS, — O. A. Birr, 
president of O. A. Birr Motors, Inc., 
and J. H. Taylor, president of 
Community Motors, Inc., have been 
elected directors of the Indianapo- 
lis Auto Trade Assn. Robert D. 
Johnson, retiring director, was re- 
elected. 

Following the election of direc- 
tors they chose officers from their 
own group as follows: Johnson, 


president; E. F. Sullivan, secretary, 
and W. H. Schmelzel, treasurer, al! cs 


of whom were re-elected, and C. 
H. Wallerich, who was elected vice- 
president. 


































lathes, shapers and other machines 
urgently needed to speed our arma- 
ment, but which will be needed less 
and less for maintenance and re- 
pair of customers’ cars. Together, 
they total thousands of urgently 
needed machines. 

“An inventory of the size and 
number of each type of machine, 
followed by the pooling of the pro- 
ductive capacity of this equipment 
in each local region, will enable the 
automotive service industry in each 
area jointly to handle many defense 
contracts which will keep these 
machines going full-time making 
things Uncle Sam badly needs as 
fast as he can get them. 

“That will provide jobs near 
home for the mechanics in your 
garages, will offer employment for 
the sales force, either in production 
or clerical work, and enable the 
car dealer to put his equipment to 


use to aid in paying his carrying 
charges.” 





Freeze Device 
Gives Dealer 


Live Sideline 


CHICAGO.— Two particularly 
happy dealer officials were among 
those attending the NADA con- 
vention here last week. They are 
Lester Kuhs, of Kuhs-Buick Co., 
and V. E. Soehnlin, the firm’s man- 
ager, from St. Louis. 

The answer? They’ve added a 
line, and _ curiously enough, in 
this era of “frozen car” talk, it’s 
a home quick freezer locker. The 
item, which has a capacity of 200 
pounds and 4% cubic feet of con- 
tainer space, is known as “Deep 
Freeze.” It is manufactured by 
Motor Products Co., Detroit, in its 
pa poe (Tll.) plant, and re- 

S at prices ranging from s 
to $399.50. _ ee 

Kuhs and Soehnlin stated that 
their quota during 1942 is 1,000 of 
these freezer lockers in addition to 
the Buicks, used cars and service 
sales they make. Their franchise 
is for St. Louis county. 

The product stores frozen meat 
and other foods, such as ice cream, 
vegetables, fish, fruit or poultry, 
for as long as desired. The various 
items, it was explained, do not 
clash when placed in the same con- 
tainer. 

Besides retaining their own 
salesmen, these officials advertised 
for other automobile salesmen and 
have put them to work at the three 
outlets in the territory. 

Kuhns and Soehnlin explained 
further that they looked around 
for a “sideline” as long as a year 
ago, have hit upon the kind of 
line they wanted, like its high unit 
price and clean deal advantages, 
and are confident they will find a 
large market among city residents 
and farmers in their area. 


Salesmen Find 
War Jobs 


CLEVELAND.—Suddenly cut off 
from a lucrative business after 
two of the best years the automo- 
bile industry ever had, this city’s 
800-odd automobile salesmen are 
turning to jobs in war plants. 

Many are working as inspectors, 
machine operators, assembly men, 
retail salesmen, hotel clerks, cost 
accountants and real estate sales- 
men. 

Many dealers, it was learned, did 
not discharge their salesmen un- 
til they had found other jobs. One 
prominent distributor said he 
thought the salesmen needed more 
fortitude than the dealers. “After 
all,” he said, “if we are killed off, 
we'll die slowly. The salesmen 
were simply chopped off. 





Firm Continued 

DECATUR, Ill.—With the retirement 
of their father, E. J. Kilborn and the 
dissolution of the Kilborn, Inc., Pack- 
dealership here, John A. Kilborn 
has announced that he and his brother, 
William D., would continue their busi- 
ness under the name of Kilborns. 
There will be no change in the na- 
ture of the business. 


“< 
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Dealers Averse to Accepting Cars for U.S. Stockpile 


Storage Space Diffic 


ulties, 


High Rents Are Cited 


CHICAGO.—Many dealers, their 
stocks of cars frozen, are averse to 
accepting more units from the Jan. 
1-15 production, it was revealed at 
the midwinter meeting of the Auto- 
motive Trade Assn. Managers, held 
last week in advance of the NADA 
convention in the Palmer House. 

Reports by managers, who turned 
out in record numbers and in some 
instances were accompanied by 
their association presidents, dis- 
closed that dealers willing to add 
to their pre-January inventories 
are doing so because they consider 
the cars saleable at a profit when- 
ever placed on the market. 


One of the objections raised by 
those opposing, especially in the 


Gen. Knudsen 
Named Czar of 
Army Output 


DETROIT.—Hailed as “one of 
the greatest production men in the 
world,” William S. Knudsen last 
week was appointed by President 
Roosevelt to direct all production 
for the War department, and was 
named lieutenant general, second 
highest rank in the Army. 

The former General Motors presi- 
dent, who until his appointment 
was director of OPM, assumed his 
new post early last week to expe- 
dite the war department’s gigantic 
munitions prograh, with special 
emphasis on planes, tanks, guns 
and ammunition. Gen. Knudsen will 
also be a member of the new War 
Production Board, headed by Don- 
ald M. Nelson and given full power 
over production and procurement 
of war equipment. 

Roosevelt, in setting up the new 
WPB, abolished the former, Sup- 
ply, Priorities and Allocations 
Board (SPAB) and transferred its 
members to the WPB. Other mem- 
bers, besides Nelson and Gen. 
Knudsen, will be Secretaries Stim- 
son and Knox, Loan Administrator 
Jones, OPM Director Hillman, 
Price Chief Henderson, Vice-Presi- 
dent Wallace and Harry L. Hop- 
kins, presidéntial assistant. 


The Army and Navy Munitions 
Board henceforth will report di- 
rectly to Nelson, who will confer 
with the President. 

In announcing the appointment, 
the President said: 


“Bill Knudsen is one of the great 
production men of the world and 
his acceptance of this new post 
means that he can give his entire 
time to the direction and expedit- 
ing of production, a field in which 
he has no equal. 


“The country is already im- 
measurably indebted to Mr. Knud- 
sen and in accepting this assign- 
ment at my request, he is under- 
taking one of the most important 
tasks of the war. He will of course, 
continue as a member of the new 
War Production Board.” 


larger cities, is the difficulty in 
obtaining sufficient storage space 
and in most instances the sharp 
rise in rates being charged for 
storing. 

Also adopted was a resolution 
urging that dealers be made ex- 
empt from application of the wage- 
hour law provisions unless 50 per- 
cent or more of their business is 
of an interstate character. 

W. A. Williamson, president of 
ATAM, conducted the two-day ses- 
sions. 

A highlight of the meetings de- 
veloped when Harry Bragg, man- 
ager of the New York City asso- 
ciation, introduced A. W. Pickett, 
a director, who presented a plan 
quickly endorsed by the group 
whereby factories would be urgent- 
ly asked to cooperate with dealers 
by selling repair parts to them at 
a discount of 80 percent, and ab- 
sorbing the loss, if any, in lieu of 
inability to ship new cars after 


Jan. 31. 
Factory Sales 


Chiefs Confer 
At NADA Conclave 


CHICAGO.—Faced with a “must” 
to go on a 100 percent armament 
production basis after Feb. 1, car 
and truck factory sales chiefs 
nevertheless converegd upon Chi- 
cago during the NADA convention 
to discuss with their dealer groups 
ways and means for the latter to 
remain in business during the war 
emergency. 

Among those on the scene at 
factory hotel headquarters were 
William E. Holler of Chevrolet; H. 
Clay Doss of Ford; Forest H. 
Akers, A. vanDerzee, Harry Moock 
and Lee D. Cosart of the Chrysler 
Corp. and its units; Ken B. Elliott 
and C. Scott Fletcher of Stude- 
baker; William A. Blees of Nash; 
George Pratt and M. M. Roberts 
of Hudson, and others. 

The factory men frankly con- 
fessed their concern over possible 
loss of dealers and the necessity 
of rebuilding sales distributing or- 
ganizations at the end of the war. 
They explored with their dealers 
the lines of other products that 
might be handled to help take up 
some of the slack occasioned by 
the cutting off of new car supplies. 

It was especially noted that 
NADA convention deliberations in- 
cluded no word of criticism for the 
factories. In fact, at the closing 
session Wednesday afternoon, 
President Cargile of NADA took 
occasion to state that “despite ru- 
mors that some manufacturers are 
putting pressure on dealers and 
distributors to take cars, no action 
on the subject has been taken by 
this association.” 

The dealers made only one ap- 
peal to the factories when a reso- 
lution passed at the convention 
recommended an 80 percent dis- 
count on parts for repairs. 


News Roundup .. . 


DEALERS — NADA convention delegates, 


in record number, adopt 


four-point legislative program which would (1) Authorize President 


Roosevelt to fix inventories and distribution for ‘‘frozen” articles; 


(2) 


Establish fair prices for these articles; (3) Designate some U. S. agency 


to buy = articles if retailer demands; (4) Release retailers from 
osures. See story on pages 1 and 23. 


and forec 


eases 


PARTS — War Production Board assures two-years’ supply of desig- 
nated repair parts for cars, trucks, buses and heavy-duty trailers. See 


story on page 1. 


PRODUCTION — War-Production Czar Nelson ordered all 
of cars and light trucks to cease Feb. 1; individual firms may 


roduction 
e allowed 


till Feb. 10 to complete January quotas. See story on page 1. 


SEE EE ES — Penneyivenia dealers meet Tuesday to consider 


subcontracting proposa 
page 3); 
see other pages in this issue. 


war 


of state department of commerce, (see story on 
For additional stories on what dealers are doing on sidelines, 


STOCKPILE — Due to storage space difficulties and high rents, many 


dealers are averse to accepting new cars under the U. S. stockpile plan, 
ATAM officials reported at NADA conclave last week. See story on page 2. 


TRUCKS — Heavy demand for military trucks viewed as a peril to 
production of civilian trucks; overloaded railways seen putting big bur- 
den on freight carriers; ‘‘Let’s Use 'Em So We'll Have 'Em.”’ For these 
and other pertinent truck stories, see today’s commercial-car section 
beginning on page 6. 


DEFENSE — Automotive Council for War Production maps plans for 
pooling facilities in all-out conversion of automotive industry, (see story 
on page 8). Ernest Kanzler named czar over automotive-industry con- 
version. See story on page 1. 





At NADA Conclave 





PENNSYLVANIA CONTINGENT which attended the National Automobile 
Dealers Assn.’s 25th annual convention in Chicago last week. Left to 
— S. Klugh of Harrisburg, mansger of the 
ion; 
sociation, and Russell C. Jones of Reading, NAD 


right, 
ennsylvania dealers associa- 


Ed McKean of Pittsburgh; John Gardnes, pe of Philadelphia as- 


irector. 





DEALER GROUP from Elmhurst, Iil., otteniing Pg NADA conclave. Left 
el. 


to right, M. E. Pollard, Ed. Schram and 


E. A. Lang 





FROM 
Chicago. Left to 


field; Milton Gottbein of onl Se 


Iowa City, and O. F. Sully of Counc 


OTHER ATTENDEES at the NADA 


Nolan, Florida dealer; Horace 
L. Clare Coste, retiring 
NADA president, 


identr iia . f Atla: 1 
resident; Harry Sommers o nta, newly el 
and David E. Castles of St. Louis, re-elected “ee 


IOWA came this group of dealers to attend the NADA convention in 
right, Fred Ackerman of Ottumwa; W. 


E. Balletier of Fair- 
> Harter of Ottumwa; Vern Nail of 
uffs. 





conclave included, left to right, Claude 
dealer from Winnipeg, Canada; 





NADA Delegates, Wives 
Are Well Entertained 


CHICAGO. — As host organiza- 
tion, Chicago Automobile Trade 
Assn. saw to it that delegates to 
the NADA convention—and _ the 
200 of them who brought along 
the feminine members of their 
families — were well entertained 
during their stay in the city. 

Ben T. Wright, president of 
CATA, and Lynn S. Snow, former 
president and regional vice-presi- 
dent and convention chairman of 
the national association, handled 
the festivities for the men, while 
Mrs. Fred W. Patterson, wife of a 
director, headed the women’s com- 
mittee. 

First on the list of functions was 
the Monday night dinner, tendered 
by CATA to directors and past 
presidents of NADA. Wright pre- 
sided and Nathaniel Leverone, Chi- 


cago business and civic leader, de- 
livered the talk. 

American Finance Conference 
sponsored the Tuesday luncheon in 
the Palmer House, and further re- 
laxation from the cares of business 
came in the evening when Com- 
mercial Investment Trust, Inc., 
staged an “oyster and beer party.” 

Wright was in the chair again 
Wednesday noon as impressario at 
the CATA luncheon in the Palmer 
House, where talks were made by 
Navy officers appealing for dealer 
mechanics, and by Nathan Shefer- 
man of Sears Roebuck & Co., who 
discussed employer-employe rela- 
tions. 

Commercial Credit Co. and Na- 
tional Bond & Investment Co., had 
the delegates as their cocktail 
party guests at the windup of the 
afternoon business session. 





Tire Dealers 
May Sell Back 
To Suppliers 


DETROIT.—The federal govern- 
ment last week amended the tire 
rationing order to permit retail 
dealers to sell tires back to whole- 
salers, distributors or manufactur- 
ers. 

Price Administrator Leon Hen- 
derson said that the amendment 
is intended to provide relief for 
tire dealers who may wish to light- 
en their stocks or liquidate com- 
pletely because of difficult operat- 
ing conditions. 

Under the revised tire order, 
dealers or wholesalers are also 
permitted to replenish their stocks 
of new tires and tubes by present- 
ing certificates and receipts ob- 
tained from sales of new tires and 
tubes to “eligibles” under the ra- 
tioning plan. 





Hudson Launches 
‘Nu-Conditioning’ 


Service Plan 


DETROIT.—Announcement of a 
nationawide “Nu-Conditioning” 
service program for Hudson own- 
ers was made last ' 
week by T. H. 
Stambaugh, Hud- 
son director of 
national service 
operations, in 
which owners are 
urged to invest in 
“an ounce of pre- 
vention” now, as 
a means to keep 
them rolling dur- 
~~ = ot fs 

ng offeredT, H. 

through Hudson emeees 
distributors and dealers through- 
out the country the plan calls for 
a thorough inspection of the own- 
er’s car by factory trained service 
personnel, and an exact appraisal 
of the work needed to put the car 
in first-class operating condition. 

Two of the many features of the 
plan are a new car guarantee on 
the “Nu-Conditioning” work and 
convenient time payment terms are 
available if desired. 


Gilman Hurt 
In Car Crash 


DETROIT. — Max M. Gilman, 
president of Packard Motor Car 
Co., suffered a fractured leg and 
head injuries Thursday when his 
automobile struck a barricade on 
Woodward avenue in suburban 
Birmingham. The car, traveling 
north, skidded into the barricade 
at an excavation for a water main 
across Woodward avenue. 

Gilman is in St. Joseph Mercy 
Hospital, Pontiac, but his condi- 
tion is “not serious.” Mrs. Ruth 
Reeder, of Birmingham, a passen- 
ger in the car, suffered a fractured 
left leg and was also taken to St. 
Joseph Mercy Hospital. 


RFC 


(Continued from Page 1) 


nounced that the RFC has set 
aside $100,000,000 to assist author: 
ized dealers, finance companies an! 
banks in the carrying and orderly 
marketing of automobiles and light 
trucks which were manufactured 
subsequent to Jan. 16, 1942, to be 
disposed of under the then OPA 
rationing plan. 

The detailed program based upon 
this general statement of policy is 
in the hands of C. B. Henderson, 
who is the RFC chairman. (Jones 
is administrator of the Federal 
Loan Agency, of which the RFC 
is a part). 


. ¢ > 

Bemis ‘Forced Out 
BRISTOW, Okla.—First dealer cas- 
ualty of the war in this state was 
Harold Bemis, owner-manager of the 
Bemis Motor Co. here, who announced 
Jan. 19 that he was “forced to quit 
business. This leaves this 6,750-popula- 
tion town for the first time in 30 years 
without a Ford dealership. The parts 
stock has been purchased by the Fred 
Jones Co., of Oklahoma City and Tulsa. 
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DITOR SINSABAUGH wants 


E me to give some observations 
of the NADA convention held in 
Chicago last week. The news 
features of which are adequately 
covered elsewhere in this issue. 

I had the pleasure during my 
four days’ stay of talking to 
many of the 2,300 dealers who 
attended the convention from all 
over America. I believe they all 
felt much encouraged after meet- 
ing brother dealers, listening to 
the addresses and learning of 
the future plans of NADA. Most 
of them agreed that the worst 
had already happened and that 
in the future news would at 
least be an improvement over 
that already received the first 
20 days of this month. 

One of the principal topics of 
discussion behind the scenes, and 
one on which everyone was seek- 
ing advice, was the question of 
whether or not it would be good 
business to buy the new automo- 
biles that were to be shipped after 
Jan. 15, and which are at present 
definitely restricted for sale until 
July 1943. It is my impression that 
the greatest percentage of the 
dealers decided that it was good 
business to buy all the new cars 
possible. They felt, that while re- 
strictions on this group of cars 
were rather severe, the rationing 
order both on these cars, as well 
as the cars frozen _ previously, 
would be tempered as the months 
progressed. Many dealers felt that 
refusing to take this pool of cars, 
estimated to be about 130,000, and 
thus forcing them in the hands of 
the government, finance companies 
or the factories, would put another 
competitor into business and elimi- 
nate the opportunity of a potential 
dealer gross profit of $65,000,000. 


Car Rationing 


Doubted 

ERE seemed to be a school of 

thought, too, that the govern- 
ment would never requisition cars 
and that they would eventually go 
to private consumers because the 
government has maintained many 
of the factory assembly lines for 
the production of military ve- 
hicles. These cars not only include 
heavy trucks, but cars very similar 
to passenger cars, but with black- 
out lights and other government 
specifications, including special 
paint, tires and equipment. 

A good many dealers felt on 
this question, too, that the cars 
in the special pool might be re- 
leased as soon as, or even sooner 
than, the cars in dealers’ stocks 
shipped before Jan. 15. 

It was pointed out that if the 
restrictions on the sale of new 
cars parallels those already in 
force or the tire rationing pro- 
gram ,there will be enough cars in 
the hands of dealers to last much 
longer than even the most pessi- 
mistic individual anticipates the 


war to continue. 
+ * * 


Voluntary Rationing 


Seen Automatic 
OME dealers even thought that 
the whole plan of rationing 
cars might eventually come to the 
same end as did the rationing of 
gasoline on the Atlantic seaboard 
last fall. It was felt that the gov- 
ernment would eventually realize 
that instead of disrupting, if not in 
fact bankrupting, such an im- 
portant and necessary trade as the 
automobile dealer—which would 
have a harmful effect upon our 
economy—that the country would 


Little Rock Dealers 


Reelect Kaufman 


LITTLE ROCK, Ark.—B. T. 
Kaufman was re-elected president 
and O. A. Cook, as secretary of 
the Greater Little Rock Automo- 
bile Dealers Assn., at a meeting 
held at Frederica hotel last week. 

The effect of the present war 
on automobile dealers was dis- 
cussed. 


Dealers tell me 


By John 0. Munn 


Dealers’ of salesmen’s comments, questions uests 
addressed to John O. Munn in care of Autenetive lows, Devon. 
and the writer’s name will be kept in confidence if requested. 





allowed to sell cars in the ordi- 
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get the same result if dealers were 


nary manner. Under conditions as 
now exist with dealers, having a 
fixed stock with no more new cars 
available, it would automatically 
ration cars to those who need and 
can pay for them, and at the same 
time bring into the market a lot of 
used cars needed to keep the 
wheels turning by individuals in 
the lower income brackets. 


It was pointed out many times 
that there is no assurance that 
the government will need any 
great number of cars other than 
those that are continuing to 
come off the assembly lines for 
military purposes. As proof of 
this belief the government is not 
now buying nor warehousing any 
cars. 


If all the present stock, includ- 
ing the special pool produced after 


Jan. 15 were sold in the ordinary 


course of events to the citizens of 


America, and there later develops 


a real need for more cars for mili- 
tary use, the government could 
then readily, as has already been 


done in England, commandeer the 


necessary cars from private own- 
ers. 
* * * 


Would Keep Dealers 


In Business 
_ that time there will be plenty 
of automobile users who as a 
patriotic duty would be glad to 
offer cars. Such a plan would keep 
the dealers in business. The gov- 
ernment would not need to demand 
that dealers take a chance on 
carrying a lot of restricted cars 
that may be on hand at the war’s 
sudden ending and be in the way 
of new cars that the factories 
could produce on pretty short no- 
tice when peace comes. 

It was felt that from every 
standpoint the government, busi- 
ness and citizens would be better 
off by the rescinding of the 
freezing order and ceasing to 
ration new cars. 

* ¢ # 


Tires May Rot 


In Dealers’ Hands 
ROBABLY about 90 percent of 
necessity for the discontinuance 
of automobile production is due to 
the rubber situation, 97 percent of 
which has been imported by 
America from the Far East. En- 
couraging reports were given at 
the convention about the ability to 
develop increasing quantities of 
rubber from guayule bushes and 
from Africa and South America. 
Reclaimed rubber offers great 
possibilities, too, as does the 
manufacturing of synthetic rub- 
ber, a program of 400,000 tons a 
year being now set up and avail- 
able by the middle of next year. 
But at the present rate tires are 
being rationed, the retail inven- 
tory is sufficient to mean that 
tires will deteriorate in dealers’ 
stocks before they are moved. 


* * * 


NADA’s Job 


More Important 
F course the picture with re- 
spect to freezing tires and 
rationing automobiles will be clari- 
fied Feb. 2, when rationing orders 
will give a better idea of what to 
expect. 

Speakers at the convention 
seemed to be frozen as solidly as 
cars. The three headliners found 
it impossible to attend. The dele- 
gates sympathized with the con- 
ditions that prevented the speak- 
ers from accepting the engage- 
ment and the substitute program 
was very acceptable. There were 
some very excellent talks on 
service, etc. 

The underlying thought that pre- 
vailed most everywhere was that 
NADA had become more solidified, 
that it’s work is more important 
than ever before, and with the ap- 
pointment of an executive vice- 
president there would be more 
continuity in the program. 





Transfer of Title 


Okayed by OPM 

WASHINGTON. — OPM Iast 
week ruled that the ban on new- 
car sales does not prevent trans- 
fer of title to a vehicle under 
the terms of a conditional sale, 
or similar installment contract 
entered into before 6 p.m. East- 
ern standard time, Jan. 1, pro- 
viding the vehicle actually was 
delivered before that time. 

The ruling, made in the form 
of an amendment to the origi- 
nal order, also makes it clear 
that the original order does not 
prohibit “retaking, repossession 
or redelivery of any vehicle 
upon default, breach or other 
contingency under terms of an 
installment contract entered in- 
to before 6 p.m., Jan. 1.” 


Denver Dealers 


Hit New-Car 
Stockpile Plan 


DENVER.— Denver Automobile 
Dealers Assn. last week declared 
that the latest OPM order freez- 
ing about 140,000 new cars for one 
year or longer is “positively ruin- 
ous” to the retail automobile in- 
dustry. A resolution was adopted 
unanimously protesting against 
the order. 

The resolution, signed by Sam 
Marcus, Marcus Motor Co., presi- 
dent of the association, is addressed 
to President Roosevelt, Donald 
Nelson, Leon Henderson, all Colo- 
rado senators and congressmen in 
Washington and L. Clare Cargile, 
president of the National Auto- 
mobile Dealers Assn. The resolu- 
tion reads: 

“We object to the regulations of 
the order strenuously and are 
definitely unable to accept any 
future shipments from factories on 
the basis of this drastic ruling. 
Furthermore we feel that the 
present proposed rationing pro- 
gram effective Feb. 2, 1942, will 
only postpone the complete bank- 
ruptcy of all dealers. We request 
that the government formulate 
rulings making it possible for us 
either to continue in business or 
to liquidate immediately.” 


Appliances Added 


GREEN BAY, Wis.—The Brown Co. 
Motors, local Dodge-Plymouth dealer, 
has announced the opening of a new 
home = department. The com- 

continue to operate its auto- 
mobile and truck service department 
on a 24-hour a day policy. 





All Officers Retained 
By Indiana Dealers Assn. 


Special to Automotive News 
INDIANAPOLIS.—Doubtless be- 
cause of uncertain conditions in 
the automotive industry, the an- 
nual convention of the Automobile 
Dealers Assn. of Indiana here drew 
an overflow crowd, the largest per- 
haps ever to attend a state meet- 
ing. Dealers from small and large 
cities all over the state attended. 


Because of present conditions, 
the dealers thought it unwise to 
make any changes in the board of 
directors and officers and all were 
reelected as follows: President, 
A. W. Mitchell of LaPorte; vice- 
president (South) Bruce C. Kix- 
miller of Vincennes; vice-president 
(North) F. C. Yeager of South 
Bend; treasurer and recording sec- 
retary, William Kraff, Indianapolis; 
directors, Yeager, B. J. Swenson, 
Fort Wayne; Kixmiller; Frederick 
M. Sutter of Columbia, and Mit- 
chell. 


It was not known until the eve 
of the convention that officials of 
the National Automobile Dealers 
Assn. could not attend, so through 
the Indiana Bell Telephone an ar- 
rangement was made whereby L. 
Clare Cargile, president, and Ray 
Chamberlain, executive vice-presi- 
dent, broadcast their addresses to 
the convention from Washington. 

Gov. Henry F. Schricker of In- 
diana, who previously had indicated 
he might not be able to attend the 
meeting, was present and outlined 
the part he hoped Indiana dealers 
would play in the present emer- 


Manpower for 


HARRISBURG, Pa.— Plans for 
pooling dealer shops in a “bits and 
pieces” war-production program 
will be discussed here Tuesday 
(Jan. 27) at a meeting called by 
the Pennsylvania department of 
commerce. 


Mark S. James, secretary of the 
department, has urged C. S. Klugh, 
manager of the Pennsylvania Auto- 
motive Assn., to invite all car 
dealers to attend the meeting to 
be held in the Capitol building at 
10:30 a. m. 


Gist of the department’s program 
as outlined by James, is as follows: 


“We in the Pennsylvania depart- 
ment of commerce believe we have 
a plan which not only will aid ma- 
terially in solving dealer problems, 
but will kill several birds with one 
stone. It offers the opportunity to 
stand back of the defense program 
by engaging actively in subcontract 
production similar to the bits and 
pieces program of England. It pro- 
vides a method by which man and 
machines can be put to work on 
active defense production in their 
own neighborhood. 

“In every section of the state the 
garages contain welding equipment, 
boring machines, drill presses, 


N. Y. Dealers 
Worried Over 


° . 9 
Special Jobs 

NEW YORK.—One of the major 
worries of dealers in this city is 
the number of so-called “special 
jobs” they have on hand. It is 
feared that these cars will be un- 
saleable if prospective new-car 
buyers are restricted to the list of 
those eligible for tires and tubes. 

The “special jobs” are deluxe 
models, limousines, convertible 
coupes and sedans and other lux- 
ury type cars. Physicians, nurses, 
policemen and persons engaged in 
other enterprises that now make 
them eligible for the purchase of 
new tires, certainly would not want 
cars of this type and cost for their 
regular duties, the dealers feel. If 
regulations restrict sales to per- 
sons engaged in essential defense, 
health and safety work, the deal- 
ers fear they will have these cars 
on their hands until the end of the 
rationing system. 

















































gency. He indicated that he is well 
aware of the fact that the trade is 
among the first to feel the full im- 
pact of the war, but expressed the 
belief that, with patience, the in- 
dustry’s troubles would be mini- 
mized as fully as possible. 

President Mitchell called for 
unity and calm, clea rthinking. He 
further indicated that panic on the 
part of the dealers and public only 
would result in untold hardships 
for both and a definite detriment 
to national defense. He also said 
that dealers should not expect any 
profits from their businesses, but 
that they should continue wherever 
possible to aid in the whole cause 
during the emergency. 

Hugh O'Neill jr., representative 
of the Chicago Federal Reserve, ex- 
plained Regulation “W.” 

ss 8s 


Indianapolis Dealers 


Elect Johnson 


INDIANAPOLIS. — O. A. Birr, 
president of O. A. Birr Motors, Inc., 
and J. H. Taylor, president of 
Community Motors, Inc., have been 
elected directors of the Indianapo- 
lis Auto Trade Assn. Robert D. 
Johnson, retiring director, was re- 
elected. 

Following the election of direc- 
tors they chose officers from their 
own group as follows: Johnson, 
president; E. F. Sullivan, secretary, 


and W. H. Schmelzel, treasurer, al! 


of whom were re-elected, and C. 
H. Wallerich, who was elected vice- 
president. 






55)—3 


Penna. Maps Dealer ‘Factories’ 
Would Pool Facilities, 


War Output 


lathes, shapers and other machines 
urgently needed to speed our arma- 
ment, but which will be needed less 
and less for maintenance and re- 
pair of customers’ cars. Together, 
they total thousands of urgently 
needed machines. 

“An inventory of the size and 
number of each type of machine, 
followed by the pooling of the pro- 
ductive capacity of this equipment 
in each local region, will enable the 
automotive service industry in each 
area jointly to handle many defense 
contracts which will keep these 
machines going full-time making 
things Uncle Sam badly needs as 
fast as he can get them. 

“That will provide jobs near 
home for the mechanics in your 
garages, will offer employment for 
the sales force, either in production 
or clerical work, and enable the 
car dealer to put his equipment to 
use to aid in paying his carrying 
charges.” 





Freeze Device 
Gives Dealer 


Live Sideline 


CHICAGO.— Two particularly 
happy dealer officials were among 
those attending the NADA con- 
vention here last week. They are 
Lester Kuhs, of Kuhs-Buick Co., 
and V. E. Soehnlin, the firm’s man- 
ager, from St. Louis. 

The answer? They've added a 
line, and curiously enough, in 
this era of “frozen car” talk, it’s 
a home quick freezer locker. The 
item, which has a capacity of 200 
pounds and 4% cubic feet of con- 
tainer space, is known as “Deep 
Freeze.” It is manufactured by 
Motor Products Co., Detroit, in its 
West Chicago (Ill.) plant, and re- 
tails at prices ranging from $279.50 
to $399.50. 

Kuhs and Soehnlin stated that 
their quota during 1942 is 1,000 of 
these freezer lockers in addition to 
the Buicks, used cars and service 
sales they make. Their franchise 
is for St. Louis county. 

The product stores frozen meat 
and other foods, such as ice cream, 
vegetables, fish, fruit or poultry, 
for as long as desired. The various 
items, it was explained, do not 
clash when placed in the same con- 
tainer. 

Besides retaining their own 
salesmen, these officials advertised 
for other automobile salesmen and 
have put them to work at the three 
outlets in the territory. 

Kuhns and Soehnlin explained 
further that they looked around 
for a “sideline” as long as a year 
ago, have hit upon the kind of 
line they wanted, like its high unit 
price and clean deal advantages, 
and are confident they will find a 
large market among city residents 
and farmers in their area. 


Salesmen Find 
War Jobs 


CLEVELAND.—Suddenly cut off 
from a lucrative business after 
two of the best years the automo- 
bile industry ever had, this city’s 
800-odd automobile salesmen are 
turning to jobs in war plants. 

Many are working as inspectors, 
machine operators, assembly men, 
retail salesmen, hotel clerks, cost 
accountants and real estate sales- 
men. 

Many dealers, it was learned, did 
not discharge their salesmen un- 
til they had found other jobs. One 
prominent distributor said he 
thought the salesmen needed more 
fortitude than the dealers. “After 
all,” he said, “if we are killed off, 
we'll die slowly. The salesmen 
were simply chopped off. 


Firm Continued 

DECATUR, Ill.—With the retirement 
of their father, E. J. Kilborn and the 
dissolution of the Kilborn, Inc., Pack- 
ard dealership here, John A. Kilborn 
has announced that he and his brother, 
William D., would continue their busi- 
ness under the name of Kilborns. 
There will be no change in the na- 
ture of the business. 
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Sleeping accommodations only 
available if you are lucky. Frame- 
work of the new Statler Hotel 
nearly completed, which would 
help relieve the situation but al- 
ready the government is threaten- 
ing to take it over for an office 
building. Washington is boiling 
and about to boil over. 
* + # 


What a contrast with Harris- 
burg, where I stopped yesterday to 
attend the mid-winter Pennsyl- 
vania farm show. No other state 
fair or farm exposition in America 
can compare with this one. Attend- 
ance records are being broken 
daily this week and before it 
closes Saturday more than a half- 
million agriculturists and _ their 
families will have attended. To me 
this farm show always is one of 
the most encouraging signs of the 
solidity of our national founda- 
tions, which thank God, will al- 
ways rest on the sturdy farm 
families which produce not only a 
major share of our income, but 
the type of American boys and 
girls who can be counted on for 
generations to come to carry on 
the best traditions of our Ameri- 
can form of government. 


In the huge crowds, milling 
through the exhibits of live stock, 
farm produce and agricultural ma- 
chinery and supplies, one sees not 
a few groups of the Amish, the 
Dunkards and the Mennonites, 
those three great cooperative re- 
ligious organizations which have 
contributed so much to this state’s 
reputation as a America’s top 
farm state. In their broad hats and 
little black bonnets, they cluster 
about the exhibits soberly and 
carefully weighing the respective 
merits of what they have come to 
see and buy. When they have 
found what they want, their leader 
asks the cash price, goes into a 
huddle with his group and if they 
agree, he digs into a common 
purse, produces the coin of the 
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OUR PLEDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any which is not 
for the best interests of the automotive industry as 
a@ whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 
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Why Not a Subsidy? 


Po farmers and the unemployed, car dealers and their 
employes form an important segment of America’s 

population. Like farmers and the jobless, dealers and sales- 

men are as patriotic as they come. And, like farmers and the 

—e dealers and salesmen have come upon hard 
imes. 


When, in other years, farmers and the unemployed came 
upon hard times, the federal government provided the former 
with AAA subsidies and the latter with huge WPA projects. 
Now, in these troublous times, when the car duslera and 
salesmen are faced with ruin, what would be the matter with 
ee es to dealers and salesmen for the cars they 

oO sell? 


Certain it is, there are many dealers and salesmen who 
would neither ask nor accept such subsidies. By the same 
token, there are many dealers and salesmen who—through 
no fault of their own and lacking capability for other em- 
ployment—will be thrown inic breadlines if no help arrives. 
Aside from the economic side, this point is vital: Should a 
major portion of the nation’s servicing facilities go by the 
board—and the county’s transportation system bogs down 
as a result—the price then may be a lot stiffer than a sub- 
sidy now. 





a receipt from the seller, because, 


Wanted, a Modern Moses 


“ one of the members at the annual meeting of the 
National Automobile Dealers Assn., a man who came 
from the deep south, whose brain was in a turmoil oc- 
casioned by all the talk he had heard about rationing, alloca- 
tions and frozen prices of cars, trucks, tires and the like: 
“This is one of the most damnable things since Lincoln 
freed the slaves without compensation.” 

Dealers went to Chicago looking for a Moses to lead 
them out of the wilderness and failed to find one. This is 
written, not in criticism of the officers of the association, 
who have fought manfully for what they consider the rights 
of their members. But a greater power than the alphabetted 
bodies in Washington must be found. We think such a power 
is needed and that it may be found in Congress, which has 
it in its power to ease the burden through legislation which 
the Great White Father and his “long hairs” would have to 
listen to. An immediate vehicle for the transportation of 
this thought to the White House may be found in the pro- 
— revision of the Vinson Bill as proposed at Chicago 

y Charles W. Bishop, NADA legal counsel, in his four- 
point program. All retailers would profit by such a revision. 

In the meantime those automobile dealers who in the past 
have found they can pay from 60 to 75 percent of their 
overhead from profits accruing from service work will be 
able to laugh up their sleeves at their brethern who haven’t 
been able to see beyond the end of their noses and have 
confined their efforts mainly to the sale of new cars. The 
fly in this ointment, though, is rubber, without which, it 
must be confessed, service operations will be cut down 
materially. 


days! 
* ¢ 8 


The sun is 


slowly 


they first appear to us.—G.M.S. 


To Men 


In U.S. Service 


we will gladly send Automotive 
News at just 50% of annual 


subscription price. This is in 
answer to several requests from 
men who want to keep up with 
the news in the industry they 
left and to which we hope they 
may soon return. 








Confused 


facturers are so confused by their 
own problems that they have vir- 





group with a new personnel. 


when dealer groups should adopt 
a militant position in defending 
their rights, at the same time co- 
operating in every possible way 
with a reasonable application of 
the defense program. 


realm to the last penny and takes 


I’m told, they refuse to ask for 
credit, even for a minute; What a 
strange practice in these modern 


could raise in favor of a rational 
handling of the tire situation and 
if you can give a little support to 
to the dealer group in its fight for 
existence, I know every member 
will appreciate it—H. D. MacDon- 
ald, the Strang Garage Co., Colo- 
rado Springs, Colo. 


shining here in 
Washington as I write this. There 
is even a touch of spring in the 
air. The days are getting longer. 
Unless I misread the signs we are 
recovering our national 
equilibrium and there is even a 
feeling of optimism in the air. We 
all know now that we are called 
upon for real sacrifice. There is 
even some hope for our dealers 
and that means there is some hope 
for you and me. Let’s take each 
day in its stride. Apply all the 
ingenuity God gave us to keep our 
chins above water and remember 
that troubles are never as bad as 


Appeal 


19 issue of AuToMoTIvE News; it is 
a wonderful paper and I have read 
it regularly for a number of years. 


the government are doing wonder- 
ful things for the automobile deal- 
ers in giving them relief and ar- 
ranging for them to stay in busi- 
ness during the war. 















—Courtesy Pittsburgh Post-Gazette 


Meal Time for the Monster 








In This Corner 
‘Militant Position Urged . .’ 


this column are th ur readers. 
dence will 


ose of o 
a a = not be accepted but confi 


Drees will 
Anonymous con utions 
be observed upon request. 





relief that he justly deserves, I 
don’t think the regular salesman 
should be forgotten. 

I am speaking of my own per- 
sonal case and several thousand 
like mine. I have been in the auto- 
mobile retail selling as salesman 
for the past 17 years and with the 
present dealer for over six years 
selling Chevrolet cars and trucks. 


I am willing to take a defense 
job any where and there are many 
different things I could do, but 
when I apply for a position and am 
asked what line of work I have 
been following, I am disqualified 
for the lack of experience. 

I am 40 years of age and have 
given the automobile business the 
best years of my life, and the last 
day of the month my job ends.— 
Owen S. Tevis, Box No. 133, Win- 
chester, Ky. 


I greatly fear that the manu- 


tually left the 
dealers to shift 
for themselves. 
Possibly they are 
resigned to the 
feeling that after 
the conclusion of 
the war, it will 
be absolutely 
necessary to 
completely re- 
build the dealer 


However, I feel that it is a time 


Texas 


New car inventories in this 
territory are low. Most dealers will 
have to liquidate because they 
cannot function on a break-even 
basis on service and parts. If the 
rubber situation remains acute, the 
service and parts business will 
naturally experience a diminishing 
return. 

Fundamentally, general business 
conditions in this territory are 
sound, but, the consuming public 
become increasingly more cautious 
in their expenditures—J. N. Mit- 
chell, Waco, Tex. 


There are many arguments I 


I have just been reading the Jan. 


I think the manufacturers and 





Coming Events 


FEBRUARY 


16-19—Chieago (Hotel Stevens). Joint 
conventions of Motor & paul ment 
Manufacturers Assn. and Motor & 
Equipment Wholesalers Assn. 


11-35—Jersey_ City, N. J. (Armory). 
Exposi and 
Automobile Show. —_ 


But in all my reading I have 
never read anything about automo- 
bile retail salesmen being helped at 
all. I believe the retail salesman is 
the backbone to any new car deal- 
ership; I do not mean the fellow 
that runs out of a job in some 


other line, decides to get a job sell- MARCH 
ing automobiles, works for a month| * $5 Memphis, Tex. Annual Conven: 


or so, never sells a car and quits. ; 
S—New Orleans. (Hotel Roosevelt) an- 


I men oe in wae sells au- 7 B ) ane 
nual conven f Louisiana Au 

tomobiles for a ng for himself ; oO 

MAY 


and family, that has been selling 

automobiles for five ,10 or 20 years. i taal aset 
o, ou T otor 
Transportation eee 


As the dealer is getting help and 
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WATCH 


where youre 


i OING... 


? ‘To salesroom may be a lone- 

an some spot, but your shop can be 

. * whooping it up this year. 

_ 

ne ff Twenty million car owners will pay 
| °gae ° 

“ millions of dollars for service, parts 

_ and useful accessories. 

ut 

m . eer ° . 

ve A big, juicy part of this business, 


probably most of the bigger jobs— 
ne from $30 or $40 up—will be paid 
_ for on some time-payment plan. 


And they will be bigger jobs only 


. because you do a selling job. No 
ry matter how much your customer 
n 

e needs your service, it must be sold 


i —a real time-payment plan makes 
the selling job much easier. 


c It can be highly profitable, but you’ve 
S 





AUTOM 


got to help make it so by using a 


plan that will protect your profits. 


We've had a year-and-a-half jump 
on the industry in experience with 
SERVICE time-payment plans. 


Our first plan—known throughout 
the industry by the initials “A RP” 
—taught us many things about the 
business that others have yet to learn. 


Our present plan, perfected through 
experience, has had the wrinkles 
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ironed out—new and important 
advantages for the dealer written in. 


Better CREDIT protection—better 
PROFIT protection—simpler rou- 
tine —capable, watchful co-opera- 
tion. 


Without these, you may find your- 
self skating on thin ice. 


Better be sure. Get details from your 
nearest COMMERCIAL CREDIT 
office. 


P.S. Because of the world-wide use of the initials“ARP”’ to designate Air 
Raid Precaution, we have changed the name to CAR REPAIR PLAN. 


AR LS EPAIR LAW 


OnE ee OA ee ee eee, 


CAR REPAIRS 
* TIRES AND OTHER ACCESSORIES 


Coe Mee aPNT 
aunts Mal) 40) me AS 


2 ASK FOR INFORMATION 
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Military Demands Peril Civilian Output 


iMore Trucks 


Truckin?’ 


—~¢—. 
Red Tape 
Gold Braid 
Keep ’Em Rolling 
Old Timers 
—— 


by 
Back Weed 


T’S ALWAYS easy to criticize— 
to sit back in the old swivel 
chair and grump about why the 
government doesn’t do this and 
that— but under the stress of an 
all-out war, it’s very possible that 
many things that look as big as 
a mountain to us on the outside, 
shrink to less than molehills in 
importance to those who have the 
job of directing the activities. So 
it is only with the thought of be- 
ing helpful in a small way to both 
truckers and the government that 
your columnist cites a shipping 
condition that can be corrected and 
which is now working to the dis- 
advantage of both shipper and 
hauler. 
* * * 

ONE OF my good friends in the 
industry called me today to tell 
me about how a government agency 
ruling is keeping business from 
the truck haulers and costing the 
government more to ship needed 
material. It seems that a producer 
in a small Michigan town has 
had orders from the U. S. Surplus 
Commodities Corp. to ship every- 
thing by rail. This company has 
16 carloads of evaporated milk on 
its dock waiting for shipment to 
Detroit and can’t get freight cars. 
Yet with a 13-cent freight rate to 
Detroit by truck as against a 16- 
cent rate by rail, this company is 
unable to turn this shipment over 
to the truck lines that make daily 
trips from this town to Detroit. 
Possibly this condition is multiplied 
many fold all over America. If it 
is—and truckers say it is—maybe 
the new setup in Washington can 
cut this red tape of rail priority 
that is keeping needed business 
from the truck lines. 

& a *~ 

I HAD to attend the party 
thrown by Harry Klingler, G.M. of 
the Pontiac Motor Div., when the 
Navy presented Pontiac with the 
Navy E award for excellence in 
producing ordnance, in order to 
see Irving Babcock, prexy of the 
General Motors Truck and Coach 
Mfg. Co. Surrounded by Navy 
Gold Braids and Navy men from 
across the sea, I had the oppor- 
tunity to talk to the G.M. Truck 
boss at lunch, while he was doing 
the courtesy of one Pontiac plant 
to another Pontiac plant. If any 
one doesn’t think these top execs 
aren’t on the job these days, just 
try and catch up with one. If they 
aren't out in the plant trying to 
figure out how one machine can 
do three machine’s work, they are 
in Washington trying to straighten 
out some curvature of the spine 
that has thrown their particular 
war baby out of line. 

* * a 

THE ONE thing that seems to 
be bothering these top truck build- 
ers these days is the question of 

(See TRUCKIN’, Page 17, Col. 1) 


In This Section 


Truck Registrations............Page 16 


ICC’s Control 
Of Sizes, Weights 
Is Attacked 


Railway Brotherhood, 
Farmers Opposing 
Uniform Regulations 


WASHINGTON. — Op- 
ponents of a bill, S-2015, to 
authorize the Interstate Com- 
merce Commission to regu- 
late the size and weight of 
trucks in interstate commerce, told 
a Senate committee last week that 
the legislation would harm public 
interest by encroaching upon states 
rights. 

The blil, designed to give the 
federal government power to make 
uniform various state regulations 
governing movement of trucks 
along highways, was represented 
by its supporters as facilitating 
highway transportation of defense 
materials. 

The American Farm Bureau 
Federation, through its representa- 
tive, Hugh F. Hall, told a Senate 
interstate commerce subcommittee 
that defeat of the proposed legis- 
lation would “safeguard the prop- 
erty interests of the states in their 
highways and protect the regula- 
tory rights of the states.” 

James E. Lovett, Pennsylvania 
state representative and member 
of that state’s legislative com- 
mittee on interstate cooperation, 
told the committee that the bill 
was objectionable because it “cen- 
tralized power in the federal gov- 
ernment that belongs to the state 
government.” 

Railroads oppose the measure, 
the committee was told by J. E. 
Corbett, legislative representative 
of the Brotherhood of Locomotive 
Engineers, because it would “fur- 
ther subsidize motor vehicle trans- 
portation at the expense of al- 
ready burdened railroads,” a patent 
railroad charge. : 


Truck-Trailer 
Makers Open 
Capital Office 


WASHINGTON.—Opening of 2 
national headquarters’ office by 
the Truck Trailer Manufacturers 
Assn. was announced last week by 
M. J. Neeley, of Ft. Worth, Tex., 
president of the association. 

Coincidentally, Neeley announced 
the appointment of Oliver B. 
Lerch, Washington newspaperman 
and attorney as secretary-manager 
of the association in charge of the 
Washington office located in the 
National Press building. 

“While designed primarily as a 
year-around functioning service or- 
ganization for the entire industry 
in Washington, the immediate re- 
sponsibility of the office will be to 
serve as a liaison agency between 
the industry and the government 
in the war production program,” 
Neeley declared. 

“Membership of the association 
includes practically all of the dol- 
lar volume of the industry. 

“Establishment of a national 
headquarters in Washington,” ac- 
cording to Neeley, “will also serve 
to meet the responsibility the truck 
trailer manufacturers feel towards 
the problems confronting their cus- 
tomers, the highway carriers. Be- 
sides serving as a clearing house 
for the industry proper,” declared 
the association president, who also 

(See TRAILERS, Page 9, Col. 1) 


Let’s Use "Em 


So We'll Have "Em 


TH the shut down of the automotive industry 

production, many trucks that formerly were kept 

busy hauling materials to the Detroit factories and cars 
to the dealers were left without loads to haul. 

The same condition no doubt prevails in many places 

with those trucks which formerly transported materials 

to other industries that have come under the govern- 


ment production ban. 


With producers of war equipment and material ad- 
vised, if not ordered, to use the rails for the shipment 
of their finished and semi-finished products to their 
destination, it has been practically impossible for these 
haulers to keep their equipment and men going. 

These men and vehicles will be badly needed soon. 
Transportation experts can now foresee the time, with- 
in a few months, when every bottom, whether rail or 
truck, will be needed badly to keep our war production 
and essential civilian freight moving. 

The Army recently used car haulers to transport 316 
Army Peeps from Detroit to Mitchell Field—and found, 
to its great surprise, that it saved 72 hours in unload- 


ing time at the camp alone. 


It isn’t always the base rate that controls the cost 
of shipping; the convenience and speed of truck trans- 
portation—the saving in crating and handling, many 
times makes this type of transportation much the 
cheapest in the final reckoning. 


Let’s 


give these boys and their rolling stock some- 


thing to work at that will keep them together as a go- 
ing concern until the big need arrives. A little Army or 
Navy business here, and a little prime contractor busi- 
ness there, may offset the dire prediction of the doggrel: 
“For the lack of a nail, a horse was lost and for the 
lack of a horse the battle was lost.” 


Truck Tire Rationing 
Order Is Eased 


Special to Automotive News 

WASHINGTON. — A two-poine 
amendment to the government’s 
order restraining sales of new 
tires was announced last week by 
Price Administrator Leon Hender- 
son. The amendment, which ap- 
plies to OPM Supplementary Order 
M-15-c modifies the prohibition on 
sales of 6- and 8-ply in all popular 
passenger car and light truck sizes 
and imposes full rationing restric- 
tions on truck tires for vehicles 10 
years old or more. 

Henderson emphasized that the 
amendment does not mean that 
there has been any change in the 
tire situation, but simply represents 
a minor adjustment made after in- 
vestigations. 

“Eligible” users of light truck 
size tires, according to the amend- 
ment, now can buy any ply of tire 
—4, 6, or 8—if they can obtain the 
required certificate from their ra- 
tioning board. Formerly, only 4- 


Track Top Ten 


First Ten in Registrations Re- 
ported in Automotive News Today: 


1941 
Pos. Pos. 
1—204,182 Chevrolet 175,587— 1 
2—166,465 Ford 150,312— 2 
38— 88,685 Internat’] 73,272— 3 
4— 60,000 Dodge 51,541— 4 
5— 43,720 G.ML.C. $6,668— 5 
9,184 Mack 71,3938— 7 
8,888 White 6,126— 8 
7,682 Plmouth 8,995— 6 
5,826 Diamond T 6,110— 9 
4,863 Studebaker 1,115—15 
Total All Makes 
614,005 529,117 


These figures do NOT include 
government deliveries. 


ply tires could be purchased by 
light truck operators. To obtain 6- 
or 8-ply passenger car type tires, 
under the amendment the “eligible 
user” must prove to the satisfac- 
tion of his rationing board that a 
4-ply tire will not serve his needs. 
Previously no 6- or 8-ply passenger 
car tires could be sold to anyone. 


By subjecting tires of sizes used 
by trucks 10 years old or more to 
the full restrictions of the ration- 
ing prograh, the amendment limits 
their sale to “eligible” users only. 
These “obsolete” sibes previously 
were under moderate restrictions 
that only required a user: (a) to 
prove his need for a new tire to 
the local rationing board: (b) to 
use the new tire only to replace a 
worn-out tire; and (c) to turn in 
his old casing to th edealer making 
the sale. 


Wear Out Than 
Now Produced 


Overloaded Rails Seen 
Placing Big Burden 
On Freight Haulers 


DETROIT.—With so many 
unconfirmed rumors regard- 
ing the extent to which the 
government is going to shut 
off truck production for es- 
civilian need, many operators and 
others in the truck business are 
beginning to wonder if the indus- 
try will be in shape to take up the 
necessary transportation overflow 
from the rails when they bog down 

There seems to be no question in 
the minds of authorative transpor- 
tation experts, nor those in Army 
circles who have to do with trans- 
portation, but that the trucking in- 
dustry will be called upon to take 
over a considerable share of the 
transporting of not only essential 
civilian products but war imple- 


Truck, Bus, Trailer 
Quotas Up for March 


WASHINGTON. — The War 
Production Board late Friday 
authorized production of 54,710 
medium and heavy trucks in 
March, an increase of 34 per- 
cent over March, 1941. Also 
authorized for March was un- 
limited output of passenger 
carriers (seating more than 15 
persons) and trailers of 5-ton 
or more capacity. 

The medium and heavy trucks 
will be supplied tires and tubes 
only during delivery to dealers, 
but a WPB spokesman said the 
government would “undoubted- 
ly” provide for tires and tubes 
whenever a truck was released 
for sale under the forthcoming 
rationing plan. 

In February, production of 
passenger carriers and trailers 
will be restricted to 1,065 units, 
an increase of 188 percent over 
the same period of 1941. 


ments and supplies before another 
six months rolls around. 

In the meantime all building of 
light trucks is ordered stopped as 
of Feb. 1, unless the manufacturer 
gets a few days grace in order to 
run out his materials, or the trucks 
are on order from the Army or 
Navy for military use. Medium and 
heavy trucks and all trailers o! 
over five tons capacity, however 
have had no stop-production order 
but their sale is frozen until Feb 
2 when a rationing plan is in effect. 

(Continued on Page 15, Col. 1) 


Truck Makers Meeting 
Huge War Task 


DETROIT.—Robert F. Black, 
president of the White Motor Co. 
and chairman of the Motor Truck 
Committee of the Automobile 
Manufacturers Assn., told a radio 
audience last week that the truck 
manufacturing industry is meeting 
the tremendous production quotas 
set for military vehicles this year, 
is producing a limited number of 
trucks to keep essential commodi- 
ties rolling, and is maintaining a 
flow of parts to repair the millions 
of motor trucks engaged in ren- 
dering vital transportation. 

More trucks of specialized mili- 
tary types will be built in 1942 


than the total of all kinds of trucks 
produced for peace time needs in 
any one year, and with collective 
resources used, peace time com- 
petitors will be cooperating to meet 
the war time schedule, he added. 
Speaking from Washington over 
the National Farm and Home 
hour program, Black referred to 
the five million motor trucks on 
the farms and in commercial serv- 
ice as representing a powerful 
transportation army which the 
country did not have during the 
last war. If used intelligently, he 
said, they can help to prevent 4 
(See MAKERS, Page 8, Col. 1) 
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;ransportation Board Set to Take Needed Action 


Ko Changes to 


Unless War Demands Them 


VASHINGTON.—Joseph B. East- 
men, director of the Office of De- 
fe:se Transportation, stated that 
his newly created division of 
traffic movement will be prepared 
to take any action necessary in 
the interests of war production 
but that no changes will be made 
in existing methods unless “plain 
need is found to exist.” If changes 
are necessary in traffic movements 
scid Eastman, his office will take 
counsel of those immediately con- 
cerned before initiating them. 

Since creation of the ODT, a 
number of questions have arisen 
as to Eastman’s plans relating to 
traffic movement. Answering them, 
he said: 

“A word should, I think, be said 
about the functions of the Di- 
vision of Traffic Movement. It was 
set up in response to the direction 
of the President that the Office of 
Defense Transportation 


Coordinate and direct domestic 
traffic movements with the ob- 
jective of preventing possible 
points of traffic congestion and 
assuring the orderly and ex- 
peditious movement of men, mate- 
rials and supplies to points of 
need. 


In cooperation with the U. S. 
Maritime Commission and other 
appropriate agencies, coordinate 
domestic traffic movements with 
ocean shipping in order to avoid 
terminal congestion at port areas 
and to maintain a maximum flow 
of traffic. 


“These two paragraphs confer 


Class ‘B’ Carries 
In Okla. Appeal 
On Tire Ban 


OKLAHOMA CITY.—More than 
1,200 class B motor carriers of 
Oklahoma, tentatively ruled as out- 
side the classifications of motor ve- 
hicle operators entitled to buy new 
tires and tubes under new regula- 
tions, plan an appeal to Bert Mc- 
Donal, Oklahoma tire ration ad- 
ministrator. 

Following this announcement the 
Oklahoma county tire rationing 
board ruled that these operators 
are entitled to tire and tube pur- 
chases providing they come within 
regulations calling for posting of 
prices and have state or federal 
permits. 

Fred Cline, secretary-manager of 
Associated Motor Carriers of Okla- 
homa, expressed surprise that any 
question had been raised about 
most class B carriers qualifing. 

Class A freight operators in the 
Associated Motor Carriers organi- 
zation are holding meetings to dis- 
cuss plans for conserving rubber 
by making fewer pickups and de- 
liveries and adhering to definite 
hours on such services. 


Ind. Truckers Group 


Elects McColley 


SOUTH BEND. Clifford E. 
McColley, manager of Tucker 
Freight Lines, Inc., was elected 
president of the 1942 board of di- 
rectors of the Northern Indiana 
chapter, Indiana Motor Truck 
Assn. at a meeting held here last 
week. 

Other officers elected were: Wal- 
lace Jessup, traffic manager of 
American Coating Mills, Inc., Elk- 
art, Ind., first vice-president; 
George Gear, South Bend branch 
manager of International Har- 
vester Co. of America, second vice- 
president; John J. Dougless, traffic 
manager of the F. & 8S. Transit 
Co., Inc., third vice-president; Emil 
F. Sharp of the Scherman-Schaus- 
Freeman Co., secretary and treas- 
urer. 


Trailer Order 


BRADENTON, Fla.—The Auto 
Cruiser Co., of Bradenton, has just 
received a contract for 109 trailers for 
the United States Army. 


be Made 


Truck Survey Deadline 
Set for Jan. 31 


WASHINGTON. — The com- 
pletion date for the national 
truck and bus inventory has 
been set for Jan. 31, Assistant 
Federal Works Administrator 
Baird Snyder announced last 
week. He stated that due to the 
war early completion of the in- 
ventory is urgent. 

The purpose of the inventory 
is to set up detailed central and 
regional records for all trucks, 
freight trailers and buses. These 
facts will be for use in emer- 
gencies in organizing highway 
transportation for more effec- 
tive service in the assembly of 
defense-industry materials, etc. 





very extensively authority and im- 
pose an equally heavy respon- 
sibility. They relate to traffic 
movements by ‘railroad, motor, in- 
land waterway, pipe line, air trans- 
port and coastwise and inter- 
coastal shipping.’ It is not my de- 
sire to exercise this authority un- 
less there is clear need for such 
action, but in view of the heavy 
responsibility, I must be prepared 
to act if such need develops. In 
time of war, also, no one can fore- 
see what changes in conditions 
may occur, perhaps in the form of 
sudden emergencies.” 
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Private Truck Owners 


To Study War Problems 


WASHINGTON. — Plans for the|in announcing the 
most efficient operation of the na-| meeting said: 
tions 3,600,000 private motor trucks,| “Since more than 85 percent of 
and coordination of effort to best|#ll motor trucks in the U. S. are 
privately owned and employed in 
serve the military and civilian th f fodaunel and 
will be e carrying on of agricultural an 
needs of this nation at war, industrial pursuits, the tremendous 
discussed at a meeting of private responsibility of the owners of 
motor truck owners, executives of these vehicles to employ them most 
National Trade Assn. and others/| efficiently in serving the needs of 
to be held here, Jan. 27, 1942, under| our nation at war is recognized.” 
the auspices of the National Coun-} Oyt of this meeting will come 
cil of Private Motor Truck Owners, | information, suggestions and or- 
Inc. ganization for nation-wide cooper- 
Fred Brenckman, president of| ative efforts among private motor 
the council and Washington repre-| truck owners in agriculture, indus- 
sentative of the National Grange|try and trade. 


forthcoming 


¢ 


_ TRUCKS are challenged today with the task of 
doing double-duty and hauling at double-quick time... 
extra hours, more trips, faster schedules. 

The trucks now on the job must carry the big load, for there 
will be fewer and fewer new ones available for replacement. 
The result is that Truck Service is of first importance in an- 
swering the call to “keep ’em rolling.” 

International’s 250 Company-owned branches and thou- 
sands of dealers are responding to that need by equipping 
themselves to do a service job better than ever before—to keep 
both new and used trucks operating at peak efficiency. 

The new Scheduled Preventive Maintenance Program is 
one example of International cooperation. Its aim is the in- 
spection of all wearing parts, at scheduled intervals, to help 
prevent wear before it starts. It greatly reduces operating costs. 
It helps keep trucks at work. 

Trained personnel, modern equipment, and complete stocks 
of first-quality parts are the cornerstones of the International 
dealer’s service program. Keep America’s trucks rolling for 
VICTORY. 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue Chicago, Illinois 


" 


y 
qb (hs 
“We, the Servicemen of 
INTERNATIONAL 


will give our best to keep 
America’s trucks rolling!“ 


INTERNATIONAL SERVICE 
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National Grange Asks Removal of All Truck Barriers 





Increased Farm Production 


Demands Peak Efficiency 


Special to Automotive News 

HARRISBURG, Pa. — (UTPS). — 
With farmers being urged to in- 
crease their output for war needs, 
trade barriers restricting trucks 
must be removed, Fred Brenck- 
man, Washington representative of 
the National Grange, declared last 
week in a statement issued in con- 
nection with the Pennsylvania 
Farm Show. 


“The farmer believes that trucks 
should be allowed to serve at peak 
efficiency,” Brenckman said. 


“The National Grange,” he 
stated, “repeatedly has gone on 
record as opposed to arbitrary 
trade barriers between the states 
which impede motor transporta- 


a Makers 


(Continued from Page 6) 


recurrence of the transportation 
difficulties experienced in 1917-18. 

Black cited the serious rubber 
shortage and growing army re- 
quirements for specialized military 
type trucks as the two chief 
reasons why motor truck produc- 
tion for civilian purposes will be 
reduced, but it was his observa- 
tion that any serious curtailment 
of services being performed by 
farm trucks would bring “rising 
prices to the consumer, without 
any compensating benefit to the 
producer—an inflationary factor 
that our government is most 
anxious to avoid in this emer- 
gency.” 

Estimating that 25 percent of all 
trucks in this country are farm 
owned and shod with seven million 
tires, Black declared that farm 
truck owners have a keen re- 
sponsibility in the country’s war 
transportation economy—a respon- 
sibility which he said will grow in 
gravity a stheir tires wear. 

“The most pressing challenge to 
the truck industry now is a pro- 
duction one,” he said. “More trucks 
of specialized military types must 
be produced in 1942 than the total 
of all kinds of trucks produced for 
peace time needs in any one year. 
That is a serious assignment and 
an impossible one if the industry 
were starting from scratch. For- 
tunately it has more than a year’s 
experience and already has pro- 
duced a total number of arm 
units approximately the half mil- 
lion mark. 

“Too many people have failed in 
a month and a half to realize the 
hard truth that America is in a 
desperate warfl There can be a 
great many less cars at the curb 
and just as many people in town 
to shop when old fashioned 
neighborliness becomes fashionable 
again. Five people can ride on four 
tires as comfortably as one or two. 
It is that kind of thinking that is 
going to win this war.” 
tion. So long as trucking regula- 
tions vary widely between the 
states as to truck taxes, sizes and 
weights, insurance requirements, 





--lf Your Shop Doesn't 
Pay Your Overhead 
Read On 


Our “KEEP YOUR CAR ROLL- 
ING” plan is clicking for us. It 
brings ’em in—it brings ’em back. 
It builds our working capital. It 
will yours. Profit margin is won- 
derful. Sell two customers you have 
your cost back. The rest is gravy. 
Sounds too good to be true? Gamble 
a postcard for complete details, 
then decide. 


W. W. JEFFREY 


A Dealer for Seventeen Years 
OIL CITY, PENNA. 








lighting regulations, etc., the cost 
of transportation is artificially in- 
flated. 

“If there ever was a time when 
the elimination of these barriers 
was vital to the national welfare, 
to our normal economic structure 
and as an aid to the prosecution 
of the war, that time is now. 
Transportation is as vital to de- 
fense as our natural resources and 
our productive capacity, for with- 
out the facilities to move the vastly 
increased output of farm and fac- 
tory our entire war effort will 
suffer. 

“America now needs her entire 
transportation capacity. Laws 
which arbitrarily require trucks to 
move partially empty across or 
into a state must be eliminated. 


“Trucks may choose to detour 
trade barrier states, or unload part 
of their cargo at state borders. But 
all of these steps mean higher 
transportation costs. And higher 
transportation costs affect the 
farmer, the consumer and all other 
interests.” 

The trucking industry has been 
seeking legislation at Harrisburg 
and Washington to break down 
trade barriers hindering maximum 
efficiency of highway transporta- 
tion. In an exhibit at the farm 
show last week, the Pennsylvania 
Motor Truck Assn. portrays by 
means of movies and a mechanical 
display, the vital service being 
rendered by motor transportation 
to the Army and the farmer. A 
trade barrier map reveals how all 
surrounding states permit higher 
gross weights than Pennsylvania. 

* * & 


Prompt Action 


Promised 


HARRISBURG, Pa. — (UTPS).— 
“Prompt action” was promised last 
week by I. Lamont Hughes, secre- 
tary of highways, on requests of 
truckers hauling defense materials 
to carry bigger loads than per- 
mitted by Pennsylvania’s laws. 

The secretary of highways holds 
authority to make exceptions to 
the weight limit of 39,900 pounds 
on truck-trailers in time of emer- 
gency, Hughes’ office pointed out. 


New Service Plan 


*|Offered in Wis. 


MILWAUKEE. — The Edwards 
Motor Co. has opened a new truck 
service station specializing in 
truck repair work alone. The firm 
has also announced a new pay-as- 
you-drive plan for repairs, parts 
and truck accessories. 


The customer is required to pay 
nothing down, may pay as little as 
$10. per month and may take as 
long as 12 months to pay. Edwards 
advertises that “there are no com- 
plicated high cost finance rates, no 
red tape, just one simple service 
fee of only $3 on any bill up to 
$100. No other finance or insurance 
charges.” 

The company also offers a spe- 
cial rental plan for persons while 
their truck is being repaired. A 
fleet of rental trucks is maintained 
by Edwards for truck repair cus- 


Savin Elected Head 
Of Conn. Truckers 


NEW HAVEN, Conn—M. A. 
Savin of New London was elected 
president of the Motor Truck 
Assn. of Connecticut at its 21st 
annual meeting here Jan. 9. He 
succeeds Michael L. Adley of New 
Haven. 

Other officers elected were: 
First vice-president, Joseph Lom- 
bard of Waterbury; second vice- 
president, William Dunbar of 
Hartford, and treasurer, Edmond 
B. Doyle of Hartford. 


Directors Named 


DETROIT.—The 5th Wheel Club of 
Detroit, a social club for trucking 
executives, last week announced the 
election of its board of directors for 
1942, Those named are Earl Winters, 
Don B. Smith, Frank Ronewski, Bert 
Herzog and Abner Davis. 





HARDIN TRUCK & SUPPLY of Hobbs, N. M., 
is 140 feet by 50 feet in size and is finished in white 
he concern’s big sales line is motor trucks, of which 
ear, mostly 2-ton size and larger. These go mostly to 
1941 sales were near 1 


sells 40 to 50 power units and around 10 TracTracTors & year. Below is shown 


proprietor. The buildin 
stucco with blue trim. 
100 units are sold each 
oil operators. Hardin ssid his 


Hardin’s used-equipment lot, which is 
street from the main building. 


of which M. M. Hardin is 


motor trucks. He also 


140 by 50 feet; it’s located across the 





War to Eliminate Waste 
In Distribution, Scragg Says 


CLEVELAND.—Speaking before 
the Women’s Advertising Club 
here, George H. Scragg, director of 
advertising and 
sales promotion 
for White Motor 
Co., discussed the 
lessons which 
the present world 
war has brought 
in the field of 
distribution. Des- 
pite the fact that 
he acknowledges 
there never was 
a good war, he 
foresees many 
benefits to be de- 
rived from the present conflict. 


Today, said Scragg, w eare in- 
tensely engaged in war prepara- 
tion with the result that develop- 
ments and achievements are com- 
ing fast. This is particularly true 
in the field of distribution—an 
acknowledged weak link in the 
American economy of the past. 
Although manufacturing opera- 
tions in this country had hit a 
majestic high in efficiency prior 
to the outbreak of war, the brains 
of the nation had given no com- 
parable attention to distribution, 
with the result that consumer 
prices were still high despite low 
costs of manufacture. 


A survey of the situation indi- 
cates that 58 percent of the con- 
sumer dollar went for distribu- 
tion, he said. The war has only 
emphasized the importance of dis- 
tribution, and it is safe to say that 
our post-war era will benefit im- 
measurably from the lessons of the 
present critical period. 


“Time and again,” said Scragg, 
“it has been demonstrated that 
the problem is not merely one of 
turning out equipment, but of get- 
ting that equipment to the vital 
areas at the right time.” 

Speaking of the developments 
which will come out of the war, 
he points to the field of aviation. 
“Today all first class mail in the 
United States could be carried by 
airplane for less money than by 
previous methods, and we will ulti- 
mately see all mail becoming air 





G. H. Scragg 





Garcia to Represent 
Ford in S. A. 


PORTLAND, Ore.—J. D. Garcia, 
of Portland, has been named rep- 
resentative of the Ford Motor Co. 
in 13 South American countries. 


For the last two years, Garcia 
has represented the Lincoln divi- 
sion in Oregon, Washington, Idaho 
and Montana. 


mail. Beyond that, the bombers 
we are building today will be used 
after the wa ris over, not for mail 
alone, but for cargo. For we will 
have pilots trained to handle multi- 
engine ships and we will want 
them to keep their hands in it, 
ready to act as a force to main- 
tain peace as well as to win it. 


“Automotive developments, born 
of the war, wlil likewise be con- 
verted to peacetime use when hos- 
tilities cease. Right here in Cleve- 
land a Half-Trac has been de- 
veloped and is being built in in- 
creasing numbers for the United 
States and allied forces, and al- 
ready farmers, oil well producers, 
and timbermen are asking if it is 
possible to get such equipment for 
their use. The answer is ‘not now,’ 
but when peace comes the manu- 
facturer will be ready to take or- 
ders. It took the war to produce a 
vehicle which could travel through 
mud and water as well as on the 
highways. No longer will roadless, 
swampy and rugged acres be in- 
accessable. Such are the develop- 
ments of war. Product after prod- 
uct designed for the war will be 
converted to peacetime use.” 


Scragg called attention to the 
fact that the progress will not be 
one of tangible physical tools alone, 
but, even more important, one of 
ideas. Our efforts to make short- 
cuts and eliminate waste now are 
bound to pay dividends later. As 
an example, consider the depart- 
ment stores. 

“Faced with the difficulty of 
getting tires now, and of trucks 
later, these stores will find ways 
to cut distribution costs. Perhaps 
deliveries will be made every sec- 
ond day, or only packages of 25 
pounds or more will be delivered, 
or it may be only the big bulky 
items. Certainly the woman, who 
has been educated to have the 
smallest package sent out, will be 
re-educated. 

In some cities, Scragg points out 
that communal delivery has been 
instituted, whereby one firm is 
delegated to make the deliveries 
of all department stores. This 
eliminates the necessity of several 
trucks making calls the same day 
on the same customers. In the 
same way, the number of milk 
men plying a given street may be 
cut down in the name of efficiency. 

Certainly distribution costs will 
be reduced greatly as a result of 
lessons learned today. The whole 
problem will be reviewed in the 
light of wartime revelations, and 
new systems will supplant the old. 
Marketing areas will be closely 
studied to eliminate duplicated 
efforts. 





ACWP Maps Plan 


|To Speed War 


Production 


DETROIT.— Top executives of 
the automobile industry presented 
specific plans for expediting the 
output of armaments for the fight- 
ing forces at the first general 
meeting of the Automotive Council 
for War Production held last week 
in Detroit. 

Alvan Macauley, chairman of the 
ACWP and president of the Auto- 
mobile Manufacturers Assn., pre- 
sided. K. T. Keller, president of 
Chrysler Corp., Paul G. Hoffman, 
president of the Studebaker Corp. 
and O. E. Hunt, vice-president of 
General Motors Corp. discussed 
production and technical services 
to be rendered by the council to 
expedite war production. 

Other speakers include H. C. 
Kellogg, tool expert of Ford Motor 
Co., Pyke Johnson, executive di- 
rector of ACWP, W. Avery, 
president of Murray Corp., and E 
A. Clark, vice-president of Budd 
Wheel. 

Following a general session, a 
series of small individual meetings 
were held where engineers anc 
production experts formulated 
plans for speeding the output of 
tanks, airplane engines, bomber 
airframes, guns, marine equipment 
and other war products. 

With considerable interest mani- 
fested in the inventory of machine 
tools being conducted by the coun- 
cil’s Machine Tool and Equipment 
Listing Service, this subject held 
a prominent place in the morning 
program. The idle equipment of 
the automobile industry is to be 
made available to any company in 
any industry having a need for it 
in war production. 

Subcontracting war work in ex- 
isting facilities was scrutinized to 
further the effectiveness of this 
activity, already widely developed 
in the automotive industry. 

A report was made of those 
companies making their own tool 
shops and tool facilities available 
to produce tools for military pro- 
duction of other companies. 





Truck Drivers 
Get Pay Boosts 


WASHINGTON. — Pay increases 
of 10 cents an hour and four- 
tenths of a cent a mile were 
awarded by the National Defense 
Mediation Board last week to 50,- 
000 truck drivers in 12 mid-western 
states. 

The board also ordered six-day 
annual vacations with pay in 
settling a controversy between the 
International Brotherhood of 
Teamsters (AFL) and the Centra! 
States Employers’ Negotiating 
Committee of Chicago. 

In agreeing to submit the dis- 
pute to the board, the teamsters 
union called off a strike threat- 
ened for Nov. 15 which would have 
affected about 225,000 employes of 
some 800 trucking concerns in 
Michigan, Illinois, Ohio, Indiana, 
Wisconsin, Minnesota, Iowa, Mis- 
souri, North Dakota, South Da- 
kota, Nebraska and Kansas. 


Buildings Purchased 


By Fruehauf 

DETROIT.—The Fruehauf Trail- 
er Co. manufacturers of com- 
mercia Itrailers, has purchased the 
Fort Wayne (Ind.) plants of the 
Koppers Co. and will utilize these 
properties for the manufacture of 
heavy-duty haulage equipment re- 
quired by the defense program. 

The plants which embrace a to- 
tal of 45 acres have over 200,000 
square feet. They include a plate 
shop, warehouse, machine shop. 
power house and miscellaneous 
buildings particularly adapted to 
heavy duty construction. 


Berlin Joins GM 


BUFFALO.—Don R. Berlin will join 
General Motors Corp. in Detroit to 
assist in aircraft development and 
production under the expanded war 
program,"’ Curtiss-Wright Corp. an- 
nounced last week. He has resigned 
from the Airplane division of Curtiss- 
right where he has been director of 
soils , ay Pees. Berlin designed 
- urtiss pursuit ane 

and its predecessor, the A386. * 
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Truck Tire Output Seen 


Hitting All-Time High 


<RON. — With the increased 
pu: en of the war on truck trans- 
po ation, indications here are that 
tri « tire production will reach an 
ali ime high this year. 

1¢ only will more new truck 
tir s (including the heavy casings 
us’ on buses) be sold in 1942, but 
th-<c already on cars will be made 
to ‘ast longer by wider use of re- 
tre ding and more careful driving. 
T. save new rubber, manufactur- 
ers may use a larger percentage 
of reclaimed rubber in these tires. 
Compulsory inspection of truck 
eT 


Trailers 


(Continued from Page 6) 


is president of the Hobbs Mfg. Co., 
F:. Worth, declared “the Washing- 
ton office will share an active par- 
ticipation in matters involving in- 
dustry problems on the multiple- 
sectored Washington front.” 

“It will be the responsibility of 
the Washington office to keep the 
industry promptly and accurately 
informed of governmental policy 
on the departmental, legislative 
and regulatory fronts in the na- 
tional capital. Contrariwise, it will 
be the function of the office to 
interpret the industry and its prob- 
lems to the government. 

Directors of the Truck Trailer 
Manufacturers Assn. include Chris- 
topher Hammond, Steel Products 
Co., Savannah, Ga.; N. A. Carter 
sr., Carter Mfg. Co., Memphis; 
Harvey Fruehauf, Fruehauf Trailer 
Co., Detroit; Harry N. Brown, Key- 
stone Trailer Co., Kansas City; H. 
P. Bartlett, Bartlett Trailer Co., 
Chicago; (Mr. Bartlett is treasurer 
of the association )and Neeley. 

Executive committee of the asso- 
ciation includes the following in- 
dustry executives: Harvey Frue- 
hauf (chairman); A. J. Woltering, 
president, Trailer Co. of America, 
Cincinnati; W. B. Payne, president, 
Corbitt Co., Henderson, N. C.; C. 
H. Kingham, president, Kingham 
Trailer Co. Louisville; Carter; 
Hammond; Neeley. 

Lerch, the new secretary-man- 
ager is a seasoned Washington 
correspondent-attorney. Lerch spe- 
cialized on transportation subjects 
with the Wall Street Journal 
(Washington bureau) for eight 
years and is a former secretary of 
the National Press Club and ac- 
tive officer of the White House 
Correspondents Assh. 


GM to Build 


Navy Planes in 


Eastern Plants 


DETROIT. — Formation of an 
Eastern Aircraft division for the 
purpose of undertaking the manu- 

: facture of fight- 
ing planes for the 
Navy, was an- 
nounced last 
week by General 
Motors Corp. 

Included in the 
new division will 
be the Fisher 
Body plant at 
Tarrytown, N. Y.; 
Fisher Body plant 
at Baltimore; 
Delco Remy plant 
at Bloomfield, N. 
J.; Ternstedt-Trenton plant at 
Trenton, N. J., and the Linden 
plant at Linden, N. J. 

Chevrolet plants at Tarrytown, 
Bloomfield and Baltimore, the an- 
nouncement said, will be needed 
for production of trucks, including 
Army units and preparations for 
overseas shipment of this type of 
material. 

The new division will have L. C. 
Goad as general manager. He has 
been assistant to Albert Bradley, 
vice-president of General Motors. 

Goad formerly was general man- 
ager of the AC Spark Plug divi- 
sion of General Motors, in Flint. 








L, C. Goad 


Motor Transport Chief 


Brig. Gen. James L. Frink, Deputy 
Guarrermenter General and formerly 

uartermaster for the Fourth Corps 
Area, has been appointed Chief of the 
Motor Transport division of the Office 
of the Quartermaster General, the War 
department announced last week. 


tires is a distinct possibility to 
conserve rubber. Many operators 
of truck and bus -fleets buy tires 
on mileage contracts under which 
the casings are checked daily for 
proper inflation, bruises, cuts and 
even wear. One large rubber com- 
pany figures that when it takes 
over such a contract from a firm 
that has been in the habit of buy- 
ing tires it can quote a price that 
would produce a loss on previous 
experience. The longer wear re- 
sulting from inspections generally 
makes the contract profitable. 
The average size of truck tires Brands, Inc. at its Was agen agenc 

sold increased in 1941 as military | trade and the general public. It is a Mi 


: modernistic Standard 
requirements grew in importance. restaurant service. This unit is 


; ui d 
This year truck tires sold will be! and refrigerated-food delivery body. in t 





A NEW TYPE of refrigerated truck, recently put into service by the Standard 


k Model 
rands colors, and is used exclusively for hotel and 


Truck, Bus 
Quotas for Feb. 


DETROIT.—February production 
quotas for 34 manufacturers of 
heavy or medium motor trucks and 
20 producers of passenger motor 
carriers (buses) were released last 
week by OPM. 


OPM has ruled that 53,435 heavy 
or medium trucks, 15 percent more 
than the February, 1941, output, 
may be produced next month. The 
maximum production for buses may 
reach 1,065, an increase of 138 per- 
cent over February of last year. 

Quotas for truck firms allowed 
to build 100 or more units follow: 

Ford Motor Co., 17,000; Chevrolet, 
13,320; Chrysler, 8,000; International 
Harvester Co., 5,945; an ane a 

tract he | and Coach, 3.320; White Motor Co., 
™ ‘ia Retailer, pointed’ in the 1,350; Mack, 8,875; Federal Motor 
Truck Co., 675; Diamond T, 680; 


= yee eed oe | bode tt Reo Motors, 600; Studebaker, 480; 


even larger because m carries the complete Standard Brands line of frozen vegetables, frozen fruits} Autocar, 310; Brockway, 250, and 
made peg the Army oul selaaias and frozen ¢ s. using dry ice for refrigeration. The forward section of = Divco-Twin, 245. 


: . b h lar institutional products consisting of Chase 
rules practically prohibit sale of + Sec, bentee Lead ‘tea, Royal deneeete and puddings, and Fleisch- 


small tires for light trucks. 

Truck tires will in all probability 
be the backbone of the rubber in- 
dustry’s business this year, exceed- 
ing any other product in dollar 
volume. 


mann’s yeast. 


Truck Orders 


PITTSBURGH. — ( 
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Corp. 
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approximately $5,250.00, 
UTPS) — Orders | Mts nO. peneives 

— Orde g. 
laced this fall by Greyhound | American Car & Foundry 48, and Gen- 
or 366 passenger buses, <osting eral American Aero-coach 35. 
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Maximum bus quotas for Feb- 
ruary for firms allowed to build 
100 or more, follow; Yellow Truck 

it was an-|and Coach, 275; Mack, 175; Ford, 
llow Truck & Coach/130; J. G. Brill Co., 125; Twin 
Co. received an order for 283.| Coach Co., 115, and Flexible Co., 
375. 
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MODERN SAINT CHRISTOPHERS 


Far from legendary are these very much alive em- 
ployees of the Bendix-Westinghouse Automotive Air 
Brake Company who are today’s counterpart of 
Christopher, Patron Saint of the Traveler * Going 
Christopher one better, thousands of skilled hands 
and nimble minds of Bendix-Westinghouse employees 
have adopted not only the traveler but transportation 
as a whole, and in a much broader sense than even the 
most fabulous tales of mythology would have dared 
suggest * What's that got to do with brakes? Just 
this! No one could be more sincere than this small 
army of men and women, specialists io their own 
right, who go to make up the Bendix-Westinghouse 


family . . . a big, happy family, working under the 
most ideal conditions and with every known piece of 
scientific equipment at their disposal which would 
more effectively weld the vital link they constitute in 
making the modern scheme of motor transportation 
the smashing success it is today * You may well 
have faith in these people of Bendix-Westinghouse 
who think as much of your safety and economy as 
you do, by putting their very hearts into the manu- 
facture of genuine Bendix-Westinghouse Air Brakes 
which are playing such an important part in every 
conceivable phase of our current national emergency. 


ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 
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7 Assemblies Get Bills 
To Remove Bottlenecks 


Special to Automotive News 

NEW YORK. — Indications that 
the removal of state legal bottle- 
necks in the nation’s highway 
transportation system will be 
speeded by the war effort are seen 
by the American Petroleum Indus- 
tries Committee in reports from the 
seven states holding regular legis- 
latixe sessions this year. 


One of the worst motor carrier 
transportation barriers is expected 
to be removed in Kentucky, which 
now permits a truck length of only 
26% feet and a gross weight of 
18,000 pounds. In his message to 
the Kentucky legislature, Gov. 
Keen Johnson called for speedy en- 
actment of a bill to liberalize this 
law to meet the needs of defense 
freight movements. 


Liberalized weight measures are 
also being sought in the legisla- 
tures of Rhode Island and Virginia, 
which are now in session, and will 
be sought in Louisiana, when the 
legislature of that state convenes 





Pontiac Discontinues Tour 
Of Transparent Cars 


DETROIT. — National tours of 
two transparent Pontiac automo- 
biles were brought to a close with 


the end of 1941 after extending| F, 


through 32 states. 


The two automobiles were built 
by Fisher Body for the New York 
and San Francisco fairs and upon 
completion of the expositions were 
sent on tour of principal Pontiac 
dealerships. W. S. McLean, director 
of advertising of Fisher Body, said 
that more than a million persons 
viewed the cars on tour. 





It’s not much bigger than 
a pack of cigarettes... . 


bud 3 about the Ceggest 
Uhing om any car! 


Of course, there are harder-work- 
ing chassis units— engines, axles, 
transmissions and the like. But 
judged on the basis of its contri- 
butions to owner convenience, can 
you think of anything bigger than 
time-proved Bendix Drive? 

Forgotten, literally, for months 
at a time, Bendix Drive cranks 
the engine times without end. For 
that kind of service, with so much 
at stake, isn’t it well worth while 
to provide the best there is? 

The Bendix Drive is adaptable 


BENDIX Dwe 





on May 11. In several states the 
bills introduced will follow the size 
and weight formula developed by 
the American Assn. of State High- 
way Officials. 


Reports from South Carolina and 
Louisiana indicate that discrimina- 
tory fees also may be corrected 
during the legislative sessions in 
those states this year, and in both 
Mississippi and Virginia there is 
sentiment for reciprocity laws to 
permit freer operation of motor 
vehicles over state lines. 


The high degree of coordination 
already existing between the 13 
Northeastern states, with respect 
to motor vehicle laws, is revealed 
in a report just released by the 
Northeastern Regional Committee 
on Motor Truck Problems. It de- 
clares that only 15 minor changes 
in the motor vehicle laws of seven 
states would be required to bring 
them in line with all of the size 
and weight recommendations of 
the Advisory Committee of High- 
way Engineers. 


The report recommended that 
the motor vehicle laws of Pennsyl- 
vania, New Jersey, Massachusetts, 
New Hampshire and Delaware be 
amended to permit a length for 
single vehicles of at least 35 feet. 
or Delaware, Pennsylvania and 
Vermont, it recommended truck 
weight liberalization, while it urges 
that the Vermont law also be 
amended to permit trucks to be 
12% feet high, six inches higher 
than the present law allows. A 
slight increase in the length com- 
binations now permitted in Con- 
necticut, Maine and Massachusetts 
was also recommended. 


. 


to every type of starting control— 
foot button, clutch or accelerator 
pedal, dash button or with Startix, 
completely automatic switch key 
starting. There is a Bendix Drive 
especially engineered for every 
size and type of engine. Specify 
this approved unit which gives 
“touch and go” starting, the kind 
that car owners prefer. 


ECLIPSE 
MACHINE DIVISION 


BENDIX AVIATION CORPORATION 
ELMIRA, N. Y. 
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It’s ‘GA’ Now, 
Not GM? 


PONTIAC. — Speaking of the 
ceremony in connection with 
the Navy’s awarding of its “E” 
pennant to Pontiac Motor di- 
vision last week, R. H. Grant, 
General Motors sales vice-presi- 
dent now assigned to war work, 
declared: 

“We have forgotten about 
automobiles .. . until victory is 
assured. General Motors has be- 


, 99 


come ‘General Armorers’. 


Dealers Urged 
To Stir Up 


Business - 
GREENVILLE, S. C.—Approxi- 





mately 75 automobile dealers of 


Greenville and surrounding terri- 
tory held a meeting at Hotel Poin- 
sett last week and discussed their 
problems under present conditions. 

The dealers were guests of the 
Auto Finance Co., of which Her- 
man Moore is president, and came 
from Greenville, Spartanburg, An- 
derson, Easley, Clinton, Abbeville, 
Greenwood and Greer. 

Two of the principal speakers, 
Moore and John Lanning, also an 
official of the Auto Finance Co., 
urged the dealers not to be too 
hosty, but to get out and get busi- 
ness rather than wait for business 
to come to them. 

Wyche Dickert of Columbia, sec- 
retary of the South Carolina Auto- 
mobile Dealers Assn., reported that 
Congress was working to its best 
ability for the dealers and that the 
National Automobile alers Assn. 
has able leaders working. 

“Plenty of parts will probably 
be available for the dealers,’ 
Dickert said. “About 15 percent of 
the total amount of parts manu- 
factured in 1941 will probably be 
turned out and ready for the deal- 
ers during the first six months of 
1942. We believe that the service 
and parts departments can keep 
the firms going.” 


PATA Installs 
New Officers 


PHILADELPHIA.—At a meeting 
of the Philadelphia Automobile 
Trade Assn. last week, J. E. Henry, 
newly elected 
president of the 
association for- 
mally took over 
the new post. 

Henry is presi- 
dent of Wilkie- 
Buick, Inc., and 
heads the officers 
and directors 
who will guide 
the activities of 
automobile deal- 
J. E. Henry ers in the coming 

year. Other of- 
ficers included A. J. O’Connell, vice- 
president; Russell E. Nittinger, 
treasurer; Edward J. Ronan, sec- 
retary. Elected to serve on the 
board included Walter S. Town- 
sent, Walter Quay, A. A. Anders 
and H. F. Byrne. 

A large group of Philadelphia 
dealers attended the 25th annual 
convention of the National Auto- 
mobile Dealers Assn. at Chicago, 
last week. 














HARVEY C. FRUEHAUF 


No. 28 in this series) 


Now and Then... 

















NIGH ONTO 50 years ago, when Detroit had about 100,000 citizens, 
Gus Fruehauf was a village blacksmith, who stood beneath the spread- 
ing oak, and on the side built buggies. .. . He did a good job at both 
and his smithy and shop grew by leaps and bounds until in 1914 his 
son Harvey, an uprising youth with an eye open to future possibilities, 
foresaw the possibilities of the truck trailer. ... With the buggy busi- 
ness as the springboard he and his father founded the Fruehauf Trailer 
Co. in 1916, so now it is celebrating its 25th anniversary. . . . Young 
Harvey’s idea of what is now known as the truck trailer was an adapta- 
tion of the horse-and-wagon method of hauling based on the idea that 
a truck, like a horse, can pull many times as much as it can carry. 
This acorn from the Fruehauf oak has sprouted. Young Harvey now 
is president of the company and with him in the business are brothers 
Harry and Ray. In their huge plants they build all types of truck trail- 
ers up to and including the heavy-duty carry-alls which can tote loads 
of more than 50 tons each. . . . Harvey has been the leader in his field 
in fighting for and getting the highway rights for his sort of vehicles 
and today it is estimated that 90 percent of all interstate truck trans- 
portation is done with trailers. This department presents above: Left, 
Harvey Fruehauf as of today; right, the young Harvey of 1917, one 







year after he started the Fruehauf Trailer Co. 





Rabbit Bush, Milkweed 
May Yield Rubber 


BERKELEY, Calif.—The alkail 
deserts of six western states con- 
tain 500,000,000 pounds of natural 
rubber ready for immediate har- 
vesting, Dr. T. H. Goodspeed, Uni- 
versity of California botanist, and 
Dr. H. R. Wellman, agricultural 
economist, reported last week. 

They told H. R. Tolley, chief of 
the United States bureau of agri- 
cultural economics and Morris S. 
Rosenthal, assistant director of the 
government’s war council, that the 
desert source exists in the rabbit 
bush, a large perennial shrub 
which covers vast stretches of the 
West’s great open spaces. Cali- 
fornia, Nevada and Colorado have 
most of it, but there are large 
tracts also in New Mexico, Utah, 
Idaho and perhaps other states. 

Dr. Goodspeed and his associ- 
ate, the late Dr. H. M. Hall, an- 
other University of California 
botanist, found that wild rabbit 
bush contained 3 to 7 percent rub- 
ber on a dry weight basis, and 
that the available supply then 
would yield 150,000 tons. 

Rabbit bush is a_ species of 
Chrysothamnus or Golden Shrub. 
It grows wild where alkali inhibits 
most other kinds of vegetation. A 
relative of guayule, richest known 
source of native natural rubber, 
rabbit bush could be harvested in 





SINKS JAP CRUISER. In a to 


do boat identical to this one, powered by 
Bay in 


Packard marine engines, Lieut. John D. Bukeley darted into Bingana 
the Philippines last week and sank a Japanese vessel with a torpedo. Earlier 
in the week the Navy had tripled Packard’s order for these marine engines, 


which develop 4,050 horsepower. 


much the same way, Dr. Good- 
speed said. He estimated that it 
would cost 45 cents a pound and 
recommended that the government 
make $25,000 available to the uni- 
versity for a resurvey of supplies 
which he said may be up to 250,- 
000 tons today. 

Meanwhile, D. B. Lewis, Cali- 
fornia machinery company execu- 
tive, said that the world’s first 
plant for commercial production of 
rubber from milkweed would be 
established in Los Angeles this 
winter. Lewis said that his associ- 
ate, William A. Sharpe, of South 
Alhambra, a University of Michi- 
gan graduate, had developed an 
economical method of producing 
high grade rubber from wild 
plants that take only 90 days to 
mature. 


“Repeated tests show that we 
can obtain more than 100 pounds 
of rubber, worth $20, from a ton 
of plants,” Lewis said. “The best 
Vergata variety will yield 35 tons 
to the acre. This means that 3,500 
pounds of rubber worth $700 could 
be obtained from one acre.” 





Business Sold 


AKRON, O.—Purchas 
of the Walker Sales Co., by the Conart 
Sales Co. here, has been an- 
nounced by George Pate, president of 
the latter company. Walker announced 
that he sold his business use of 
the new car production problems, and 
stated that he expects to leave Akron 
in the spring and locate in California. 
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TRUCKS 


ci. CAGO. — In connection with 
the ;..tion’s tire rationing program, 
spec’: throttling campaigns have 
beer launched or planned by most 
according to announcement 


See ‘by the Council of State Gov- 
ernvents, which suggested such a 


mo’ ment. 

Accompanied by strict speed law 
enforcement, the campaigns call 
for oluntary or mandatory reduc- 
tion. in speed by motorists, whose 
reconditioned or patched-up tires 
may not stand up under today’s 
unioual driving speeds. Because 
little legislative action to lower 
specd limits can be expected this 
yea", since only eight states meet 
in regular session, publicity and ed- 
ucational programs calling for vol- 
untary cooperation will be prin- 
cips! methods in promoting the 
joint safety-tire conservation move- 
ment. 

Definite regulatory action has 
been taken in Connecticut and 
Massachusetts. Connecticut’s high- 
way safety commission on Jan. 5 
reduced the state’s speed limit from 
50 to 40 miles an hour, at the 
same time asking cooperation of 
the courts in vigorous enforcement 
of the reduced limit. Massachu- 
setts’ registrar of motor vehicles 


Scrap Operators 
Charged with 
Sabotage 


PHILADELPHIA. — Accusing 
automobile “graveyard” operators 
of “sabotaging the American war 
effort,” Joseph H. Miller, chairman 
of the State Auto Wrecking Com- 
mittee, asserted last week that 
they have not kept their promise 
of last September to move their 
scrap iron and steel. 


Although particularly critical of 
dealers in junked automobiles in 
Scranton and Allentown, where, he 
said, more than 1,200 automobiles 
“fit only for junking” lie in the 
graveyards, Miller added that the 
situation is also bad throughout 
the state, from Philadelphia to 
Pittsburgh, with the result that 
“steel mills in the Pittsburgh area 
actually find their production 
threatened.” 


“At a time when this nation’s 
soldiers and sailors are dying on 
the battlefield,” Miller declared, 
“some members of the scrap in- 
dustry, the automobile graveyard 
industry, and the used car industry 
are conducting their business in a 
manner hardly calculated to speed 
the production of shells and arms, 
the services need so badly. 


“I cannot see the difference be- 
tween sabotaging the war effort by 
planting a bomb in a factory, and 
sabotaging the war effort by hoard- 
ing scrap which must be had, and 
had fast, and in huge quantities, 
if our soldiers and sailors are to 
have arms and tanks and planes 
and ships for our defense. 

“I shudder to think of the public 
wrath which is going to descend on 
the heads of any person even re- 
motely responsible for this scrap 
shortage when its seriousness be- 
comes generally appreciated.” 





Tires Are Exempt 


For ‘Indoor’ Trucks 

DETROIT.—Amendment No. 1 
to the Tire Rationing Regula- 
tions, announced by OPA Ad- 
ministrator Henderson, provides 
that the word “truck” for the 
purpose of the Tire Rationing 
Order and Regulations means 
“any vehicle designed for use on 
the highways to carry freight, 
including raw materials, semi- 
finished goods and finished 
products, farm products and 
foods.” 

In the original Regulations 
the words “designed for use on 
the highways” were not used in 
defining trucks, and inquiries 
came to OPA and OPM from 
industrial plants whether trans- 
actions in new tires and tubes, 
used on special apparatus oper- 
ated on their properties, were 
restricted. 
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Siates Act to Throttle 
Speed on Highways 


set an arbitrary limit of 40 miles 
an hour on main highways, several 
cities posted 30-mile limits, and a 
few established 25-mile limits. 


Montana has set a 50-mile-an- 
hour speed limit for state-owned 
cars and the governor said “as far 
as private vehicles are concerned 
I shall be glad to give the idea 
state-wide publicity.” New Mexico 
drivers of state-owned cars have 
been ordered to slow down, use 
cars on official business only and 
then only when strictly necessary. 
In addition, the state has launched 
a comprehensive safety campaign. 
Reports from Indiana say the gov- 
ernor will order a substantial re- 
duction in speeds of state cars to 
save rubber. While Indiana has no 
speed limit, the superintendent of 
state police is of the opinion it may 
be necessary to set a maximum of 
50 or 55 miles an hour to guard 
against accidents due to worn tires. 
The Indiana legislature does not 
meet until 1943, however. 


i E i b 
| = VERY truck, tractor, trailer or bus 





MEMBERS OF the Triple-Diamond Club, an organization of retail and whole- 
sale master salesmen of International trucks, recently elected P. V. Moulder, 
assistant sales manager in charge of the International Harvester Co.’s truck 
sales, to honorary membership in that or tion. Presentation of the club’s 
diamond studded emblem to Moulder was made by BR. C. Rickert and C. J. 
Dell, of the company’s Chicago branch, at a ceremony attended by Harvester 
sales executives. This photograph shows, left to right, Moulder; Rickert; J. L. 
McCaffrey, second vice-president, and H. A. Frick, sales manager, Chicago 
branch. The Triple-Diamond Club, founded in 1928 when 245 men qualified for 
membership, finished its 14th year with 896 members in the United States 
and Canada. 


booklet is available at no charge 


° to truck operators upon request. 
On Truck Tire Care 2 ° . 
AKRON.—A booklet, just pub- Called the Operator’s Handbook, 


lished by B. F. Goodrich Co., pro-|it contains a 15-page section deal- 
vides new data on obtaining maxi- | ing with “Factors Governing Truck 
mum service from truck tires. The! Tire Service.” 


Booklet Gives Data 


-Trailer teste 
WAGNER HYDRAIR TT eet aaa 
Ld 


Both Tractor and Trailer £a¥' 


TRAILER 


ao aon eon 


manufacturer and dealer, should have a copy of this air- 
brake bulletin. It illustrates and describes in detail the three 
Wagner Air-Brake Systems! 


1. The Wagner Hydrair System —a combination air and hy- 
draulic system for heavy-duty vehicles of large gross weight. 
2. The Wagner Air-Hydraulic System —for application to com- 
mercial vehicles equipped with internal hydraulic 
brakes. 
3. The Wagner Straight-Air Brake System—for 
straight -air-actuation on cam - brake-equipped 
vehicles. 
All three of the Wagner Air-Brake Systems employ 
the highly efficient Wagner rotary air-compressor 
and the Wagner power-cluster which makes it rela- 
tively simple to make installation on the assembly 
line or in the field. 


A copy of Wagner Bulletin KU-50 is yours for the 
K42.3 asking. It will be sent to you upon request. 


Wagner Electric Corporation 


6451 Plymouth Avenue, Saint Louis, Mo.,US.A. 
BRAKES - MOTORS - FANS - TRANSFORMERS 
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Post-War Fuel 
Seen Greatly 


Improved 


NEW YORK, — Availability of 
improved motor fuel in the post- 
war years is viewed by observers 
as one of the long-range brighter 
sides of the current conflict from 
the automotive viewpoint. 

The octane rating of gasoline for 
ordinary motor fuel had been in- 
creasing gradually for years prior 
to the outbreak of war. A further 
increase after the war is antici- 
pated by oil company officials, who 
believe that a large part of the 
equipment used in the production 
of aviation gasoline for war pur- 
poses can later be diverted to mak- 
ing motor fuel. 


Changes Proposed 

SACRAMENTO, Calif.—Tentative 
changes in the California Board of 
Education regulations, governing pupil 
transportation, are now available, it 
was announced here last week. The 
changes were —': after a meet- 
ing of the Advisory Committee with 
manufacturers of school buses, chassis 
and bodies. 


Chris Sipnsabaugh’'s sparkling 
“Sparks’’ co:sumn is _ read by the 
‘‘wide-awake”’ in industry. 
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Ready! A Tested Way 
To Live Without 
New Car Sales 


* dealer who today thinks his out- 
look is black. 


An outgrowth of Alemite’s fa- 
mous “30,000 Mile Guarantee 

















Ml T am I going to do?” * 
\ Ahundred answers to that 
question will be offered to you 
by those interested in America’s 


Congratulations, members of NADA, on the 
great fight you're putting up to stay in busi- 
ness and “Keep ’Em Rolling.” That's a job that 


peace-time automobile industry. 


















Some will click—others fail. 
The right answer will help keep 
fighting dealers in business—help 
keep their businesses alive—for 
the duration. * 


Before December 7th, even 
the most foresighted could not know how soon—or how dras- 
tically—production of cats and other peace-time products 
would have to be curtailed. 


But we at Alemite did foresee that it would come sooner 
or later. And months ago we started to develop plans to help 
you see it.thru when it came. 


And exactly three weeks before the Japanese dagger struck, 
we put that plan to help keep you in business into the hands 
of Alemite distributors. 


It wasn’t a last-minute stop-gap plan rushed thru overnight. 
It was thought thru—complete—organized—right! And key 
dealers have told us that it will be the salvation of many a 


has to be done ...a job vital to America’s 
war efforts. It can keep your business going, 
in spite of lack of new cars to sell. Read How! 





Plan,” this new “Alemite Car De- 
fense Plan” carries equally at- 
tractive guarantees to the motor- 
ist who enrolls—goes beyond any 
other plan we’ve seen to help you 
* get and hold the extra service 
business you must get to survive. 


On the opposite page is a reproduction of the first announce- 
ment of the “Alemite Car Defense Plan”— broadcast nation- 
wide in last week’s Saturday Evening Post and just one of a 
powerful series of such advertisements to come. 





But there’s far more dynamite behind the plan than this 
announcement reveals—dynamite that can blast out precious 
service income for you. 


So investigate every suggestion that promises you help in 
the difficult situation you face today.... But don’t make any 
commitments until you know the details of the “Alemite Car 
Defense Plan.” Phone, write or wire us or your Alemite dis- 
tributor for those details now. 





ALEMITE 


REG. U.S. PAT. OFF. 





Division of Stewart-Warner Corp., 1826 Diversey Parkway, Chicago, Ill. 















BALTIMORE, MD.—The Alemite Co. of 
Maryland—1901 N. Howard Street. 


BILLINGS, MONTANA-—The Alemite Co. 
of Montana—2302 First Avenue, North. 


BIRMINGHAM, ALABAMA-The Alemite 
Co. of Alabama, Inc.,—524 N. Ninth St. 


BOSTON, MASS.—The Alemite Co. of Bos- 
ton—64 Cummington Street. 


BUFFALO, N. Y.—The Alemite Co. of Buf- 
falo, Inc.—1027 Main Street. 


CHARLOTTE, N. C.—The Alemite Co.—205 
W. First Street. 


CHICAGO, ILL.—Alemite Sales Co., Inc.— 
59 East 25th Street. 


DALLAS, TEXAS—The Alemite Co. of North 
‘Texas—2103 N. Akard Street. 


DENVER, COLO.—Alemite Co.—12th and 
Bannock Streets. 


DETROIT, MICH.—The Alemite Co. of 
Michigan—15501 Woodrow Wilson Ave. 


EL PASO, TEXAS-—The Alemite Co. of El 
Paso—301 E. Yandell Blvd. 


FARGO, N. D.—The Alemite Co., Inc.—309 
Northern Pacific Avenue. 


HARTFORD, CONN.-—Stewart-Warner-Ale- 
mite Sales Company—555 Asylum Street. 


HOUSTON, TEXAS—The Alemite Co. of 
The Gulf Coast—1719 Preston Avenue. 


JACKSONVILLE, FLA.—The Alemite Co. 
of The Southeast—16 E. Ashley Street. 


KANSAS CITY, MO.—Stewart-Warner-Ale- 
mite Co.—2300 McGee Trafficway. 


LOS ANGELES, CAL.—The Alemite Co. of 
Southern California—Washington at Hope. 


LOUISVILLE, KY.—The Alemite Co. of The 
Ohio Valley—622 S. First Street. 


MEMPHIS, TENN.—The Alemite Co. of 
Memphis—1071 Union Avenue. 


MILWAUKEE, WIS.—The Alemite Co. of 
Wisconsin, Inc.—1010 N. Van Buren St. 


MINNEAPOLIS, MINN.—The Alemite Co. 
of Minnesota—1226 Harmon Place. 


NASHVILLE, TENN.—The Alemite Co. of 
Nashville—130-32 Fifth Avenue, North. 


NEW YORK, N. Y.—Alemite Corporation— 
37 W. 65th Street. 


OMAHA, NEBRASKA-The Alemite Co.— 
1112 Douglas Street. 


PHILADELPHIA, PA.—The Alemite Co. of 
Eastern Pennsylvania—704 N. 16th Street. 


PHOENIX, ARIZ.—Alemite-Stewart-Warner 
Co. of Arizona—301 W. Van Buren Street. 


PITTSBURGH, PA.—The Alemite Co. of 
Pittsburgh—201-9 Shady Avenue. 





QUICK INFORMATION FROM THESE DISTRIBUTORS 


PORTLAND, ORE.—The Alemite Co. of The 
Northwest—424 N. W. 14th Avenue. 


ST. LOUIS, MO.—Alemite Sales & Service— 
3227 Locust Blvd. 
SALT LAKE CITY, UTAH-The Alemite 
Co. of Utah—331 Pierpont Avenue. 
SAN ANTONIO, TEXAS-The Alemite Co. 
of San Antonio—729 S. Flores Street. 
SAN FRANCISCO, CAL.—The Alemite Co. 
of Northern California—1170 Howard St. / 
TULSA, OKLA.—The Alemite Co. of Okla- 
homa— 1232-34 S. Detroit Avenue. 


(Mail to Stewart-Warner Corp. or nearest distributor) 


Please rush details of your “Car Defense Plan” i 
without obligation to me. ‘ 
‘ 
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There may be a long grind ahead 
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This Owner-Proved “Car Defense” Plan 
Can Lengthen Your Car’s Life... Cut Driving Costs 


ib pe WASTE mileage you’ve paid for and are going 
«/ to need from your car. Here’s a simple, easy way 
‘9 get the long service that’s built into modern cars! 
Already typical motorists in every state have proved 
tuis “CAR DEFENSE” Plan in cars of all makes, in all 
weather, on all kinds of roads. And by actual record, 
ens of thousands have now driven over 2 solid years 
vithout a single repair bill caused by lubrication failure! 
Now, a leading dealer near you offers you the 
ame Alemite “CAR DEFENSE” Service that kept these 
ars free from repairs . . . and will see that you get 
‘he same genuine Alemite Lubricants and 
Motor Oil that made these startling records 
possible. 
Alemite was able to develop this simple, 
owner-proved “CAR DEFENSE” Plan because 


lnsist on Genuine 


_. ALE 


AEG. U.S. PAT. OFF. 


STEPPED-UP LUBRICANTS AND MOTOR OIL 


For 25 Years America’s Best Defense Against Repair Bills 










Another Product of 


STEWART 
WARNER 


be afl 


MITE 


. . aS pioneer and world’s largest manufacturer of 
specialized lubricating systems and equipment... 
Alemite experts know modern car needs. 

Alemite Lubricants have been STEPPED UP tremen- 
dously in strength and endurance by special Alemite 
methods. They stay extra-strong after ordinary greases 
start to break down and fail. 

And Alemite Motor Oil is so good we flatly guaran- 
tee it to go farther —last longer — or your money back! 

So with new cars scarce ... repair parts heavily 
taxed . . . look up the dealer who offers you 
Alemite’s owner-proved “CAR DEFENSE” Ser- 
vice, and let him start now to stretch the life 
of your car. 










ALEMITE-— DIvIsION OF STEWART- WARNER CorP. 
CHICAGO, ILLINOIS BELLEVILLE, ONTARIO 












SIMPLE PLAN CARRIES TENS OF THOUSANDS THRU 


Ne 


REPAIR Bill 


CAUSED BY 
LUBRICATION FAILURE 


JANUARY, 24, 1942 






for YOUR car 






ARS stone 










Now On Record! Case Histories Like These 
On Thousands of Cars in 48 States 


“Records of cars testing your plan almost unbelievable. 
296 have finished two years without one repair bill due 
to wear on lubricated parts.” 

—BREWBAKER Morors, INC., Montgomery, Ala. 


* 


‘Most repair bills on lubricated parts are needless. 1041 
of our customers using your ‘Car Defense’ Service 
haven’t had such a bill in two years.” 

—MARSH & GROSFIELD SALES, INC., Dearborn, Mich. 


* 


“275 cars given Alemite’s ‘Car Defense’ Service here 
have finished their second year without repair bills on 
any lubricated part.”— RIEGEL Bros., Spokane, Wash. 


* 


**We like your ‘Car Defense’ Plan and so do our custom- 

ers. 348 of them have driven 2 years without a repair 

bill on lubricated parts since adopting it.”’ 
—EISLER-HOCH AUTO Co., Butler, Pa. 







ONLY ALEMITE DEALERS OFFER 
THIS OWNER-PROVED SERVICE 


Your car will be given a special Alemite 
pre-check to detect and correct any 
trouble already developing .. . 
















Then a special Alemite safety-check at 
regular intervals on those vital hidden 
spots not included in your regular monthly 
lubrication, and often neglected until too 
late... and 













Regular Alemite lubrication with the 
correct, specialized Alemite Lubricants 
and Motor Oil, applied by experts with cor- 
rect modern Alemite equipment. 
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Wire-Reclaiming 
Winch Offered 
By Gar Wood 


DETROIT.—Gar Wood Industries, 
Inc., is now in production on wire- 
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Okla. Carriers Score 


Critics of Operations 


Special to Automotive News 





TRUCK 






to the fact that railroads cow 







































































































reclaiming winches and reels, ac- OKLAHOMA CITY.—The pur-| handle much of this traffic, a su It | 
cording to G. E. Robinson, Winch pose of those who suggest that/ gestion challenged in part by Cli are i 
Division manager. The winch, said some truck operations in Okla-| who pointed out that “there able 
to be an economical unit for re- homa are not essential is fine, but| more than 1,000 communities medi 
claiming telephone line wire, saves their information—at least to some| Oklahoma which have no rs allow 
in the cost of removal and, also, extent—is faulty, Fred M. Cline, | service.” condi 
in the cost of maintenance since manager of the Associated Motor| At the same time, Cline agree to at 
the wire removed is ready either Carriers of Oklahoma, charges. that “there are hundreds of nor it is 
for immediate re-use or to be sold Cline’s statement came after E.| essential truck operations, but t milit 
to smaller companies for thelr J. O'Connor, executive vice-presi-| problem of deciding which on and 
sequirements. Tis conscrvalten 6: dent of Associated Industries of|could be eliminated should be lef yolur 
material is also vital to national Oklahoma, and Frank Hawkins,|up to someone who can find o for 
— manager of the Oklahoma Retail| exactly to what use a truck man 
It is said to reclaim all sizes of| THIS WIRE reclaiming winch, being manufactured by Gar Wood Industries, Merchants Assn., sent telegrams to| being put. It 
copper and iron telephone wire oo Sosssuasy 40 gatenal Seteupe, rs se “aid. ‘The winch will coll 10 miles of | Leon Henderson suggesting that} “The size of the truck, or wha peric 
from poles. The winch will coil 10/ yire in one hour. It’s s power-drive worm geared unit and is controlled from tire restrictions be applied also to|it hauls, has little or nothing te stocl 
miles of wire in one hour and coil| rear of truck by two levers. non-essential truck operations. do with that decision, either.” cone 
this wire suitable for immediate Hawkins’ telegram cited move- Lumber, a” ne from esse! 
use. When necessary to remove| 1... except to sell as junk material.| The winch is a power driven| ments of salt, coal, fruits, vege- - oe A : a 4 cashout whe! 
wire to put up new lines, it has With the Gar Wood winch, 10|worm geared unit, having worm|tables, grain, lumber and other we uld be delayed for months. if load 
heretofore been the custom to pull) 3. can be coiled at the same|gear set of special pitch thread to|bulky commodities over Okla- we tried to depend on railroads. ness 
hort wire at a time on a homa’s highways as “unnecessary | : civil 
one 8 time at a speed of 150 feet per| give proper wire speed. The worm k wvements,” using large ‘There are many small coal Fi 
collapsible reel. This was not only/ minute, it is claimed, and the re-|is fitted with automatic brake|truc te of rubber on” multi.| mines which can be operated to ~ 
a slow process but also the wire) claimed coils of wire are nearly as| which allows free movement of the aoe ip s - e serve local communities economi- ee 
was bent around the arms of the| perfect as original factory coils of|reels in one direction but prevents | Wheeled trucks. cally which can’t be handled by Wa: 
reel, making it six-sided and use-! new wire. backward snap action. Both telegrams called attention | .43), mn 
Cline cited the fact that there por 
niles iii are only 1,400 large multi-wheeled stat 
> trucks in Oklahoma registered by sib! 
a the state and that, “about 1,250 of rep 
vy 4 these are used in the oil industry fa. 
which stands near the head of pri- hav 
ority list for military activities.” ing 
un¢ 


Truck Operators ng 
Ask Higher the 


on 
> a 
Minimum Rates - 
WASHINGTON. —New England } the 
truckers have asked the Interstate co! 
Commerce Commission to recon- tra 
sider motor carrier rates and serv- cis 
ices in the light of changed condi- at 
tions which have occurred in the ' th 
last six or eight months. for 
They state that these conditions thi 
have affected the expense of land ca. 
transportation. The truckers also 7% wi 
. é bs state that unforeseen difficulties in } ev 
“sad ~ : the purchase and increased cost of ; 
' tires and maintenance parts, to- vo 
gether with the reduction of avail- an 
able equipment and the reduction wi 
of the octane rating of fuel have ba 
all contributed to materially higher eq 
costs. be 
Therefore, they ask the commis- ~ bu 
sion to grant New England motor | to 
carriers a materially higher mini- w 
mum rate level than might have ed 
been thought was required eight 00 


months or a year ago. , 


“Running light or rolling heavy,” 
Federal Trucks match today’s wartime economy needs for power, 
dependability and consistently lower operating costs. 

That’s because of Federal’s experienced insistence on a more 
perfectly balanced truck design where motor, chassis frame, 
springs, running gear, axles and gear ratios are all correctly 
engineered and properly coordinated—one to the other. It is 
this close adherence to balanced design—without compromise 
to production needs or manufacturing restrictions—that has 
built Federal’s reputation for a value beyond purchase price 
which pays out in extra performance. 


Federal’s heavier duty trucks insure more 
consistent and continuous operating 
economy because of their‘‘balanced’’ design. 


Federal Trucks, in their wide range of capacities and models, 
are at work in every field of transportation throughout the world 
—serving the largest corporations, the smallest companies, big 
fleet owners and individual operators with equal distinction and 
unsurpassed economy ... will do the same for YOU! 





Federal Trucks are built in both standard 
and C.O.E. units for tractor-trailer operation 
to meet varying load and road conditions. 


FEDERAL MOTOR TRUCK COMPANY, DETROIT, MICHIGAN 





FIRST NAVY “E” awarded to an 
automobile manufacturer was won by 
Pontiac Motor division for exceeding 
production schedules of Navy ordnance 
material — principally automatic anti- 
aircraft cannon. on 
brief ceremony in the Pontiac plant 
last week, Rear Admiral John Downes, 
commandant of the Ninth Naval Dist- 
rict — assisted by Harry J. Klingler, 





Over half a million square feet of factory floor space 


are used to produce the famous line of Federal Trucks ———, dime bellowed Et pase = 


FEDERAL 1S BUILDING MILLIONS OF DOLLARS OF TRUCKS FOR UNCLE SAM and ‘the ‘Naval Ordnance Mage | 








TRUCKS 
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ar Demands*Peri| 


CiviliantOutput 


(Continued from Page 6) 


It is thought among those who 
are ir. a position to forecast prob- 
able ¢ction that the production of 
mediuin and heavy trucks will be 
allowed to continue, with no other 
handicap that is now experienced, 
to about March 31 at which time 
it is expected the new orders for 
militery vehicles will be in the 
hands of the manufacturers in such 
yolume as to shut off any building 
for civilian use, due to lack of 
manufacturing facilities. 

It is felt that this three-month 
period will be used to build up 
stocks of medium and heavy-duty 
trucks that can be rationed out to 
essential-haul users during the time 
when all truck factories are so 
loaded with military vehicle busi- 
ness that they could not build for 
civilian use even if permitted. 

From every source we continue 
to get assurance that every one in 
production executive circles in 
Washington is keenly alive to the 
need for keeping our truck trans- 
portation lines up to as high a 
standard of efficiency as it is pos- 
sible to keep them. Army men tell 
representatives from both the man- 
ufacturers and the operators, who 
have been in conference in Wash- 
ington recently, that they are not 
under-estimating the need of keep- 
ing our over-road units going. 

There is already indication that 
the rails are beginning to go short 
on transportation equipment in 
several points. One instance in par- 
ticular is on the west coast where 
the Southern Pacific suddenly dis- 
continued its overnight freight 
trains running between San Fran- 
cisco and Los Angeles and threw 
a tremendous volume of tonnage to 
the trucks. The carriers in Cali- 
fornia were able to take care of 
this sudden extra volume in this 
case—and it is hoped that truckers 
will be able to step up to this task 
everywhere when the time comes. 


During the last war when the 
volume of war needs was not in 
any way comparable to what it 
will be soon, the rails were in a 
bad way for many months with 
equipment shortage and stagnation 
because they couldn’t handle the 
business. Even as late as last Oc- 
tober, OPM felt that the rails 
would reach the limit of their 
equipment if an anticipated 1,020,- 
000 carloads were offered. 


“Meatless Sundays?’ 


Fortunately, however, the freight 
volume for October, due to holdups 
in production in many places, 
reached a little more than 900,000 
carloads and postponed the day of 
transportation reckoning. But this 
estimated figure will be reached 
soon now—and exceeded—it is 
thought by transportation authori- 
ties. 

No one wants any “heatless Mon- 
days” and “meatless Sundays” dur- 
ing this war if proper thinking and 
a little careful planning in advance 
can avoid it. Of course anything 
that is done must take into consid- 
eration our lack of rubber, but 
rubber at whatever price it is 
necessary to pay to exploit present 
non-productive sources is better 
‘an a transportation bog-down 
when we have the biggest and most 
aportant war of our entire exis- 

ince on our hands. 

In considering the truck trans- 
portation industry it is well for all 
of us to keep a few basic facts up- 
-ermost in our mind. The most im- 
portant of these is to realize that 
not all of the 4,715,386 trucks now 
thought to be on the roads are 
available for freight transportation. 
With 40 percent of the total being 
owned by farmers and owners in 
light delivery service, and at least 
another 10 percent not available 
for freight hauling for one reason 
or other, we can count on less 
than two and one-half million ve- 
hicles for all-freight movement. 

Trucks in intercity and interstate 


Jeeps Get Okay 


' CHICAGO.—A motor vehicle carry- 
8, a hurry-up shipment of Army 
peeps found its route blocked b 
i € Illinois state law governing truc 
-_ 8S. A call for assistance brought 
quick action from Illinois officials who 
Permitted the vehicle to use the ap 
e 


ways 
te yi +. that state in violation of 





carrier service are given an esti- 
mated 100,000 miles of active life 
under normal operating conditions. 
Under today’s overloads this figure 
certainly will not be increased ma- 
terially even with the best of care, 
since overloads and long hard runs 
will tend to fatigue metals faster 
than normal and make these ve- 
hicles unsafe on the highways even 
if they have a cough and a couple 
of barks left in them at that mile- 
age. 

With the average carrier running 
165 miles per day under 1939 oper- 
ating conditions, it is easy to see 
that the average truck in this serv- 
ice has an approximate active life 
of only 606 days or less than two 
years. Actually, on most important 
intercity runs, the life of the aver- 
age truck-tractor in active service 
is about eight months. 


With over 500,000 trucks forced 








HERE IS one of the prime movers, 6-ton 6x6, which White is building for the 


U. S. Army Quartermaster Corps. 





to be scrapped last year, and with 
only about 440,000 medium and 
heavy-duty trucks being built, it is 
easy to see that even in a peak 
production year like 1941 the pro- 
duction of these models would not 
replace those that went out of 
service. 

Trucks are not like cars. Trucks 


used in freight service have a very 
definitely limited “safe” life and 
cannot be rebuilt to be serviceable 
when this point is reached. Over- 
loads and the very type of opera- 
tion sets up a fatigue in metals 
that no care can overcome. 

If the truckers of America are 
going to be called upon to keep 
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freight moving and prevent stag- 
nation and bog-down of shipments 
—and that time is not far off, say 
the experts—then our government 
must take these basic figures to 
heart when setting production al- 
lowances and in estimating how 
long a three-month stockpile of 
vehicles is going to last under war- 
time operating conditions. 


And if saving of essential mate- 
rials is of prime consideration, it 
is well to consider the figures 
brought out in a recent Fruehauf 
booklet entitled “America’s Answer 
—Production.” This booklet points 
out that each ton of material uti- 
lized in truck-trailer haulage equip- 
ment produces 412.5 ton miles of 
transportation per day and each 
ton of material utilized in freight 
car haulage produces only 49.1 ton- 
miles per day—approximately one- 
tenth as much transportation for 
the material. 

Under war conditions it is also 
well to keep in mind that truck 
trailer transportation, especially on 
our coasts, is by far the safest 
transportation we can depend up- 
on. Bombers would have to blow up 
ALL of the main roads as well as 
the SIDE ROADS in order to stop 
freight movement in those areas. 





x What is this new Timken Axaloy? 


x A tougher, harder, stronger steel 
* For Timken Axle Shafts and Gears! 





After more than two years of experimental work and 
testing, we take pride in announcing that Timken 
Axaloy Steel is now being used in Timken Axle 
Shafts and Final Gears, and will be applied to other 
Timken Axle parts as rapidly as production permits. 


Exhaustive laboratory and actual road tests have 
conclusively proved that Timken Axaloy Steel sur- 
passes in strength, hardness and toughness the 
nickel alloy materials formerly used. The achieve- 
ment of these qualities in a material containing no 
nickel will not only give Timken Axle parts greater 
ability to withstand tremendous stresses, twisting 
and strains. but will directly aid national defense 


by releasing nickel to serve other vital needs. 


In Timken’s great engineering and testing lab- 
oratories, Timken Axle engineers are daily working 
to bring you better and yet better products. Specify 
Timken Axles when you buy your next truck. 
They’re the Accepted Standard — yours for years 
of service! 


TIMKEN AXLES 


rHE TIMKEN-DETROIT AXLE CO., DETROIT, MICHIGAN 
WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 
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Ky. Set to Boost 
Load Limit 
On Trucks 


MIAMI, Fla.—Kentucky is pre- 
pared to raise its gross truck load 
limit by 10,000 pounds, to a maxi- 
mum of 28,000, in a major step to 
remove trade barriers retarding 
Dixie’s war effort, the conference 
of Southern Governors was in- 
formed here last week. 

An awakening of the “whole 
nation” was predicted by Gov. Eu- 
gene Talmadge of Georgia after 
hearing of the Kentucky action. 

“All states should let the big 
trucks roll with cheap tags on 
them,” he said. 


Kanzler 


(Continued from Page 1) 


. agement is abolished under Nel- 
son’s new War Production Board, 
and six major division were set up 

.to handle the former duties of 
OPM. William S. Knudsen, newly 
named Lieut. General in charge of 
all Army war production, will con- 
tinue to aid Nelson in an advisory 
eapacity. 

The six major divisions, all to 
be headed by former OPM officials, 
are: purchases, Douglas MacKea- 
chie; production, W. H. Harrison; 
materials, William L. Batt; indus- 
try operations, J. S. Knowlson; 
labor, Sidney Hillman; civilian 
supply, Leon Henderson. 

Under the new setup, Kanzler 
will have power to virtually com- 
bine the facilities of the automo- 
bile industry into one huge war 
industry. If, for instance, Ford had 
a machine laying idle, Kanzler 
could order it removed to another 
plant where it could be put into 
immediate use on some phase of 
war production. 

“All the officials thus far named,” 
Nelson said, “have full responsi- 
bility and authority to produce re- 
sults. While they will avail them- 
selves of the expert advice which 
industry and labor committees can 
give them, they will make the final 
decisions and see that they are 
carried out. 

“Debating societies are out,” he 
declared. “We are going to have 
action.” 

Kanzler joined the Ford Motor 
Co. in 1916, remaining with the 






































period, he was a vice-president of 
: both the Ford and the Lincoln 
y division, serving in a production 
capacity. He is also a brother-in- 
law of Edsel B. Ford, president of 
the Ford company—he and Ford 
married sisters. 

Automotive executives were re- 
ported to be viewing the appoint- 
ment of Kanzler with favor, since 
he has been in close contact with 
the industry, and understands the 
physical possibilities of the motor 
plants. Running the job in De- 
troit, eliminating necessity for com- 
muting to Washington, was also 
expected to speed up considerably 
the production job of the industry. 


Price Ceilings for 


Renewed Tires 


DETROIT —In his emergency 
price ceilings for renewing tires, 
Price Chief Leon Henderson set 
the following top prices for popu- 
lar sizes of truck tires. Used for 
purposes of illustration are (1) the 
most expensive grade of camel- 
back and the deepest tread depth; 
(2) the second most expensive 
grade of camelback and the next 
deepest tread depth: 

TRUCKS 


(Maximum Prices) 
Basico Retreading or 
Size tire full capping Top capping 
6.00-20 (30-5) carcass 1 2 ‘ 2 
anes $4.20 $7.60 $6.75 $6.50 $5.70 


(6-ply) 
6.00-20 (30-5) 

(8-ply) ...... 6.00 8.85 7.80 7.50 6.55 
6.50-20 (32-6) 

(8-ply) ...... 6.00 12.45 10.95 10.55 9.30 
6.50-20 (6-ply).. 4.50 10.00 880 850 7.45 
7.50-20 (34-7) 

(10-ply) ..... 9.60 16.20 14.25 13.80 12.10 
7.50-24 (38-7)... 7.20 17.15 15.05 14.60 12.85 
8.25-20 ......06 10.80 21.85 19.15 18.55 16.30 
9.00-20 (36-8)... 12.00 26.35 23.15 22.35 19.70 
12.00-20 

(11.25-20)  .. 16.80 43.95 38.60 37.35 32.85 
12.00-24 

(11.25-24) .. 16.80 47.45 41.75 40.30 35.40 


CBrncter) .cc B.BD BETO mc ce ee 
NOTE: To obtain the maximum price for A 
treaded or recapped tires listed under ‘“Truc 
add to the carcass price the price of the —. 
able retreading or recapping job. 





STATES 
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New Commercial Car Registrations, All States for Nov., 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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ney are going to continue 
ng the needed service fa- 
to keep America’s freight 
along with all of the re- 
stric. ons Which war-time con- 
ditio: s has imposed on the truck 
busi: ss) Without sales they won't 
be « le to keep all of their big 
pran’!. layouts going, and these 
have been the forts in the field, 
spec ing in the military manner, 
that nave enabled the dealers to 
get -arts quickly. Trucks are not 


how 
prov 
ciliti 
rollii 


like cars, in that to fit the many 
type: of hauls, companies have had 
to | iild many models with the 
cons*quent multitude of parts. The 
aver'ge small truck dealer can’t 


poss!vly carry a complete stock of 
all parts and thus has to draw on 
the factory or factory-branch for 
many items needed quickly. We are 
all hoping that something will 
happen that will permit these 
truck dealers to continue to main- 
tain speedy truck service to the 
freignters of the foads. 


N SPITE of war news and the 

many much more critical things 
truck men have had to think about 
recently, the Truck Old Timers 
thought that I broached in a former 
column seems to be clicking with 
many boys around the circuit. I’ve 
heard from many of the boys who 
were not listed in the “Truck Old 
Timers Still Active” box which we 
ran, and all seem to think the idea 
of a get-together has merit. Among 
those who wanted to register as 
eligible were M. 8S. Taggart, now 
with Mack-International in Hous- 
ton, Tex., who ends his letter with 
“when do we eat?” He _ sold 
Wichita trucks 30 years ago. 


A COUPLE of my old buddies are 
now with Whipple & Blacy, Detroit 
avertising agents, who wrote the 
first Studebaker truck manual, is 
one of them and George Wilcox jr., 
who was at Republic in 1915, is the 
other. Both these boys had a just 
grievance—I’ve know them for 25 
years or more each and have been 
constantly in touch with them dur- 
ing most of the intervening years. I 
give up—the old memory just 
seems to get a little hazy when I 
try to spot men and places back of 
1918, the year of the start of the 
big truck boom. — 


FRED ELLIOTT, secretary of 
the Automobile Old Timers or- 
genization, wrote me complaining 
that I was trying to take his job 
away from him but I hastened to 
assure him I had no such idea. It 
seems that his group was just about 


Congress Pushing 

War Jobless 

Pay Plan 
WASHINGTON. — Congress 


ared the way last week for 

eedy action on President Roose- 

‘It’s request for $300,000,000 in 
mergency funds to aid thousands 
* workers left temporarily unem- 
ioyed while industry changes over 
° war production. 

Automobile workers and _ sales- 
nen will be among the principal 
‘eneficiaries. 

While these men eventually will 
© re-absorbed in war industries, 
he President declared, the interim 
vill bring “widespread distress un- 
ess the government takes appro- 
sriate action to cope with the situ- 
ition which is directly attributable 
to the war program.” 

His request was made in a letter 
to House Speaker Sam Rayburn. 
He asked for authority to control 
expenditure of the funds in con- 
junction with the Social Security 
oard. 

The program: is not intended to 
be a dole. Ite benefits would be 
extended only to jobless workers 
willing to take special steps to 
equip themselves for positions in 
war production. 

Roosevelt proposed to give dis- 
located workers weekly compensa- 
tion amounting to 60 percent of 
their regular earnings, but in no 
case more than $24 a week for 26 
weeks. In states which have unem- 
Ployment compensation _ benefits, 
the federal government would pay 
the difference between state aid 
and the 60 percent figure. 
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By 
Back Weed 


ready to form a motor tru 

of the old timer group ao 

legested the idea months ago. As 

ny aS such @ good organizer as 
red is already in motion on such 

a Plan and has the time and fa- 

cilities to do the job, I have taken 

ai —o bow out of the organi- 

10n picture in y 
pioneer friend. a 


And don’t think for a minute I 
am not pleased to have Fred a 
his aides take over the driver's 
seat. I'll be perfectly satisfied to 
just go along and do what I can 
for the cause. Fred—“Truck Old 
Timers” is officially yours from 
now on in. 


heights option vl. 


MEMO TO DEALERS: This is an example of White's 
Current national advertising which appears in color pages in 
The Saturday Evening Post, crime, Fortune and trade publica- 
tions. In today’s limited and restricted market, sheer volume 
of sales is likely to be even less dependable than in the past 
iN assuring satisfactory profits for a truck Dealer. More than 





TO MEET DEMAND for a lightweight, compact power truck that would lift, 
carry and tier loads weighing up to one ton, Clark Tructractor Division of 
Clark Equipment Co., has developed this compact fork type truck, said to 
incorporate all desirable features in modern truck design. Christened the 
“Clipper,” these trucks are offered in six models, capacities 1,000, 1,500, 
pounds with standard finger lifting heights of 60 to 108 inches, other special 


2,000 


Additional Orders 
For Army Units 
Given to Ford 


DEARBORN.—Edsel Ford, presi- 
dent of Ford Motor Co., said last 
week that within the past 10 days 
the company has received army 
contracts for military vehicles to- 
taling nearly $84,000,000. 

“The orders call for various 
types of trucks and some passenger 
cars used as army staff cars, but 
the big bulk of the contracts is for 
the army reconnaissance cars or 
‘blitz buggies’ as they are com- 
monly called,” Ford said. 

In addition to the “blitz buggies” 
and staff cars the orders call for 
cargo and convoy trucks. 

The Rouge will produce the en- 
gines and chassis and then do most 
of the final assembly. 


ever before, a fair profit per unit sold, plus the steady repeat 
business of a clientele that satisfaction has made loyal, are the 
solid things upon which to build. Your inquiry as to whether 
your territory is open will be held in confidence and entails no 
obligation. Write: THE WHITE MOTOR COMPANY, 


Wholesale Division, Cleveland, 


Ohio. 


celia tia arena rte in emcee cineanenemiinmegoennenae 
ANOTHER EXAMPLE OF WHAT A_ BETTER TRUCK CAN DO 





af 


Mosquitoes'.- 


@ Every branch of Uncle Sam’s armed forces . . . 
. looks to dependable truck transportation to help 


in the air... 


“Keep ’em Rolling, Keep em Flying.” 
The speedy P. T. boats of the Navy's so-called Mosquito Fleet are no 





‘Keep ’em Flying” 


on land, sea and 


exception. Refueling them, wherever they dock . . . on split-minute 
schedules . . . is just one direct wartime job that thousands of White 
Trucks are doing. To see them on the road .. . in ordinary “working 
clothes” . . . you would not suspect their vital role. 


The same is true of thousands of other Super Power Whites working at 
_ 4 airports, navy bases, army camps, construction projects ... and in many 
other ways directly aiding an America at war. Their extra dependability 


...truckmen call it extra earning power ...means fewer precious hours 
lost from service and is another example of what a better truck can do. 


THE WHITE MOTOR COMPANY « CLEVELAND 
© Builders of U. S. Army Scout Cars and Half-Tracs, the complete 


, ec line of Super Power Trucks and Tractors, City and I 
Coaches, Safety School Busses and the Famous White Horse. 


Ah 





‘se 


FOR 40 YEARS THE GREATEST NAME IN TRUCKS 


Inter-City 
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Weight Increase 
On Trucks Is 


Sought in Va. 


RICHMOND, Va.—Authority to 
increase Virginia’s gross weight 
limit for trucks on suitable high- 
ways from 35,000 to 40,000 pounds 
would be given the State Highway 
Commission under a recommenda- 
tion made by the Fenwick Com- 
mission in its report on commer- 
cial vehicle taxes. 

Other features of the report of 
the commission, which was estab- 
lished by the 1940 state legislature, 
included recommendations that the 
Virginia gross receipts tax on com- 
mon carriers be extended to cover 
contract carriers and that the basis 
— taxes on trucks be re- 


The report was made public re- 
cently by Gov. Price, together with 
a minority report filed by Gardiner 
A. Mundy jr., of Roanoke, which 
called for repeal of the gross re- 
ceipts tax and the substitution of 
a weight-length formula for a 
gross weight limit. The two reports 
followed months of study and nu- 
merous hearings. 

Establishment of a commission 
with authority to enter into recip- 
rocal agreements with other states 
with respect to taxing and oper- 
ation of out-of-state carriers was 
asked by the majority repert. It 
also recommended that the rolling 
stock tax, now collected by the 
corporation commission, and dis- 
tributed pro rata to the counties, 
be assessed and collected by the 
counties in which headquarters of 
the operators are located. 

Another recommendation was 


that the manufacturer’s rated car- 
rying capacity be abandoned as the 
basis for licensing motor carriers 
of property and that a gross weight 
basis be substituted and applied to 
private vehicles, vehicles operating 
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GUY UNITED STATES 
DEFENSE BONDS & STAMPS 
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The single reduction Timken Bearing 
Equipped Axle shown here is used in 
this Model WA 20 truck manufac- 
tured by the White Motor Company. 


rae 


AUTOMOTIVE NEWS, JANUARY 26, 1942 


, ea 


MARMON-HERRINGTON All-Wheel-Drive converted Fords in Britain’s race 


across Libyan 
applied through all wheels 
speed to cut off Axis troops. 


for hire, contract and common car- 
riers alike. 

It was proposed that the 2 per- 
cent gross receipts tax now levied 
against common carriers alone 
should be extended to cover all 
operators of all motor vehicles 
transporting property for compen- 
sation, intrastate and interstate, 
and an exemption of $1,000 of gross 
receipts should be provided. 

In urging an increase in the 
weight limit for trucks on suitable 
highways, the report noted that 
the maximum weight allowed in 
several adjoining states is 40,000 
pounds, and the maximum axle 
load is 18,000 pounds instead of the 
16,000 currently provided in Vir- 


ginia. 


Yellow Truck Gets Order 


For 210 Buses 

NEWARK, N. J.—An order for 
210 buses, including 181 equipped 
with oil-hydraulic drive, has been 
placed by Public Service Coordi- 
nated Transport and Public Service 
Interstate Transportation Co. with 
Yellow Truck and Coach Mfg. Co. 
Remainder of the order consists of 
oil mechanicals. 

o feel the pulse of the industry, 


T 
consistent reading of Automotive News 
is a necessity. 





, on 
AO ge 
a 


desert. Hundreds of these fleet vehicles, with power and traction 
» manned by “never-say-di rd 


ie”? Anzacs, make reco 


Urge Lifting 
Of Sunday Ban 


BOSTON. — Responding to com- 
plaints that a state law banning 
Sunday truck transportation of 
merchandise had interfered with 
vital national defense deliveries, 
Gov. Saltonstall on Jan. 14 ordered 
an inquiry into the issue by State 
Labor Commissioner James _ T. 
Moriarty and Acting Public Safety 
Commissioner John F. Stokes. 

The governor’s action was taken 
soon after a delegation asked him 
to use his emergency powers or 
ask the legislature to lift the ban 
for the duration of the war. 


John M. Sullivan, president of 
Local 25, International Brother- 
hood of Teamsters, cited a case in 
which several trucks hired to con- 
vey gun barrels from Watertown 
Arsenal to the Army’s proving 
grounds in Maryland had been de- 
layed eight hours by the Massa- 
chusetts statute. 


TMTA Sets Conclave 


HOUSTON, Tex.—Preliminary plans 
were made here last week for the 
eighth annual convention of the Texas 
Motor Transportation Assn., to be held 
here May 21-23. 
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Rugged simplicity of this Timken 
Bearing Equipped single reduction, 


~ straddle mount rear axle means miles 


a 


COMPAN 


of trouble-free service. Assembly and 
initial adjustment of the Timken pinion 
Bearings are easy, for the bearings 
are mounted in a cartridge; this also 
assures precise gear tooth contact in 
the pinion. The differential bearings 
are backed by nuts which make it possible to shift 
the differential for proper ring gear contact. 


The overwhelming preference for Timken Bear- 
ings in heavy-duty rear axles and in all other 
points of hard service in trucks by leading manu- 
facturers brings home the fact that "Timken 
Bearing Equipped" outperforms and outsells. 


THE TIMKEN ROLLER BEARING 


Y¥, GANTON, OHIO 





the 4th Dimension 


Chevrolet’s Service 


Standard Oil’s Drive 
By Pete Wemhoff | 


Drive 
A national newspaper advertising 
campaign introduces Chevrolet’s 


new service program “for the du- 
ration.” The Chevrolet Car Con- 
servation Plan, designed to aid 
every motorist to get maximum 
mileage from his car, is the goal of 
the campaign, according to William 
E. Holler, Chevrolet general sales 
manager. 


More than 6,000 newspapers in 
almost as many communities, as 
well as magazines, will carry the 
Chevrolet copy. The Car Conser- 
vation Plan advanced by Holler 
is presented “to prolong the life 
of your car; prevent large re- 
pair bills; protect your pocket- 
book, and preserve your motor 
car transportation.” 


Campaign 


Designation of Standard Oil deal- 
er stations as “Car Conservation 
Headquarters” and the mobiliza- 
tion of more than 23,000 dealers 
for a “Conservation Checkup” to 
protect car life and make tires 
last longer, are announced by 
Standard Oil Co. of Indiana. 

The announcement is featured 
in the first of four large news- 
paper advertisements which will 
replace smaller competitive prod- 
uct ads on the current “guesso- 
line” theme in more than 1,700 
daily and weekly papers in the 
18 states in the Middlewest in 
which the company markets. 

In connection with the “Conser- 
vation Checkup” the motorists will 
be handed a red, white and blue 
folder containing an outlined space 
for an identification record of the 
make, brand and serial number of 
his tires for theft protection. Also 
included in the folder will be “The 
Car Conservation Pledge of the 
Standard Oil Dealer,” services that 
will help lengthen the life of tires 
and car, suggestions on driving and 
effects of under-inflation and care- 
less driving. 


Advances 


Detroit branch of Ruthrauff & 
Ryan has promoted Edward J. 
Woods to the post of the art di- 
rector. 


Woods, for a number of years 
assistant art director, replaces Ed. 
J. Smith who has been called to 
the Ruthrauff & Ryan headquart- 
ers organization in New York. 


Denial 


Kerwin H. Fulton, president, 
Outdoor Advertising, Inc., last 
week emphatically denied that 
$18,000,000 volume in outdoor ad- 
vertising billing had been can- 
celled since the beginning of the 
year due to the priorities situa- 
tion, as reported in Variety of 
Jan. 21. As a matter of fact, he 
states that of Jan. 1, the booked 
volume for 1942 billing was con- 
siderably in excess of bookings 
on Jan. 1, 1941. 


Fulton added that, while it is 
impossible for anyone in adver- 
tising to forecast what the vol- 
ume in any medium will be dur- 
ing 1942, it is his considered 
opinion that, while it is a known 
fact that outdoor volume, as well 
as that of other media, will suffer 
a@ decrease in automotive billing, 
outdoor advertising will retain 
during 1942 at least the same 
percentage of total advertising 
dollars as has been enjoyed dur- 
ing the past several years. 


New 


Formation of a new Detroit ad- 
vertising and sales promotion 
agency, Prince & Co., Inc., spe- 
cializing in direct mail and sales 
promotional activity, is announced 
by Fred A. Prince, president. The 
new firm succeeds a former or- 
ganization, the Electrograph Co., 
of Detroit. 

Officers of the new firm, in ad- 
dition to Prince, are O. E. Mittel- 
staedt, Detroit, vice-president; Ed- 
ward C. Denaple, New York, vice- 
president; Chas. B. Vial, Detroit, 

















Campaign ; 



























HERE’S ONE of the Chevrolet Car 
Conservation Plan ads, of a na- 
tional campai, that cover 6,000 
newspapers and magazines. 


vice-president and general man- 
ager; William D. Hart, Detroit, 
secretary, and Earle K. Jack, De- 
troit, treasurer. Sales, creative and 
production personnel of the Elec- 
trograph company have been re- 
tained by Prince & Co., Inc. Among 
clients served by the new organi- 
zation are: Sinclair Refining Co.; 
Goodyear Tire & Rubber Co.; 
Dodge Division of Chrysler Corp.; 
Ferguson-Sherman Mfg. Co.; Lib- 
bey-Owens-Ford Glass Co.; Kelly- 
Springfield Tire Co., and United 
Motors Service. 


Near Normal 


Despite newsprint shortage and 
time limits on getting paper on 
the street, the Honolulu Star-Bulle- 
tin is continuing to publish as near 
a@ normal paper as possible since 
the Pearl Harbor incident. Circu- 
lation has risen to almost 75,000 
copies daily, according to a report 
sent to O’Meara & Ormsbee, Inc. 

General business in Hawaii con- 
tinues as usual, the report says, 
but gasoline is being limited to 10 
gallons per month while the sale 
of liquors has been restricted by 
military authorities. 


Upped 
R. M. Marberry, sales promotion 
r of the Timken Silent 
Automatic division, has been ap- 
pointed advertising manager of 
Timken-Detroit Axle Co. 

In his new capacity, Marberry 
will direct all advertising for Tim- 
ken axles and brakes, and for Tim- 
ken Silent Automatic oil heating 
products. 


Peak 

1941 was the best year in the 
history of the Red Network of the 
National Broadcasting Co., accord- 
ing to Roy C. Witmer, vice-presi- 
dent in charge of sales. 


Not only was revenue highest in 
Red Network history, but there 
was a sharp increase in facilities 
used by Red Network advertisers, 
he reported. December, 1941, was 
the largest month in the organiza- 
tion’s history with an all-time 
monthly net revenue peak, Wit- 
mer pointed out. 


Switch 

Herb A. Shutts, research and 
marketing analyst and authority 
on the farm market and automo- 
tive industry, has joined MacFar- 
land, Aveyard & Co., as director 
of research and marketing, it is 
announced by Hays MacFarland, 
president. 

During the last three years, 
Shutts has been director of re- 
search for MacManus, John and 
Adams, Inc. 


Notes 
Maxon, Inc., has added Ford’s 


Dearborn branch to its advertising 
accounts.: 


Johns-Manville is sponsorin 
“Elmer Davis and the News” pb 
a@ nation-wide hook-up of CBS’s 56 
stations. The program is heard 
each evening, Monday through Fri- 
day at 8:55 p.m., Eastern Standard 
Time. 
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provUCTION—REGISTRATIONS 





AN’s Production Estimate 
WEEKS ENDED JAN. 24, JAN. 17 











Week Same Week Jan. - : ey ; 

Ended Week Ended to Jan.25 Jan. 24 

Jan.24 1940* Jan, 17* Date 1941* 1949* 

GENURAL MOTORS .. 26,388 49,081 28,224 92,464 167,992 89.464 
Checrolett ........... 15,708 27,200 17,082 49,727 94400 49,727 
Buick ...eeceeeeeeeees 8,300 8,374 3,817 10,918 27841 10,918 
hi suetasvsenes 8,500 6,492 3.492 10,469 21564 10,469 
Oldsmobile .......... $025 5,775 3,001. «9,015 19,677 «9,015 
Cadillac .eeeeeeeeeee. 800 1,310 = 832,885 4510-8 885 
Pt ree 18,175 28,025 18,018 47,872 92.215 47,872 
oe 8,700 14,200 8,578 20,868 46,950 20,868 
DEE, vacéciawtacens 6,750 7,850 6,748 19,889 25,590 19,389 
Chrysler ......cecees. 1,625 3,500 1619 4,575 11,400 4,575 
SE, wn sknsscescacs 1,100 2475 1,073 «3,040 «8.275 «8,040 
NY sonia uvnieei ns 12,375 26,710 12,822 $6,772 84,785 86,772 
BE is ctouend vous 10,675 22,900 10,645 31,973 72,575 31.973 
Merc UPY ccccccceecees 1,825 3,150 1,330 3,830 10,050 $,830 
BRAG, scanrssssevess 875 660347‘ 160 = 969 
STUDEBAKER} ....... 3,234 2,884 2972 6206 5914 6,206 
atl cavesinaseayss 1,720 2,031 891 3440 4739 3,440 
SUDSON .......c..000- 1280 1,578 1,281 3,018 + «4.457—«8,018 
Seer 1,000 = 1,152 883 2,518 = 8,515 2,518 
WILLYSt ............. ¢ 659 261 659 2188 659 
MISCELLANEOUS} ... 8200 7,950 8,218 26,176 26,900 26,176 
TOTALS. .......000005 72,817 120,070 73,070 209,125 392,705 209,125 
*Revised. tIncludes trucks. tArmy output only. Miscellaneous in- 


cludes Crosley, Henney, Autocar, Brockway, Diamond T, Divco, Federal, 
GMC, International, Mack, Reo, Sterling, White, Bantam, etc. 





Tool Inventory is Underway 


In Automobile 


DETROIT.—Questionnaires were | 


sent out last week to the automo- 
bile industry calling for the list- 
ing of all tools and equipment not 
actually at work on existing war 
contracts. Such equipment not 


Ford of Canada 
CIO Pact Set 


WINDSOR, Ont. — Officials of 
Local 200 of the UAW-CIO here 
announced last week that an agree- 
ment had been reached with the 
management of the Ford Motor Co. 
of Canada, Ltd., and had been rati- 
fied by union employes. Terms of 
the agreement were not disclosed, 
but were believed to contain the 
following: 

Recognition of the union as the 
bargaining agency for those em- 
ployes of the Windsor plant, in- 
cluding the Ojibway division, who 
are members in good standing. 

The union recognizes the com- 
pany’s right to hire, promote, de- 
mote, discharge, etc., with the em- 
ploye given the right to lodge a 
grievance under the agreement's 
machinery. 





Plants 


specifically needed for the in- 
dustry’s war work will be available 
to other armament producers. 
This step is being taken to in- 
sure the earliest utilization of all 
automotive machine tools and 
equipment for war production. 


Prepared under the direction of 
!the Automotive Council for War 
| Production, the questionnaires will 
enable the automobile industry and 
the government to have a com- 
plete and continuing inventory of 
all of its idle machine tools and 
other manufacturing equipment. 
The list will be filled with the 
Used Machinery division of OPM 
so as to give it the broadest dis- 
tribution throughout American in- 
dustry. 

Even equipment earmarked for 
war production, but not immedi- 
ately required for it, is to be listed. 
Accompanying it will be a report 
on the length of time such equip- 
ment is expected to remain idle. 





Timken Ups Bessmer 


CANTON, O.— Officials of Timken 
Roller Bearing Co. last week announced 
the appointment of Dwight A. Bessmer 
to the position of assistant director of 
purchases. 


Assembly Lines 
Keyed to Fill 
Output Quotas 


_DETROIT.—With most automo- 
bile and truck manufacturers’ as- 
sembly lines operating on sched- 


ules that will 
AUTOMOTIVE NEWS 


wind up pro- 
duction by the 
Production Estimate 


end of the 
month, or early 
in February, to- 
tal production 
of new. cars and 
trucks held 
steady last week 
<“&— at 72,317 units. 

This com- 
pared with 73,- 
70 vehicles 
turned out in 
the previous 
week, while in 
the comparable 
period of 1941, 
a total of 120,- 
070 cars and 
trucks were 
built. 

General Mo- 
tors divisions 
were slowed 
down slightly last week with out- 
put for the week dropping to 26,- 
333 units, which compares with 28,- 
224 vehicles turned out in the pre- 
vious week and 49,081 cars and 
trucks built in the same week last 
year. 

Chrysler divisions remained 
steady last week, with total pro- 
duction hitting 18,175 units. This 
compares with 18,018 cars and 
trucks assembled in the previous 
week and 28,025 vehicles turned 
out in the like period last year. 

Ford divisions also remained 
steady, and total output for the 
week was 12,375 cars and trucks, 
to compare with 12,322 units as- 
sembled in the previous week. In 
the comparable period last year, a 
total of 26,710 units were turned 
out. 

In the independent group, all re- 
mained steady last week with the 
exception of Willys, which was 
turning out war materials only. 





GM_ Discontinues 


Sales Reports 

NEW YORK.—In view of the 
curtailment in automobile produc- 
tion, monthly publication of Gen- 
eral Motors sales will be discon- 
tinued for the duration of the war, 
it was announced last week. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Week’s Production Hold Steady at 72,317 Units 





Passenger Car Registrations 
11 Months, plus 26 states for December 











1941% 1940% 
Dec. to Dec. of (941 of 1940 Unit 
Date Pos. 1948 Industry Pos. 1940 industry Pos. Gains 

Chevrolet ....12,028 1 857,214 23.70 1 792,809 2485 1 64,405 
OEE wtrvecee 808 2 583,798 1614 2 507,177 1590 2 76,621 
Plymouth 7,019 3 439,331 12.14 $ 414,760 13.01 3 24,571 
TOUIGM ik ccesee 5,741 4 297,608 8.23 4 275,996 865 4 21,612 
Pontiac ...... 5,049 5 276,511 7.65 5 218,890 686 5 57,621 
Oldsmobile 4,171 6 223,078 6.19 6 187,152 5.87 6 35,926 
DOGO ccscses 3,467 7 208,440 5.76 7 185,354 5.81 7 23,086 
Chrysler ..... 1,856 9 139,322 3.85 8 92,305 2.89 9 47,017 
Studebaker 2,459 8 109,723 3.03 9 96,384 3.02 8 13,339 
De Soto ..... 1,238 14 88,378 2.44 10 67,047 2.10 13 21,331 
Mercury ..... 1,512 11 78,998 2.18 11 75,239 2.36 11 3,759 
BOM vesseccs 1,379 12 75,584 2.08 12 48,857 153 14 26,727 
Hudson ...... 1,234 15 70,600 195 18 75,688 2.37 10 5,088* 
Packard ..... 1,623 10 66,652 1.84 14 70,061 2.20 12 3,409 
Cadillac ..... 1,270 13 58,226 163 15 34,984 109 15 23,242 
Willys ....... 256 17 21,396 59 16 20,256 64 16 1,140 
Lincoln ...... 448 16 17,963 50 17 19,820 62 17 1,857* 
Miscellaneous 53 3,767 10 7,096 .23 3,329* 

TOTAL ....59,611 8,616,589. . 100% 3,189,875 100% 426,714 
*Loss 
Hyatt Division Celebrat 


50th Year of Operation 


HARRISON, N. J.— With the 
year 1942, scheduled to be the 
busiest in its entire history, the 
Hyatt Bearings division of Gen- 
eral Motors Corp., here, reaches 
its 50th anniversary. cs 

Back in 1892 when John Wesley 
Hyatt, one of America’s foremost 
inventors established the Hyatt 
Roller Bearing Co., American in- 
dustry was running chiefly on axle 
grease and plain bearings. His in- 
vention of the roller bearing and 
later developments by other anti- 
friction bearing builders ushered 
in a new machine age with all 
wheels and shafts of industry turn- 
ing smoothly and economically on 
modern bearings today. 

Likewise, are planes, tanks, guns 
and ships and other mechanized 
fighting equipment fully anti-fric- 
tion bearing equipped. 

Alfred P. Sloan jr., whose first 
job out of college was as a Hyatt 
draftsman, rose to its presidency 
and guided the firm through its 
major period of development. This 
coincided with the inception and 
growth of the automobile industry 
whose products more than any 
other have depended upon anti- 
friction bearings for speed and 
stamina. Under Sloan’s leadership 
the Hyatt company was brought 
early into the GM group of which 
Sloan now serves as chairman of 
the board. 

During its half century of sound 


growth from a one-man machine 
shop to its present vital position 
in American industry and arma- 
ment, Hyatt contributed to many 
other major advances along with 
the motor car. 

The big Hyatt plant in New 
Jersey, a familiar landmark to 
Pennsylvania railroad travelers 
approaching New York, is cele- 
brating its Golden Anniversary 
this year by working three shifts 
day and night, under the direction 
of H. O. K. Meister, present gen- 
eral manager. 


Plant Activity 
(Week Ending Jan. 24) 

Output Units Working 
eee drop; 3,300, four days 
Cadillac ..... steady; 800, four days 
Chevrolet ..drop; 15,708, four days 
Chrysler ...steady; 1,625, five days 
De Soto ....steady; 1,100, five days 


Dodge ...... steady; 6,750, five days 
WE 6:856.06.0 steady; 10,675, five days 
Hudson ....steady; 1,280, five days 


Lincoln ..... steady; 375, five days 
Mercury ....steady; 1,325, five days 
eee rise; 1,720, five days 
Oldsmobile .steady; 3,025, five days 
Packard ...steady; 1,000, five days 
Plymouth ..steady; 8,700, five days 
Pontiac ...steady; 3,500, four days 
Studebaker .steady; 3,294, five days 
Willys .......... Army output only 


New Passenger Car Registrations, 26 States for Dec., 1941-1940 


Figures supplied by R. I. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N.J. 
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GENEBAL MOTOBS 















NON-AFFILIATED 
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Merchandising Plan Boosts Dealers’ Service Profi 


Definite Features are Pushed 
For Drawing Customers 


Special to Automotive News 
NANAIM 


O, B. C.—Service is to-| yertising, Burdock contends that 
day being recognized as the sal-/the automobile organization must 
vation for the automobile industry | answer three questions: 


under wartime conditions and more 
and more attention is being paid 
to the service departments. General 
Auto Sales Ltd., here has always 
made a specialty of service work 
and A. Burdock, service manager 
of the firm, has made a special 


study not only of service problems | available business? 


but of the merchandising of auto- 


mobile service in general to the|dock feels the firm must offer 


public. 


Before developing any program | must offer a specialized job/, 
 " |featuring new equipment which] was 


Olds Names 
Erickson Head 


Of Service 


of service merchandising or ad- 


What has it to offer? 


What is the market? 
Is the establishment in proper 
shape to handle the potential 


Under the first heading, Bur- 


something that is different. It 


enables it to do a better job on 
the customers’ cars or it must 


the theme of a meeting o 
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CHEVROLET’S NATIONAL “Car Conservation Plan,’ stressing the necessity 
or duration service protection for 8,376,661 Chevrolets now on the highways, 
f dealers of the Detroit zone in the 


Temple last week. The new plan was explained to the dealers by Central Office 


representatives. They are, left to right, a aa oa 
’ 


manager; A. F. Young, Flin 


t regiona 


assistant general sales 
R. E. O’Brien, Detroit 


merchandize its reputation built up| zone manager. Car conservation will be the keystone of the Chevrolet service 
through the years for reliable} Program in all dealerships. 


service. It does not matter much 
what is being offered but he con- 
tends the main thing is to defin- 


LANSING.—E. A. Erickson, for-| itely decide what is being featured 
mer assistant general service man-|as a drawing card and emphasize 
ager for Oldsmobile, has been pro-| this same thought in all advertis- 


according to 
A. Trevellyan, 


ager. Erickson 
suceeds J. J. 
Dobbs who was 
named Oldsmo- 
bile’s defense 
service manager. 
Additional pro- 
motions 





Guckian, former service manager 
in the Detroit zone, who becomes 
assistant general service manager 
in charge of the western half of 
the United States. J. D. Rose will 
continue as assistant general serv- 
ice manager in charge of the east- 
ern half. Guckian will be succeeded 


moted to the po-| ing. At the same time he feels that 
sition of general| this idea should in no way detract 
service manager,|from capitalizing on seasonable 


naturals and once the theme at- 
traction has been decided upon, the 


Oldsmobile gen-| next thing is to present it in the 
eral sales man-|most dramatic possible fashion. 


In the case of General Auto 
Sales the second question of the 
potential market was carefully 
analyzed and answered by a two- 


fold program. Part of this pro-|1M tn mop! : 
gram is directed to smaller auto-|trol in leading industries, 


mobile establishments in both 


of Vancouver Island. For these 
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had the chromium stripped 


ENGINEERING « PRODUCTIO 
By A. H. Allen’ 
The 1942 model of Washington war administration has| Asked on Camelback 
off. Like the old one-man tops 


the automobile field, the new model features one-man con- 
which it is hoped will speed up the 
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conversion of these industries to all-out war production. 


For all practical purposes, 
the automobile plants by the 


trade customers a three-page price}end of this month will have 
list is issued regularly giving spe-| been “converted” almost 100 per- 


cial discounts on definite jobs|cent to war work. Some of this 
which General Auto Sales are|/work is still in the contract stage, 
especially equipped to handle. The|more in the tooling stage, and an 


reason why the company is in &l/increasing amount in the produc- 


preferred position to unde 
as tae toe = dane a aanar such work is also stressed in ad-|automobiles is concerned, the in- 
vertising which in view of its be-|dustry has “forgotten about it.” 


service contacts for the factory. 

Erickson first joined General Mo- 
tors Corp. in 1920. Guckian has 
been associated with Oldsmobile in 
various zones since 1934. 


Profit Plan Offered 
To Car Dealers 





ing directed to the trade is of a 
more technical nature. 


tion stage. But as far as making 


In Detroit, several of the gun 
jobs already under way in motor 


The other division of the com-| plants are being extended. Produc- 
pany’s advertising program is di-|tion rates are being doubled and 
rected to the public and takes the/tripled, while new types of guns 
form of newspaper space, dodgers,/are being undertaken by some 
direct mail, advertising and other] plants already in production. Four 


more novel devices. 


plants are tooling up for produc- 


CHICAGO.—A new sales strategy| Burdock claims that the third|tion of a new type of aircraft ac- 
by which car dealers can make| question, covering the ability of|cessory around which considerable 
profits despite lack of new cars to|the shop to handle business, is one| Secrecy has been thrown. 
sell is the basis of a “New Profits| that can only be answered by a 
Plan” released by Calvin Mfg. Corp.| careful survey of the establish- 


here, 
Radios. 


makers of Motorola Auto|ment. In the case of its own com- 


pany the firm has a very modernly 


Specifically developed to help car | equipped service department. This 
dealers make progress through the | has recently been modernized and 


present doldrums, the plan is a| benches have been 


comprehensive technique applicable | solid front and rounded corners 
to the dealer’s sales problems as a| giving a streamlined effect. Two 
whole. It shows him how to capi-| racks in special departments have 


talize—logically and 


legitimally— | been arranged with a solid cream 


on the sound selling job he has| background and the tools are 
done in the past, and on his good-| painted red and placed in assigned| while the new order includes lub- 


will in his community. 


hms 


= a 


A SYMBOL OF 
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positions in the rack. One of 
most important points in the de- 
velopment of a service business in 
the opinion of this company is 
the keeping of promises. The 
policy with this firm is to definitely 
set a time when the job will be 
through and advise the customer. 
{ff anything arises whereby it is 
impossible to complete the car re- 
pairs on schedule, all possible steps 
are taken to advise the customer 
of the delay and the reason there- 
fore. If the work cannot be handled 
within the time the customer 
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*‘Mother” Ship 
Offers Possibilities 
An example of how the automo- 


finished with bile designer can apply his talents 


Parts 


(Continued from Page 1) 


the/ricating system parts in addition. 


WPB said it believes enough 
parts could be made during the 
first six months of 1942 to meet all 
demands during the next two 
years. Therefore, the new orders 
expire on June 30 but do not apply 
to parts made for military, naval, 
government, lend-lease and foreign 
government use. The new orders 
give producers and suppliers pref- 
erential ratings needed to assure 
them sufficient materials for the 
expanded production. 

“War demands for the skilled 


stipulates, it has been found &|/j,bor and machine tools heretofore 


much wiser policy to definitely re- 
fuse the job. Little work is lost in 
this way as the customer appre- 
ciates the fact that the firm will 
not promise the impossible and 


employed in producing replacement 
parts make it necessary, while cer- 
tain facilities still are available; to 
build up ample supplies within the 
next few months for essential re- 


generally agrees to bring his car| quirements,” the board said. 


in at a time when he is able to 
leave it for a longer period. 


Earlier, the war board had is- 
sued two orders, L-35 and P-107, 


The used car service department|which assure a continued produc- 
in this establishment is on another|tion of replacement parts for me- 
floor of the building and while|dium and heavy trucks, buses and 
used cars are given equally care-| heavy-duty trailers. These orders, 
ful attention to those of customers,|which give producers power to 
the two service departments and|produce and get materials, specify 
their staff are kept entirely sepa-| production for the first three 
rate. months of 1942 at a rate of 60 

In addition to its several service| Percent of the parts sold during 
departments, General Auto Sales,| the last six months of 1941. 

Ltd. operates a complete body Pe ce ae 
shop and a well equipped paint 
shop. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 








to the war effort is seen in Clyde 
Vandeburg’s article in the Feb- 
ruary issue of Esquire in which 
drawings are presented showing 
George W. Walker’s conception of 
a new type of “mother” ship to 
house a fleet of torpedo boats of 
the type powered by the Packard 
marine engine. The little boats 
would be veritably shot out of ports 
at one end of the streamlined car- 
rier which would also carry a com- 
plement of airplanes and defense 
armament. Returning from assign- 
ments, the boats would be returned 
to the base ship by means of deck 
cranes. 


Here is an imaginative concep- 
tion of a new weapon which con- 
ceivably would give this coun- 
try’s seapower a distinct edge in 
combat operations. The maneuv- 
erability and deadly fire power 
of the torpedo boat are being ac- 
corded greater recognition, but 
the difficulty has been that they 
cannot travel long distances from 
bases in attack operations. 


One wonders if the Japanese did 
not have some sort of “mother” 
ship to disgorge the fleet of two- 
man submarines which appeared in 
the Pearl Harbor attack simultane- 
ously with air attackers. Other- 
wise, how could these slow-moving 
subs (20 knots) time thei rarrival 
with 300-mile-per-hour planes? 
Some of the wilder guessers are 
even saying that these little subs 
may have ben based in some secret 
cove right on the island itself, 
escaping the eyes of the U. S. naval 


patrol. 
* * # 


Tack-Spitter Awarded 
Damages 


Slightly on the unusual side was 
the case of a “tack-spitter”’ in the 
upholstery department of a large 
body plant in Wisconsin who ap- 
parently lost control of his mouth- 
ful of tacks one day and injured 
his teeth to the extent of better 
than $80. He appealed his case to 
the state industrial commission and 
was awarded damages to cover his 
expenses for teeth repair. 


A tack spitter, in case you do 
not know, is a workman in up- 
holstery who places a handful of 
small tacks in his mouth and 
then removes them one at a time 
by means of a magnetic hammer, 
with which he drives the tacks 
home in the upholstery. In the 
light of present conditions, the 
outlook for tack-spitting employ- 
ment is not too good, so any 
repetition of the above incident 
is unlikely for a while. 





USED CARS—SER 








Service Stations 
Enter Retread 


Business 


COLUMBUS, O.— With one 
company (Standard Oil of QO 
already in the tire-retreading b 
ness, it is likely that other se 
stations will do likewise, pro 
of course that sufficient suppl 
camelback is available. 

Standard of Ohio entered the 
treading business before P 
Harbor, offering renewed tires 
customers wanting low-p 
equipment and as a supplemen 
its new tire lines. Now under 
sideration is a plan for retread 
the tires of service-station custo 
ers, who would be loaned us 
tires while station retreads otk 
tires. 

For a fee of $1, similar to th 
charged for battery loans, 
station would provide used ti 
to keep the motorist’s car runnir 
while his other tires are being 
treaded. 

Standard of Ohio, which has ac 
cumulated a large stockpile of use 
tires, is operating a renewal pla 
in Cleveland. The company gives 
six-month guarantee with the re 
treaded tires and identifies them 
with the imprint, “Sohio Nu 
Treds.” 

















Voluntary Price Ceiling 






DETROIT.—Price Controller 
Leon Henderson last week asked 
producers to set a voluntary price 
ceiling on camelback, the unvul- 
canized rubber material used to 
retread tires. He asked that prices 
be held to present market levels 


until a formal schedule of maxi- We 


mum prices, now in preparation, is 
issued. 

The temporary ceilings cover the 
three grades of camelback which 
OPM has ruled are the only grades 
that may be manufactured here- 
after. Telegrams to manufacturers 
asked them not to charge more 
than 28 cents a pound for camel- 
back containing 57% to 62% per- 
cent crude rubber; 23 cents a 
pound for grade containing 38 to 
48 percent crude rubber, and 18 gf 
cents a pound for the grade con- 
taining not over 20 percent crude 
rubber. 


Okla. Car Dealers Enter 


Wagon Business 

STILLWATER, Okla.— An auto- 
mobile dealer here and two oil men 
have just gone into the wagon 
business here. In this agricultural 
capital where there isn’t a harness 
shop and you can’t buy a buggy 
whip, the three have gotten to- 
gether to consider the changing 
times. 

Thomas E. Berry and Jim Ar- 
rington were the oil men (they also 
operate a jack and horse farm). 
Harley O. Thomas is the automo- 
bile dealer. Berry and Thomas have 
gone to Memphis to buy the Love 
company’s wagon manufacturing 
plant at Durant, Miss. Arlington 
has just received a wire from them 
stating that 50 general purpose 
wagons are enroute. 


24-Hour Service 


SUPERIOR, Wis. — Reed Merrell 
Inc., local Ford dealer, has initiated 
an all night repair service with rates 
the same as for day work. The firm’s 
48 employes recently purchased $900 
worth of national defense bonds, each 
taking one $18.75 certificate, as their, 
co-operation in the present emergency. 
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National Average, All Makes, Jan. 11—$604-$630 


National Average, All Makes, Jan. 4—$677-$618 


ly by Auromorivs News as a copyrighted feature. 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusive 

These ce piled from blished figures, establish the trend of the market and the resulting national index. Where no prices are quoted, xo car of make 
top and Sette prises, com = and model was offered during the period covered. 


Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 





Used Car prices in Pittsburgh, 
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Merchandising Plan Boosts Dealers’ Service Profi 


Definite Features are Pushed 
For Drawing Customers 


Special to Automotive News 
NANAIMO 


, B. C.—Service is to-| yertising, Burdock contends that 
day being recognized as the sal-/the automobile organization must 
vation for the automobile industry answer three questions: 


under wartime conditions and more 
and more attention is being paid 
to the service departments. General 
Auto Sales Ltd., here has always 
made a specialty of service work 
and A. Burdock, service manager 
of the firm, has made a special 


study not only of service problems | available business? 


but of the merchandising of auto- 


mobile service in general to the|dock feels the firm must offer 


public. 
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of service merchandising or ad- 


1 What has it to offer? 


What is the market? 
Is the establishment in proper 
shape to handle the potential 


Under the first heading, Bur- 


something that is different. It 


Before developing any program|must offer a specialized job 


Olds Names 
Erickson Head 


Of Service 


featuring new equipment which 
enables it to do a better job on 
the customers’ cars or it must 
merchandize its reputation built up 
through the years for reliable 
service. It does not matter much 
what is being offered but he con- 
tends the main thing is to defin- 


LANSING.—E. A. Erickson, for-| itely decide what is being featured 
mer assistant general service man-|as a drawing card and emphasize 
ager for Oldsmobile, has been pro-|this same thought in all advertis- 


according to 


eral 
ager. Erickson 
suceeds 


Dobbs who was 
named Oldsmo- 
bile’s defense 
service manager. 
E. A. Erickson Additional pro- 

motions an- 
nounced by Trevellyan were: F. A. 
Guckian, former service manager 
in the Detroit zone, who becomes 
assistant general service manager 
in charge of the western half of 
the United States. J. D. Rose will 
continue as assistant general serv- 
ice manager in charge of the east- 
ern half. Guckian will be succeeded 





in Detroit by D. P. Chamberlain] Preferred position to unde 


who has been in charge of owner 
service contacts for the factory. 

Erickson first joined General Mo- 
tors Corp. in 1920. Guckian has 
been associated with Oldsmobile in 
various zones since 1934. 


Profit Plan Offered 
To Car Dealers 


moted to the po-| ing. At the same time he feels that 
sition of general| this idea should in no way detract 
service manager,|/from capitalizing on seasonable 
H./naturals and once the theme at-|® 
A. Trevellyan, | traction has been decided upon, the 
Oldsmobile gen-| next thing is to present it in the 
sales man-|most dramatic possible fashion. 


In the case of General Auto 


J. Sales the second question of the 


potential market was carefully 
analyzed and answered by a two- 
fold program. Part of this pro- 


mobile establishments in both 
Nanaimo and other cities through- 
out the northern and central area 
of Vancouver Island. For these 





CHEVROLET’S NATIONAL “Car Conservation Plan,’ stressing the necessity 
for duration service protection for 8,376,661 Chevrolets now on the highways, 


was the theme of a meeting o 


f dealers of the Detroit zone in the 


asonic 


Temple last week. The new plan was explained to the dealers by Central Office 


representatives. They are, left to right, 


manager; A. F. Young, Flint regiona 


T. H. oe assistant general sales 
manager, and R. E. O’Brien, Detroit 


zone manager. Car conservation will be the keystone of the Chevrolet service 


program in all dealerships. 
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; By A. H. Allen’ 

The 1942 model of Washington war administration has 
had the chromium stripped off. Like the old one-man tops 
in the automobile field, the new model features one-man con- 
gram is directed to smaller auto-|trol in leading industries, which it is hoped will speed up the 
conversion of these industries to all-out war production. 


For all practical purposes, 
the automobile plants by the 


trade customers a three-page pricejend of this month will have 
list is issued regularly giving spe-|been “converted” almost 100 per- 
cial discounts on definite jobs|cent to war work. Some of this 
which General Auto Sales are| work is still in the contract stage, 
especially equipped to handle. The/more in the tooling stage, and an 
reason why the company is in &lincreasing amount in the produc- 


€ition stage. But as far as making 


such work is also stressed in ad-| automobiles is concerned, the in- 
vertising which in view of its be-/dustry has “forgotten about it.” 


ing directed to the trade is of a 
more technical nature. 


In Detroit, several of the gun 
jobs already under way in motor 


The other division of the com-|plants are being extended. Produc- 
pany’s advertising program is di-|tion rates are being doubled and 
rected to the public and takes the/tripled, while new types of guns 
form of newspaper space, dodgers,/are being undertaken by some 
direct mail, advertising and other/ plants already in production. Four 


more novel devices. 


plants are tooling up for produc- 


CHICAGO.—A new sales strategy| Burdock claims that the third|tion of a new type of aircraft ac- 
by which car dealers can make] question, covering the ability of|cessory around which considerable 
profits despite lack of new cars to|the shop to handle business, is one| Secrecy has been thrown. 
sell is the basis of a “New Profits|that can only be answered by a 
Plan” released by Calvin Mfg. Corp.| careful survey of the establish- 


here, 
Radios 


makers of Motorola Auto|ment. In the case of its own com- 


pany the firm has a very modernly 


Specifically developed to help car | equipped service department. This 
dealers make progress through the | has recently been modernized and 


present doldrums, the plan is aj|benches have been finis 


comprehensive technique applicable solid front and rounded corners 
to the dealer’s sales problems as a| giving a streamlined effect. Two 
whole. It shows him how to capi-| racks in special departments have 


talize—logically and 


legitimally— | been arranged with a solid cream 


on the sound selling job he has|background and the tools are 
done in the past, and on his good- | Painted red and placed in assigned| while the new order includes lub- 
positions in the rack. One of the/ricating system parts in addition. 


will in his community. 


hm) 






A SYMBOL OF 
Secewwcce 


FOR A FRESH START 
STOP AT A HOTEL 


AMERICAN HOTEL 
ASSOCIATION 


most important points in the de- 
velopment of a service business in 
the opinion of this company is 
the keeping of promises. The 
policy with this firm is to definitely 
set a time when the job will be 
through and advise the customer. 
{ff anything arises whereby it is 
impossible to complete the car re- 
pairs on schedule, all possible steps 
are taken to advise the customer 
of the delay and the reason there- 
fore. If the work cannot be handled 
within the time the customer 
stipulates, it has been found a 
much wiser policy to definitely re- 


“¢ | fuse the job. Little work is lost in 


this way as the customer appre- 
ciates the fact that the firm will 
not promise the impossible and 
generally agrees to bring his car 
in at a time when he is able to 
leave it for a longer period. 
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*‘Mother”’ Ship 
Offers Possibilities 
An example of how the automo- 


hed with|Dbile designer can apply his talents 


Parts 


(Continued from Page 1) 


WPB said it believes enough 
parts could be made during the 
first six months of 1942 to meet all 
demands during the next two 
years. Therefore, the new orders 
expire on June 30 but do not apply 
to parts made for military, naval, 
government, lend-lease and foreign 
government use. The new orders 
give producers and suppliers pref- 
erential ratings needed to assure 
them sufficient materials for the 
expanded production. 

“War demands for the skilled 
labor and machine tools heretofore 
employed in producing replacement 
parts make it necessary, while cer- 
tain facilities still are available; to 
build up ample supplies within the 
next few months for essential re- 
quirements,” the board said. 

Earlier, the war board had is- 
sued two orders, L-35 and P-107, 


The used car service department] which assure a continued produc- 
in this establishment is on another|tion of replacement parts for me- 
floor of the building and while|dium and heavy trucks, buses and 
used cars are given equally care-| heavy-duty trailers. These orders, 
ful attention to those of customers,|/which give producers power to 


the two service departments and|produce and get materials, specify 
their staff are kept entirely sepa-| production for 


rate. 


the first three 
months of 1942 at a rate of 60 


In addition to its several service} Percent of the parts sold during 
departments, General Auto Sales,|the last six months of 1941. 


Ltd. operates a complete body 
shop and a well equipped paint 
shop. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 








to the war effort is seen in Clyde 
Vandeburg’s article in the Feb- 
ruary issue of Esquire in which 
drawings are presented showing 
George W. Walker’s conception of 
a new type of “mother” ship to 
house a fleet of torpedo boats of 
the type powered by the Packard 
marine engine. The little boats 
would be veritably shot out of ports 
at one end of the streamlined car- 
rier which would also carry a com- 
plement of airplanes and defense 
armament. Returning from assign- 
ments, the boats would be returned 
to the base ship by means of deck 
cranes. 


Here is an imaginative concep- 
tion of a new weapon which con- 
ceivably would give this coun- 
try’s seapower a distinct edge in 
combat operations. The maneuv- 
erability and deadly fire power 
of the torpedo boat are being ac- 
corded greater recognition, but 
the difficulty has been that they 
cannot travel long distances from 
bases in attack operations. 


One wonders if the Japanese did 
not have some sort of “mother” 
ship to disgorge the fleet of two- 
man submarines which appeared in 
the Pearl Harbor attack simultane- 
ously with air attackers. Other- 
wise, how could these slow-moving 
subs (20 knots) time thei rarrival 
with 300-mile-per-hour planes? 
Some of the wilder guessers are 
even saying that these little subs 
may have ben based in some secret 
cove right on the island itself, 
escaping the eyes of the U. S. naval 


patrol. 
* * # 


Tack-Spitter Awarded 
Damages 


Slightly on the unusual side was 
the case of a “tack-spitter”’ in the 
upholstery department of a large 
body plant in Wisconsin who ap- 
parently lost control of his mouth- 
ful of tacks one day and injured 
his teeth to the extent of better 
than $80. He appealed his case to 
the state industrial commission and 
was awarded damages to cover his 
expenses for teeth repair. 

A tack spitter, in case you do 
not know, is a workman in up- 
holstery who places a handful of 
small tacks in his mouth and 
then removes them one at a time 
by means of a magnetic hammer, 

with which he drives the tacks 
home in the upholstery. In the 
light of present conditions, the 
outlook for tack-spitting employ- 
ment is not too good, so any 
repetition of the above incident 
is unlikely for a while. 


, | cumulated a large stockpile of use¢ 
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Service Stations 
Enter Retread 
Business 












COLUMBUS, O.— With one 
company (Standard Oil of O 
already in the tire-retreading b 
ness, it is likely that other se 
stations will do likewise, prov 
of course that sufficient suppl 
camelback is available. 

Standard of Ohio entered the 
treading business before Pe 
Harbor, offering renewed tires 
customers wanting low-pri¢ 
equipment and as a supplement 
its new tire lines. Now under ca 
sideration is a plan for retread 
the tires of service-station custor 
ers, who would be loaned us 
tires while station retreads o 
tires. 

For a fee of $1, similar to 
charged for battery loans, th 
station would provide used tire 
to keep the motorist’s car runnin 
while his other tires are being 
treaded. 

Standard of Ohio, which has ac 





















tires, is operating a renewal plan 
in Cleveland. The company gives 
six-month guarantee with the re 
treaded tires and identifies them 
with the imprint, “Sohio Nu 
Treds.” 








* * * 
Voluntary Price Ceiling 


Asked on Camelback 


DETROIT.—Price Controller 
Leon Henderson last week asked ; 
producers to set a voluntary price 
ceiling on camelback, the unvul- 
canized rubber material used to 
retread tires. He asked that prices 
be held to present market levels 
until a formal schedule of maxi- 
mum prices, now in preparation, is 
issued. 

The temporary ceilings cover the 
three grades of camelback which 
OPM has ruled are the only grades 
that may be manufactured here- 
after. Telegrams to manufacturers 
asked them not to charge more ; 
than 28 cents a pound for camel- 
back containing 57% to 62% per- & 
cent crude rubber; 23 cents a 
pound for grade containing 38 to 
48 percent crude rubber, and 18 gf 
cents a pound for the grade con- 
taining not over 20 percent crude 
rubber. 


Okla. Car Dealers Enter 


Wagon Business 

STILLWATER, Okla.— An auto- 
mobile dealer here and two oil men 
have just gone into the wagon 
business here. In this agricultural 
capital where there isn’t a harness 
shop and you can’t buy a buggy 
whip, the three have gotten to- 
gether to consider the changing 
times. 

Thomas E. Berry and Jim Ar- 
rington were the oil men (they also 
operate a jack and horse farm). 
Harley O. Thomas is the automo- 
bile dealer. Berry and Thomas have 
gone to Memphis to buy the Love 
company’s wagon manufacturing 
plant at Durant, Miss. Arlington 
has just received a wire from them 
stating that 50 general purpose 
wagons are enroute. 


24-Hour Service 


SUPERIOR, Wis. — Reed Merrell 
Inc., local Ford dealer, has initiated I 
an all night repair service with rates i 
the same as for day work. The firm’s 
48 employes recently purchased $900 
worth of national defense bonds, each 
taking one $18.75 certificate, as their, 
co-operation in the present emergency. | 
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By William Ullman 
Washington Correspondent 


ASHINGTON. — 
‘4 There are sev- 
] eral facts which 
stand out in 
~ the present 
s automotive sit- 
® uation which 

, thoughtful, for- 
ward - looking 
dealers are not 
overlooking, facts which no deal- 
er can afford to neglect. 

One is that Uncle Sam very 
definitely wants to keep as 
many dealers in business as 
possible. Many dealers prob- 
ably will up and say that the 
old gentleman is not demon- 
strating any real eagerness 
along this line, but that is not 
precisely true. NADA officials 
who have been on the firing 
line here readily admit that 
there has been a genuine dis- 
position to help in a tight sit- 
uation, and further evidence 
has come in the RFC’s $100,- 
000,000 financing plan. 

Uncle Sam is convinced that 
the automotive dealers play a 
vital role in our economy and 
that they are going to have an 
even bigger part when the guns 
stop shooting—and that day is 
bound to come, with victory for 
this country, in the not too 
distant future. For that reason, 
leading officials want to preserve 
the dealer body intact to the 
fullest extent possible. 





s ¢ # 
As Patriotic 
As They Come 
THEN THERE is the im- 
mensely important matter of 


keeping our 30,000,000 automo- 
biles running. We are not going 
to have any new cars in the 
immediately “foreseeable” fu- 
ture. That is a certainty on the 
basis of Donald Nelson’s order 
of last week—an order which 
came as a surprise to no one. To 
keep those cars running will 
take lots of parts, lots of equip- 
ment, lots of trained men. The 
dealers have the setup. 

From the standpoint of patri- 
otic service, no business men 
in the country will be doing 
more than the dealers who re- 
main in business and keep our 
present cars rolling. If they 
don’t do it, we'll have chaos, 
and the government here knows 
it. It is simply impossible to 
exaggerate the dependence of 
America on its privately-owned 
automobiles. If too many of 
them go out of commission due 
to lack of parts or lack of 
service generally, Uncle Sam 
is going to be severely handi- 
capped in his job of winning 

war. 

Washington is convinced that 
the dealers of the United States 
are not going to let that happen; 
that if they are assured an ample 
flow of parts, and fair and sound 
handling of the used car situa- 
tion from the government’s angle, 
they will make every sacrifice 
necessary to do all in their power 
to maintain the system of in- 





TO DEMONSTRATE that the use of guay 
prostioal, General Tire and Rubber Co. has 
en 

recently issued a report in which it is stated that an all-guayule tire will give 


90 percent of the wear of a tire made from the best Far Eastern rubbe 
of the interest of Jesse Jones, secretary of commerce, in guayule as a su 
400,000 ton synthetic program 
took the first guayule tire and a Kus ule shrub to 
ashington to show to Jones. Pictured here are O’Ne 


ment to his girenty announced 
resident of General, 


holding the tire and shrub. 


Automotive Washington 


Dealer Survival Key to Transportation; 
AFL-CIO Peace Held Unlikely 


ternal communications which is 
so largely based upon the in- 
dividually-owned car. 

+ 


Long Range View 


Is Heartening 

AT THE same time, far- 
visioned dealers will make every 
effort to remain in business, even 
if on the most skeletonized basis, 
because such action will, in the 
long run, be to their own very 
great advantage. 

The writer has talked to 
many dealers. He finds some 
who are almost hopelessly de- 
pressed by the situation which 
confronts them. They insist 
upon taking the gloomiest view 
and say, in effect, that they 
and the automobile business 
are “through.” Thankfully, 
these dealers are in the mi- 
nority. There are none, of 
course, who find the situation 
one from which any satisfac- 
tion can be derived, insofar as 
profits are concerned. But on 
the other hand the dealer body 
as a whole is not letting the 
clouds of the present obscure 
their view of the future. 

Dealer leaders know that the 
next couple of years are going 
to be mighty tough. There is no 
attempt in any quarter to gloss 
over that. But, they insist, deal- 
ers who simply refuse to recog- 
nize that there is going to be a 
tomorrow, and that that tomor- 
row is going to be the biggest 
and brightest in the whole his- 
tory of the automotive industry, 
are likely to be making the 
greatest mistake of their busi- 


ness lives. 
- 


Length of War 


Big Factor 

RIGHT NOW and during the 
months which lie ahead, dealers 
are going to be setting the course 
of their business existence for 
years to come. 

Some are going to have to 
liquidate despite their desire to 
remain in business. These are 
the tragic casualties of this 
trying period. Others, however, 
will quit even though they 
might find ways and means of 
weathering the storm. And 
others will dig in and stick it 
out. This latter group will, 
without question, represent the 
bulk of the automobile dealers 
of the United States. How 
many of the latter will be able 
to carry out their intention to 
remain in business will depend 
of course in large measure 
upon how long it takes Uncle 
Sam to finish the biggest job 
he has ever tackled, namely, 
smashing the villainous team 
<. Hitler, Hirohito and Musso- 


But from every standpoint it 
is desirable that dealers hang on 
as long as they can. 


Post-War Picture 


Is Bright 

THAT WOULD not be so if 
one took a doleful view of the 
future of the American automo- 


ule in the manufacture of tires is 
turned out a batch of tires made 
from the domesticated Mexican shrub. The U. S. Tariff Commission 
r. Saonmee 
e- 
William O’Neil, 


and Jones. Jones is 
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tive industry, if one believed, as 
some few dealers apparently do, 
that the business and making 
and selling and servicing auto- 
mobiles is finished for all time. 

But every competent author- 

ity—and that includes topflight 
official observers — are con- 
vinced that after the war the 
automotive industry, in every 
department, will be at flood 
tide, reaching proportions 
never before attained and never 
even dreamed of. Dealers who 
hold themselves in readiness 
for that day will find them- 
selves compensated many times 
over for whatever losses are 
sustained during these crisis 
months, 

And any dealer who thinks 
this is Pollyanna guff, and closes 
his eyes and ears to the facts, is 
fooling no one but himself. This 
is a time for stark, cold realism, 
and the logic of the situation 
points just one way. 


Labor Peace 


Held Unlikely 

MOST CAREFUL observers of 
labor and labor organization here 
are not taking the John L. Lewis 
move very seriously. 
Frankly, they think it is a typi- 
cal piece of Lewis grandstand- 
ing which hasn’t a ghost of a 
chance to go through. In fact, 
it is pointed out that the very 
manner in which it was made, 
serving to attract the spotlight 
to Lewis and to no one else, is 
enough to stop the proposal dead 
in its tracks. 

Of course, these observers 
may be wrong. They may be 
overly skeptical. They may be 
failing to take fully into ac- 
count the desire for a merger 
on the part of the rank and 
file of AFL and CIO members. 
But when these and other 
qualifications are called to their 
attention, they still don’t think 
@ genuine peace between the 
two warring labor groups will 
be accomplished in the near 
future. In the meantime, John 
L. Lewis has copped the head- 

again. 


Officers 


(Continued from Page 1) 


David E. Castles, of St. Louis, 
treasurer. All are newly elected 
except Castles, who was chosen for 
the fourth time as treasurer. 

The directors considered the bids 
of Detroit, Cincinnati and New 
York City, made the preceding day 
at the convention, and finally 
agreed upon Cincinnati as the city 
for staging the 1943 convention. 

A veritable giant in height and 
powerfully built, the popular adn 
affable Sommers was elevated 
from first vice-president to the 
presidency as successor to L. Clare 
Cargile, who is barred by the con- 
stitution of NADA from succeed- 
ing himself. 

Sommers holds the Chrysler dis- 
tributorship for 40 percent of the 
state of Georgia. He has handled 
Chryslers since 1924 and his line 
also includes the Plymouth. He is 
a Chrysler parts wholesaler and 
Willard storage battery distributor. 

Sommers was the first president 
and an organizer of the Georgia 
state dealer association and past 
— of the Atlanta associa- 

on, 


Dealers Oppose 
‘Pool’ Plan 


RICHMOND, Va.—A plan sug- 
gested by the Virginia Defense 
Council for “pooling” new-car 
showrooms as a means of cutting 
down dealers’ overhead during the 
lean days of rationing, is generally 
opposed by local dealers, according 
to a press survey here. 

The plan, as outlined by defense 
council officials, would be to desig- 
nate two or three central points in 
a city as cooperative showrooms 
where dealers could bring their 
new cars for display and sale, thus 
curtailing space needed for this 
purpose in their own agencies. 

In explaining their opposition, 
most dealers pointed out that they 
either own the buildings they oc- 
cupy or are tied by leases, thus be- 
ing forced to pay for the display 
space whether they use it or not. 


gonstesent reading of Automotive News| trucks. Through the use of such insulated trail 


@ necessity. 





(Continved from Page 1) 
ject and his talks cleared up some 000. This means the bicycle makers 


of the disputed points. 
* ¢ * 


might find it hard to take on any 
new business from the automobile 


CHARLEY BISHOP, NADA’s| industry. 


legal adviser, introduced his four 
points, which will be the associa- 
tion’s platform. Boiled down, they 
seek to bring about relief from the 
burdensome restrictions imposed, 
the stoppage of production, the 
freezing of prices, etc., and also to 
fight the threatened freezing of 


MEMA Cancels 
But MEWA to 
Hold Conclave 


used car prices. The four points} CHICAGO.—Due to the many 
seek to bring about a de-frosting|important events that have oc- 
that will enable dealers to keep| curred, since the Motor and Equip- 
agoing. I anticipate a revision of | ment Wholesalers Assn. and the 
the Vinson bill will bring about| Motor and Equipment Manufactur- 
some relief, for it has been noted/| ers Assn. agreed to hold concurrent 
that since NADA started getting|conventions here Feb. 16-18, H. R. 


up on its hind legs and demand- 


Kerans, president of MEMA, an- 


ing action at Washington, it has | nounced last week that MEMA’s 
been getting respectful attention at| part of the convention had been 


least, and in_ several 
Washington has given ground. 
* * 

IN THE selection of its new 
president the NADA picked a dis- 
tributor for its leader, naming 
Harry Sommers, Chrysler distribu- 
tor in Atlanta, who has been first 
vice-president during the Cargile 
administration. Harry did not have 
up his lightning rod because he 
was a distributor, 
pointed out to him that because 
of the war it didn’t make any dif- 
ference whether he was distributor 
or dealer. With that understand- 
ing he donned the toga. 


He should make a splendid presi- | « 


dent. A big man with a fine per- 
sonality and a grand speaker, he 


but it was ne 


instances | cancelled. 


“With the attack on Pearl Har- 
bor, the declaration of war, and 
the ban on tires and passenger cars 
having drastic and important ef- 
fects upon the industry,” Kerans 
said, “it was deemed advisable not 
to hold our convention at this time, 
since many of MEMA’s members, 
owing to their participation in the 
war program, may not care to take 
time away from their own busi- 

Meanwhile, MEWA announced 
that its convention would go ahead 
as scheduled and all manufacturers 
were invited to attend. 

The MEWA announcement said 
we have made steady progress in 
building a program that will be of 
unusual interest and value to 


seems tailor-made for the job. He) 4mWA members and their invited 


is so well versed in the Cargile| manufacturer 


creed he should be able to carry 
on from the point where Clare left 
off and perhaps develop some ideas 


of his own ag to the functioning formation, 


of NADA. He may be a distributor 
but he thinks in the language of 
the dealer. To all intents and pur- 
poses, he is a dealer, I feel. 

* ¢ *# 


and non-member 
jobber guests. That program is now 
in readiness. 

“It is chock full of valuable in- 
helpful suggestions and 
worthwhile points of view—all hav- 
ing to do pertinently with the spe- 
cial problems facing jobbers and 
manufacturers at the present time. 

The program and related events 


IN ALL THE years I have been|fall into four classifications: gen- 


a camp follower of NADA, I never| eral 


sessions, clinic discussions, 


have seen a retiring president|open-area conference booths and 
given the ovation Cargile received|social events. Many outstanding 
as he presided for the last time.|speakers, in close contact with the 
His voice choked with emotion as|problems faced by jobbers in war- 
he sang his swan song and it|time, have been listed on the pro- 
might be compared with George] gram. 


Washington’s farewell speech to 
his army. No one doubts the sin- 
cerity of the ovation given a man 
who has forgotten his own busi- 
ness for the past year in order to 
serve the association. 

s * *# 

MOST OF the factories had 
their brass hats here and the lat- 
ter tried their best to advise their 
dealers as how to hang on until 
“happy days are here again.” There 
were meetings held at which sug- 
gestions were made to the dealers 
how they might be able to keep 
the wolf from their door. Of course, 
service was the leading suggestion 
and many were hopeful it might 
be a life saver to a certain extent. 





Brazil Reminds 
It Has Rnbber 


DETROIT. — Oswaldo Aranha, 
Brazil’s foreign minister, said in a 
radio interview broadcast to the 
U. S. last week that 20,000,000 rub- 
ber trees in the Amazon jungles 
could be tapped to produce rubber 
in a hurry for the war program. 

“If you would pay half of the 
$1.20 you are paying for synthetic 
rubber to get our wild rubber you 
would start a gold rush to the 
Amazon and would get rubber in a 
hurry,” he said. 


At present the U. S. is only pay- 


Sidelines, too, were suggested—j|ing about 30 cents a pound for 


beer, bicycles and this and that. 
At first thought, the bicycle 

agency seemed a most likely propo- 

sition, but I took time to check 


Amazon rubber, he said. 


Defense Progress 


up on that and found that the] AKRON.—Preparedness for the pro- 


uction of war materials has been de- 


bicycle dealer is almost as hard|veloping for decades in the normal 


pressed as is the automobile dealer, 
in that Washington has _ set 


eacetime pursuits of the Firestone 
ire & Rubber Co., through the con- 


stant expansion of its huge list of 


quota of 750,000 units as against] rubber, steel and plastic products. The 
the 1,000,000 production in 1941.) rapid, steps in the company’s transi- 


And there is a probability that 


tion from a 


eace to a war basis are 
described an 


illustrated in ‘Defense 


there will be a further cut to 350,-'Is First," a new booklet just released. 





* 


: -? +; 


————— TRUCK UNITS, such as this Diamond T COE two-ton tracto ith insulated 
To feel the pulse of the industry, | Fruehauf trailer, are necessary to the welfare of communities served a by 


ers, retail stores'can be supplied 


with fresh meat and other foodstuffs essential to civilian well-being. 
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NADA Asks Legislative Aid on Prices, Rents, Stocks 


Seek War Orders, Easing 
Of Rules on Car Sales 


(Continued from Page 1) 


lished by the administration head- 
e. by L. Clare Cargile, and what 
ws projected to be carried through 
b: the administration to follow in 
order that the 44,000 dealers of the 
United States, and their half mil- 
lion employes, or as many of them 
a: possible, would be able to sur- 
,'ve the present turmoil. 

There were accolades for Lynn 
s Snow, convention chairman; 
President Ben T. Wright and the 
Chicago Automobile Trade Assn., 
of the Senate small business com- 
mittee, a top speaker on the pro- 
cram; Rep. Charles A. Halleck, 
who also addressed the convention 
.n encouraging manner as a mem- 
ber of the House committee for 
small business men; Leon Hender- 
son, Cyrus McCormick and Jo 
Roberts of OPA, for their promises 
of relief from earlier orders of a 
severe nature, and most of all, for 
President Cargile for his gallant 
and resourceful leadership during 
the past 12 months. As a further 
testimonial he was presented with 
a silver service at the banquet, 
final event of the convention. 

The four-point program adopted 
by the board, read by Charles W. 
Bishop, general counsel of NADA, 
and later unanimously passed by 
the convention, proved perhaps the 
highlight of the meetings. 

Before giving the text of the 
legislative program, Bishop ex- 
plained that governmental orders 
from bureaus are insufficient legal- 
ly, and he suggested that the only 
proper procedure and protection 
could come from amendments to 
the Vinson Act, passed by both 
houses of Congress. 


Dealers Demand 


Only Fair Treatment 

Quite naturally, many dealers 
came in with thoughts of how 
their problems alone could be 
solved. However, they were quickly 
put straight on the subject when 
told that legislative and admin- 
istrative relief would have to apply 
to all types of retailers, merchants 
and small business men generally. 
They were informed also by Presi- 
dent Cargile and others that deal- 
ers wanted only fair play, with no 
dole or subsidies of any kind; just 
the right to be saved from bank- 
ruptcy. 

A number of changes in the 
program had to be made when 
cancellations of speaking appear- 
ances were received from William 
S. Knudsen, Leon Henderson and 
Senator Clyde Herring of Iowa, 
who reported that they could not 
get away from Washington. 

Replacements, however, were 
hurriedly lined up and, in fact, 
some of the headliners checked in 
far enough in advance of the con- 
vention to stage a panel discussion 
Monday afternoon, the day before 
the official opening of the dealer 
sessions. 

Cyrus McCormick, flanked by 
Messrs. Roberts, Orr and Delaney, 
his associates in the automobile 
and truck division of OPA, con- 
ducted the panel session. He con- 
ceded that the “dealer must make 
a gross margin of profit or go 
broke” and pledged that his di- 
vision will do its part in keeping 
disaster from engulfing dealers, 
while at the same time preventing 





inflation through price ceilings. 

McCormick added that he 
doubted if any cars will remain 
in dealer stocks more than 12 
months. He cited and interpreted 
previous rulings on dealer per- 
centages to be allowed on sales, 
announced that the RFC will 
help dealers and finance com- 
panies needing assistance to 
carry cars and light trucks, 
stressed the seriousness of the 
rubber situation, and concluded 
that no rationing or price ceil- 
ings on used cars is contemplat- 
ed, although a price ceiling 
order is “on ice” ready to use if 
necessary. 

Both McCormick and Roberts 
then turned the meeting over to 
a “question and answer” period, 
with dealers active on the ques- 
tioning end. 


Cites Patriotism 


Of Dealers 


At the Tuesday morning session, 
Cargile made these pertinent ob- 
servations, among others: 

“Free enterprise is gone, espe- 
cially for the small business man. 
We are the victims of war and I 
want to go on record as saying 
that no groups of men are more 
patriotic than automobile dealers, 
who have sold the vehicles which 
made possible the great growth of 
this industry and the ability of the 
manufacturers to shoulder their 
major part in war production. 

“At the same time, we as deal- 
ers do resent and will continue 
to resent and resist unnecessary 
discrimination and acts against 
us. Some of these may be due to 
ignorance of our situation, but 
we can’t like the attitude of high 
officials in Washington such as 
the one who was quoted as say- 
ing ‘tell ’em nothing in the sweet- 
est words you can.” We can’t 
relish the attitude of the group 
that is trying to put across 
strange theories of government 
and using our industry to do so.” 

Also introduced were Ray Cham- 
berlain, executive vice - president; 
Charles W. Bishop, general coun- 
sel, and Labert St. Clair, public 
relations counsel. Each added per- 
tinent details of interest to those 
listed by Cargile. Chamberlain 
pleaded for continued aggressive 
action in behalf of dealers, while 
Bishop stated that the two major 
considerations are under what law 
rights are interfered with and 
their obligation to seek changes 
that will protect such rights. 

It was at this session that Bishop 
first divulged the action of the 
board resulting in the four-point 
legislative plan. He prefaced the 
presentation by declaring in part: 

“Dealers have been told they 
couldn’t liquidate their businesses 
and still couldn’t sell cars. The 
legal situation is bad, because 
dealers have a right to liquidate 
promptly or, if they stay in busi- 
ness and lose money for a few 
years, they are entitled to a guar- 
antee that they can sell their 
frozen cars at a fair price. 

“The present 1 percent allow- 
ance on the price for each month 
cars are held is not enough. I 
may call attention also to the 
fact that at the present rate of 
tire rationing the supply of auto- 
mobiles, small though it may be, 
is sufficient for 20 years, not two, 
as some not in the automobile 
business contend. 

“As for the buildings occupied 
by dealers, they are designed for 
a special, going business. Such a 
building renting for $1,000 a month 
is certainly not worth anything 
like that amount as a place of 
storage. Dealers are entitled to 
compensation if their business is 
interfered with. We must use two 
methods, persuasion and facts, to 
get redress from the government, 
when their rights are interfered 
with either by law or a lack of 
law.” 


Henderson Offers 


NENT, : His Help : 
head, Harry Sommers; The afternoon session starte 
of Atlanta (right), receives congratu- with a reading of Leon Hender- 


lations of his 
Cargile of Texar . Ark. 


redecessor, L. Clare 





KEN B. ELLIOTT, Studebaker vice-president, discussed sales problems with 


western regional managers 
right, are M. M. Scoville, 


at a recen 
St. 


son’s speech by McCormick. It 
covered a number of the points 
which McCormick had made the 
afternoon before. Henderson de- 
nied any intent of OPA to ration 
used cars or commandeer private 
automobiles for governmental or 
other services. With further ref- 
erence to commandeering owners’ 
ears, Henderson stated that the 
shortage of tires available would 
impose serious difficulties. He ex- 
pressed interest in the plight of 
dealers and their employes, and 
said he favored alleviation that 
would keep as many as possible 
occupied. 

Following a talk by Baird Sny- 
der, acting administrator of the 
Wage-Hour division, in which he 
amplified its provisions and pur- 
poses, J. J. Newman, vice-president 
of the B. F. Goodrich Co., an added 
attraction, was called upon to tell 
the story of the rubber situation 
and outlook. 


Newman forecast a post-war era 
that will witness synthetic rubber 
replacing the kind that is grown 
in the Far East. He said that a 
“scorched earth” destruction of 
rubber plants will make it im- 
possible to replenish stocks for at 
least another seven years. He 
added that guayule rubber, a 
lower grade, will require four 
years to mature. 


“We estimate that tires now in 
service and the resources that are 
available are sufficient to keep 
cars rolling possibly for more than 
two years, if the conservation ef- 
fort has the aggressive support of 
every American,” Newman con- 
cluded. “By that time, the question 
of supply should not be uncertain. 
The large-scale synthetic rubber 
factories will have been constructed 
and will be in operation, while 
others can be built to meet the 
nation’s needs.” 


Dealers Talk 
On Service 


Speakers at the service sympo- 
sium Wednesday morning took 
cognizance of the curtailed use of 
the 32,000,000 cars now in opera- 
tion, due to the rubber shortage 
and tire restrictions, and despite 
policies assuring the production of 
repair parts. They were agreed 
that although service business may 
be maintained at a fairly good 
rate, the volume from that source 
will not take up the slack from 
the cutting off of new car supplies. 

Among those who participated 
were J. B. Morris of Waterloo, 

Ia., and L. M. Stewart of St. 
Louis. Morris urged every dealer 
to maintain an expert on rattles, 
which, he said, scare owners 
more than anything else. He 
added that “service customers in 
time of war will be our hottest 
prospects in time of peace.” He 
proposed the pushing of lubrica- 
tion agreements and repair 
budget plans. 

Asserting that “the frigid langu- 
age from Washington poses the 
question of not whether we can 
make money but whether we can 
survive,” Stewart, a director of 
NADA, said that “dealers cannot 
survive on service business alone 
because steps by the government 
will materially reduce the opera- 
tion of owners’ cars.” 

Stewart said an important asset 
for dealers is that they keep their 
service stations as attractive as 
new car showrooms or even more 
attractive, since the shops will be 
the chief point of contact be- 
tween dealers and their customers. 
He also urged 24-hour service and 
advertising of such a policy as 
well as service in general, in line 


Paul branch; 
ott, and J. W. Merrin, of the Chicago branch. 


— in South Bend. Here, left to 
. B. O'Neil, Dallas territory; 


with war preparedness. 

The delegates found a friend 
at court in the person of Rep. 
Halleck of Indiana, whose ad- 
dress concluded the morning ses- 
sion. He pleaded with them to 
hang on in the face of diffi- 
culties; to look forward to a re- 
vival of their market which, he 
declared, will be the greatest ever 
when the war is over, and to for- 
mulate specific programs that 
will be applicable to all small 
business men instead of using 
Congress as a “wailing wall.” 

Another Congressional “pinch 
hitter” rounded up in the emer- 
gency, Senator Murray of Montana, 
likewise assured the dealers that 
his committee is determined to go 
the limit in preventing the 44,000 
automobile dealers and their half 
million employes from encounter- 
ing “bankruptcy or ruin.” He 
viewed such an eventuality as a 
disaster in addressing the after- 
noon session. 


Calls on Congress 
To Act Now 


“There should be no diminution 
of service,” said Senator Murray. 
“Maintenance service by automo- 
bile dealers must be continued. 
Millions of workers are dependent 
upon automobiles. Railroads, street 
ear lines and other forms of trans- 
portation can’t take care of trans- 
portation requirements. You deal- 
ers are not seeking special ad- 
vantages. You are simply asking 
for redress. Congress must act.” 


Senator Murray gave it as his 
opinion and that of other members 
of the committee he heads that 
the statutes should be amended 
for the benefit of dealers. He 
promised to call a small business 
committee meeting after the NADA 
and Senate legislative committee 
have agreed upon a program, and 
then would push the bill to con- 
sideration by the Senate. 


He stated that labor and farmer 
groups are getting consideration 
and that the small business man, 
largest of all numerically, are re- 
ceiving little or none. 


‘What I Plan 


To Do’ 


Floyd Akers, of Washington, 
D. C., and Arthur H. Jones, of 
Hastings, Neb., participated in the 
symposium on “What I Plan to 
Do” at the conclusion of Senator 
Murray’s address. 

Akers pleaded for a continuous 
flow of parts so that cars may be 
maintained in operation. He criti- 
cized the failure of governmental 
agencies to inform dealers what 
was in the air well in advance or 
to work out remedies for the plight 
they are in. He urged continuance 
of production and sales of vehicles 
“in some form, and expressed ob- 
jections to the freezing policy as 
an alternative to immediate gov- 
ernmental purchase of such ve- 
hicles. 

“TI can’t make up my mind what 
to do, whether to buy frozen cars, 
take on other lines, or depend upon 
my service activities,” said Jones. 
“Up to now we have protected the 
interests of our loyal employes by 
keeping them with us or finding 
them other jobs. We all know that 
the shortage of rubber is causing 
less use of cars, so we can’t ex- 
pand our service operations. 

“Let's remember that there 
was no requisitioning of cars in 
the last war and no comparable 
conditions for us to face since 
the early 30’s. Right now, we 
must be allowed to sell used cars 

at a profit. We must reduce ex- 
penses in all operations and get 





paid in real money. When I find 
out what ['m going to do, Pl 
tell you.” 


Resolutions Call 
For Subcontracts 


The session and the _ business 
part of the convention wound up 
with a reading of seven resolu- 
tions by W. L. Mallon, committee 
chairman, and their adoption by 
the delegates. In addition to the 
major resolution on the legislative 
program, already mentioned, others 
of special import went on record 
as follows: 

Commendation of Leon Hender- 
son “for his assurance that auto- 
mobiles would not be com- 
mandeered from private owners 
and that stocks of used cars in 
dealers’ hands would not be 
frozen. 

Taking advantage by the gov- 
ernment of idle space and avail- 
able labor of automobile dealers 
“to the end that automobile 
dealers may be awarded sub- 
contracts or be appropriately 
utilized to aid in the war effort, 
to minimize the loss of employ- 
ment, and to eliminate the forced 
liquidation of many dealers’ es- 
tablishments.” 


Giving enfranchised automo- 
bile dealers priority for the pur- 
chase of used tires to install in 
repossessed automobiles in or- 
der that they may be sold. 

Urging upon the wage-hour 
administrator that he consider 
“automobile merchants selling 
automobiles under government 
regulation, and operating service 
departments for the servicing 
and repairing of automobiles and 
trucks are operating retail or 
service establishments” and that 
the administrator be petitioned 
“to direct his inspectors not to 
subject automobile merchants to 
the expense and inconveniences 
of inspections during the dura- 
tion of these conditions.” 

Making every effort to induce 
the OPA to grant dealers per- 
mission to sell cars in stock in 
equal monthly quotas over and 
above the number sold to those 
holding rationing certificates; to 
purchase new cars and trucks 
from other dealers, with adjust- 
ment of the purchasing dealers’ 
quota on the basis of increased 
inventory; to release existing 
demonstrators for unrestricted 
sale, exempt 1942 models ac- 
cepted by dealers as outright 
onan from owners, trade- 

ns or repossessions fr 
rationing restrictions. — 


All of these resolutions were ap- 
proved unanimously with a mini- 
mum of debate, as was another 
urging factories to sell repair parts 
to dealers at a discount of 80 per- 
cent, along with elimination of di- 
rect sales by manufacturers of cars 
and trucks to governmental agen- 
cies, fleet owners or anyone else. 
John V. Booth of McKeesport, Pa., 
authored this resolution. 

An alternative monthly quota 
selling plan was submitted, but no 
action taken on it. 





MEN in the INDUSTRY 


prefer the Unexcelled 


HOSPITALITY 
FOOD 
SERVICE 
LOCATION 


and other luxurious appoint- 
ments that the Hotel KENMORE 
has to offer: 

* Rates from $3.50 


* All Rooms equipped 
with Bath and Shower 


* Dining Rooms, 
Air-Conditioned 


A Hearty Welcome awaits you 


Hotel KENMORE 


Commonwealth Ave., Boston 
L. E. Witney, Managing Director 
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Early victory in this all-out war will be obtained by Americans working together 
to the best of their abilities in a spirit of harmony and cooperation. Our inspira- 
tion at all times is not only faith that victory can be obtained through united 
effort, but also firm hope that life after victory will be richer and fuller than 
ever before... .. All Chrysler Corporation’s energies and resources are dedi- 
cated to the cause of freedom. We think it worth fighting for and have every 
confidence that happier years lie ahead in victory for all of us,—that the time 
will come when automobile merchants and automobile manufacturers will be able 


to turn again to peaceful pursuits in an atmosphere of American freedom. 


CHRYSLER CORPORATION 


WAR PRODUCTS OF CHRYSLER CORPORATION... ARMY TANKS ¢ ANTI-AIRCRAFT CANNONS e BOMBER FUSELAGE SECTIONS e AIRCRAFT 
PARTS e SHELLS AND PROJECTILES @¢ COMMAND RECONNAISSANCE CARS e FIELD RADIO CARS ¢ TROOP AND CARGO MOTOR 
TRANSPORTS © WEAPON CARRIERS ¢ AMBULANCES ¢ ARMY CARRY-ALLS ¢ DURALUMIN FORGINGS e POWDERED METAL PARTS 
CANTONMENT FURNACES e@ FIELD KITCHENS e TENT HEATERS © REFRIGERATION COMPRESSORS © MARINE AND INDUSTRIAL ENGINES 











